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State of the nation’s economy: 
Up 

Tin Output—World mine produc- 
tions in May climbed to 15,600 long 
tons from 14,500 in April. 

Farm Futures—Commodity 
market trading in futures on farm 
products in the year ended July 1 
soared 50 percent to about $48,- 
000,000. Best previous year was 
1948’s approximately $50,000,000. 
Topping the totals were a $16,- 
000,000 turnover in cotton, $10,- 
000,000 in wheat, and $8,000,000 in 
soy beans. 

Rawroap Freiut — Freight car 
loadings in latest weekly report 
aggregated 804,570 cars, up 3.2 per- 
cent from the preceding week. 
Total was off, however, 3.1 percent 
from corresponding week a year 
ago. 

Macuine Toots—Shipments index 
for June stood at 183.5, compared 
with May level of 175.1. The June 
yardstick of new orders bounced to 
567 in June, against 483 in the pre- 


ceding month. 


* * 


* 


Down 

Cycte or Bustness—New York 
Times weekly index of business 
activity for week ended July 21 
slipped to 169.7 from 171.7 a week 
earlier. Miscellaneous carloadings 
and electric power accounted for 
the loss. 

Farm Prices—Between the mid- 
dle of June and the halfway mark 
in July, prices of farm products 
fell 2.3 percent. It was the fifth 
consecutive month they have 
given ground, but are still 27 
percent ahead of the level when 
the Korean hostilities started. 

LumBer Propuction—The week of 
July 21 saw lumber output decrease 
1.7 percent from the same 1950 
week. Shipments were off 9.7 per- 
cent and orders, 8.4. 

Heavy Construction — Awards in 
most recent weekly tabulation were 
off to $251,875,000, compared with 
$361,082,000 in preceding week and 
$252,489,000 a year ago. 


* * * 


General | 
Auto THerts, OTHER Crimes—FBI | 
Director J. Edgar Hoover said that | 
car stealing in the first five months | 
this year was up 22 percent over| 
the same 1950 period. Murders were 
down 4 percent; manslaughter, 9; 
robbery, 8, and burglary, 2. 


Top Cars 


New-car registrations for five 
months, plus 34 states for June: 
1951 Pos. Make 1950 Pos. 

1—565,606 Chev. 616,598— 1 
2—453,964 Ford 530,348— 2 
3—278,104 Plym. 134,935— 8 
4—207,053 Buick 231,172— 3 
5—173,081 Pontiac 193,435— 4 
6—146,220 Dodge 80,944—10 
7—142,981 Olds. 162,950— 5 
8—119,094 Mercury 143,816— 6 
9— 98,671 Stude. 136,063— 7 
10— 80,547 Chrysler 40,957—12 
ll— 62,176 Nash $1,431-—- 9 
12— 54,621 Hudson 67,277—11 
13— 53,991 DeSoto 29,827—15 
14— 47,715 Cadillac 34,750—14 
15— 34,367 Packard 34,898—13 
16— 29,274 Kaiser 20,873—16 
17— 28,730 Henry J 

18— 12,915 Willys 13,339—18 
19— 12,849 Lincoln 14,874—17 
20— 2,880 Crosley 2,998—20 
21— 1,625 Austin 2,610—21 
22— 1,822 Ang.-Pref. 465—22 
23— Frazer 7,053—19 

Total All Makes 
2,614,239 2,584,032 

For further details see page 

22, today’s issue. 
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10% Auto Price Boost Possible; 
‘W’ Eased, Discath 


18-Month Terms 
Held Inadequate 


Dealers Also Aroused 
By Law’s Failure to 
Restore Markup Cut 


By William Ullman 
Washington Correspondent 


ASHINGTON. — Although the | 


new Defense Production Act 
signed by President Truman last 
week raised the auto time payment 
limits of Regulation W from 15 to 
18 months, the nation’s auto dealers 
are far from satisfied with the new 
terms. 

Dissatisfaction was also ex- 
pressed concerning the Herlong 
amendment to the DPA affecting 
dealer discounts, Although the 
admendment prevents further re- 
ductions in dealers’ historic dis- 
counts, it did not restore the slice 
in profit margins brought about 
by the 8% percent increase in 
new-car prices last March. 

Upon inspection, it appears that 
time ran out on the dealers just as 
it almost did on Congress. As re- 
ported in AvtTomotive News last 
week, House sentiment for a time 
payment limit of 21 months was 
preponderant at that time. 

x * 


* 
A ROUGH argument developed, 
however, between Senate and 
House conferees over the matter of 
whether the MHouse-preferred 21- 
month limit or the Senate-approved 
18-month limit should prevail. 
The Senate’s 18-month propo- 
sal was what the NADA had 
asked for several months ago 
when the battle against Regula- 
tion W began. 


The 21 months proposed by the 
(Continued on Page 27, Col. 1) 





Digest of New De 


ens@ Abb 0 


ReGuLATION W—Payoff period on new and used cars extended 


to 18 months; one-third down 


requirement unchanged. 


Deater DiscouNts—Provides historic markups for all retailers must be 
maintained in future under price controls. March cut not restored. 


Prices—Requires that all added costs up to July 26, 1951, covering 
every phase of production, transportation and distribution, shall 


be added to pre-Korea prices 


in ceilings maintained. This is ex- 


pected to provide relief for auto manufacturers. 


Waces—Extends rule allowing cost-of-living wage increases which are 
tied to government’s price index. Other controls virtually the 


same as before. 


Priorities, ALLOCATIONS—Permits control of scarce materials, broadens 
stockpiling authority, sets up provisions to see that small business 
gets fair share of defense contracts. 


Dvuration—Effective until June 30, 


1952. 


Output Off Only Slightly 
Despite Shutdowns 


By Bernie Thomas 


Associate Editor 


ESPITE the shutdown of Buick, 
Oldsmobile and Pontiac plants 

in Michigan and the continued ab- 
sence of Hudson and Packard from 


|the production lineup, output of 


cars in U. S. planis last week was 
only 7,000 units below the week be- 
fore. 

Meanwhile, truck output crowded 


the 30,000 mark for the second week | 


in a row, and auto makers were 
on notice that they will suffer an- 
other 5 percent steel cut October 1. 

U. S. plants last week, accord- 
ing to Automotive News’ esti- 
mates, built 87,139 cars and 29,- 
757 trucks for a total of 116,396 
vehicles. In the like week of 1950 


Auto Tax Fight Pressed 


Barit Urges 5% General Manufacturers’ Levy; 
NADA’s Freed Sees $50 Hike Per Car 


ASHINGTON. — Branding pro- 
posed auto excise boosts as 
“discriminatory,” industry leaders 
proposed last week that a general 
manufacturers’ tax be enacted in- 
stead. 
The Senate Finance committee 
decided to look into the idea fur- 
ther after hearing pleas from A. E. 


A. E. Barit Charles C. Freed 


Barit, Hudson president and a 
spokesman for AMA, and Charles 
C. Freed, head of NADA’s public 
affairs committee. 

However, Sen. Byrd, Virginia 
Democrat, acting committee 
chairman, said it would be im- 
possible to convert the present 
House-passed tax bill into a gen- 
eral excise bill. 

Barit’s recommendation was that 
a 5 percent manufacturers’ tax be 





enacted and other taxes in excess 
of that amount be rolled back. 
Barit’s plan would cut the auto 
excise from 7 to 5 percent and 
leave the truck and parts levies 
unchanged. 
* * 
E SAID that a general excise 
tax would “soak the poor” a 
lot less than the House bill which 
would raise automotive’ excise 
taxes 3 percentage points on cars, 
trucks, buses and replacement 


* 


|parts. Under the House bill, cars 


would be taxed 10 percent of manu- 
facturers’ prices and commercial 
vehicles and parts, 8 percent. 
Barit singled out the tax increase 
on replacement parts as a “tax on 
misfortune.” He said “when you 
remember that most old cars are 
owned by people in lower income 
groups, the inequity becomes ap- 


| parent.” 


In the case of cars, Barit con- 
tended that the total existing tax 
burden on automobiles amounts 
to 29 percent of the purchasing 
price or to $584 of the total price 

(Continued on Page 34, Col. 2) 
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they built 149,747 cars and 28,143 

trucks—a total of 177,890. 
, With all GM plants active, but 
Packard, Hudson and Nash hit by 
|material shortages or strikes, U. S. 
plants during the week ended July 
28, 1951, turned out 123,944 vehicles, 
comprised of 94,271 cars and 29,673 
trucks. 

+ * + 

| HILE three of GM’s volume car 
builders were absent from the 
production scene last week, the cor- 
poration’s production giant, Chevro- 
let, was in it all the way. 

As a result, total U. S. car pro- 
duction in July fell less than 17,- 
000 units short of hitting 400,000 
| which is one-third of the third- 
quarter production quota set up 

by NPA. In view of the labor dis- 

putes and material problems that | 

plagued the industry’s operations 
| all through the month, a much 
| bigger deficit had been feared. 

Preliminary tabulations show 
that U. S. plants during July pro-| 
duced 383,141 cars and 114,708) 
trucks for a total of 497,849 ve- 
hicles. In July, 1950, U. S. plants | 
built 605,000 cars, or 36 percent | 
more than last month, and 110,500 
trucks—a total of 715,500. 

All of the nearly 17,000 units that 
U. S. plants fell short of building 
up to NPA limitations last month 


(Continued on Page 33, Col. 1) 





New-Car Sales for August 


otected 


ew Law Gives 


actories Relief 


Cost-Plus Formula 
Forces OPS’ Hand 
After Long Freeze 


By Mac Gordon 


Associate Editor 


IRRANCHISED dealers braced 

themselves for a tougher selling 

job this fall and winter as the gov- 

ernment prepared last week to 
permit higher new-car prices. 

The dealers will face even 
greater sales resistance during 
the fourth quarter if the federal 
excise tax on cars is increased 
Oct. 1. The price and tax rise 
prospects combined would offset 
attainment, in the amended De- 
fense Production Act, of a relaxed 
Regulation W and a dealer dis- 
count guarantee. 

As President Truman “reluctant- 
ly” put his signature to the 1951 
Defense Act, an OPS spokesman 
predicted that the Capehart clause 
in the new statute could elevate 
new-car prices as much as 10 per- 
cent. The Capehart amendment al- 
lows inclusion in all price ceilings 
of higher costs up to a July 26 “cut- 
off” date. 

Chrysler Corp. was_ reported 
Thursday to have conferred with 
OPS on price increase proposals. 

~ . 7 
HE Senate Finance committee 
heard, meanwhile, that the 
proposed 10 percent auto excise tax 
would hoist retail car prices by an 


javerage of $50 per unit. Congress 


(Continued on Page 33, Col. 3) 


Production 


Automotive News Estimates 
U. 8S. Cars, Trucks 


177,890 


123,944 


Last Prev. 1950 
Week Week Week 


For complete production totals 
by makes, see table, page 83. 


116,896 


‘Seen 30% Below ’50 


By Bob Gordon 
Associate Editor 
UST finished with a month which | 
saw new-car sales fall an esti- | 
mated 25 percent under the July 
(1950) level, new-car dealers looked 
to easier credit restrictions to re-| 
vive lagging consumer interest in| 
August. | 
They are well aware, however, 
that new-car sales in August are 
very likely to run 30 percent or 
more under the totals achieved in 
the same month of 1950, princi- 
pally because the August (1950) 
| figure hit an alltime high of 683,- 
| 995 units. 
| Should sales this month fall 30 
}percent short of that mark, the| 


| month’s sum would be about 479,000 


units, and that would represent the 
second highest monthly figure of 
this year. 
* * * 

RRBSULTS are incomplete for June 

and sketchy for July, but it is 
very likely that new-car sales in 
July were about 25 percent under 
last year’s level for the same 
month, while June sales this year 
trailed the 1950 total by about 23 
percent. 

It would perhaps be more real- 
istic to compare new-car sales in 
the summer months of this year 
with those achieved in the sum- 
mer of 1949, rather than 1950, be- 
cause of the tremendous impetus 

(Continued on Page 34, Col. 4) 
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ot Debate Stirred by Mobilizer Wilson’s Speech .. . 


Auto Firms Deny Layoff Charge 


ea Mobilizer Charles E. 
Wilson assailed Detroit’s larg- 
est industries last week for what 
he termed a “business as usual” 
policy that was creating unemploy- 
ment in the Detroit area. 

His attack brought prompt gen- 
eral denials from the major manu- 
facturers and stirred a debate 
among Michigan political leaders. 

Wilson made his charges at a 
banquet on July 28 in Detroit hon- 
oring the city’s 250th anniversary. 
Representatives of the manufac- 
turers were present. 

The defense chief charged that 
“too much of the military busi- 
ness placed in Detroit is being 
distributed elsewhere by the large 
industries so as to leave Detroit 
free for business as usual.” 

He said that “the needs of the 
defense program are such that it 
is desirable for Detroit to retain 
a large portion of the work it is 
now farming out.” 

He suggested more efficiency on 
the production lines, stating that 
“one production line running at 100 
percent should free a second line 
for use in defense production.” 

* + * 

HE manufacturers responded 

with statements of their own 
Detroit area defense production. 

C. E. Wilson, president of Gen- 
eral Motors, denied that unemploy- 
ment was a serious problem for his 
company in Detroit. He said that 
“current General Motors emplov- 
ment in metropolitan Detroit is al- 
most exactly the same as that of 
one year ago.” 

“General Motors already has 
important defense production in 
Detroit and will have more,” Wil- 
son said. He insisted that Gen- 
eral Motors has reasonably 
distributed the defense produc- 
tion called for under its con- 
tracts among the various states 
in which it operates. 

He challenged the idea “that 
more defense production can be 
turned on automatically bv shut- 
ting off automobile production” as 
a “great fallacy.” 

* 


A 


* * 


to his company’s “largest 


single defense contract to date, the | 
assignment to build and operate a| 


$150,000,000 jet aircraft engine 
plant,” which is being built in the 
Detroit area. 


He said that in addition some 





Tire Retailer Helps Ease 


Fruehauf Bottleneck 


DETROIT. — A shipment of 
10,000 tires was obtained by 
Fruehauf Trailer Co. recently to 
assist in breaking the bottle- 
neck that had been holding up 
delivery of badly needed truck 
trailers. 

Many operators have been un- 
able to claim their trailer pur- 
chases from the company be- 
cause of lack of tires, it was re- 
ported. In order to get the neces- 
sary tires, Fruehauf bought the 
tires through Tire Mart, Inc., 
New York retailer. It was re- 
ported that $6,000,000 worth of 
trailers was stranded in Fort 
Wayne, Ind. 





CHRYSLER spokesman pointed | 


200,000 square feet of company floor 
space in Detroit as well as space 
in the plants of numerous other 
Detroit manufacturers will be as- 
signed to supply this operation. 
“Chrysler’s largest defense con- 





Calm Before the Storm?— 


Before Charles E. Wilson, U. S. defense mobilization chief, spoke in Detroit at a nounced by Du Pont’s 
banquet in connection with the city’s 250th birthday, he was introduced to Charles E.| Chemicals department. 


Wilson, president of General Motors. GM's 


that was vigorously denied by auto mak 





More ‘Deals 


Detroit Tank Center 


By Bernie Thomas 


Associate Editor 


DETROIT.—In the wake of hear- 


ties 
contracts by the Detroit Ordnance- 
Tank Automotive Center, there 
were these developments last week: 


1. Army Secretary Frank Pace 
jr. fired Brig.-Gen. David J. 
Crawford as commander of the 
Detroit Ordnance Center. Craw- 
ford was ordered transferred to 
Germany. 

2. Police jailed Wayne R. Camp- 
bell, who disappeared when the 
House committee sought to ques- 
tion him, and Charles William Mc- 
Connell, parts manager for P. L. 
Grissom & Son, Inc., a Chevrolet 
dealership at 6049 W. Fort St., De- 
troit. 

3. Chief Assistant Wayne (De- 
troit) County Prosecutor Ralph 
Garber had Campbell and McCon- 
nell arraigned on charges of de- 
frauding a defense contractor. Both 
| were freed on bond. 

4. Authorities said there were in- 
dications that time-card padding, 
irregular overtime payments and 
poor purchasing methods had re- 
sulted in the waste of millions of 
dollars at the Detroit Tank Center. 


5. Garber said he couldn’t under- 
stand how the government could 


give a gear contract to an automo- 
bile dealer (Grissom) who had no 
| manufacturing facilities. 

6. Rep. Porter Hardy, chairman 
of the House spending group, said 
‘his committee would resume public 








Early Dodge Goes to Detroit Museum— 


Henry Brown (in car), director of the new 


Detroit Historical Museum, accepting one of 


the first-built Dodge cars, a 1914 touring sedan. A milestone in automotive history, this 


ecrly model introduced the all-steel body 


to the industry. It will be on display in- 


definitely in the John and Horace Dodge Industrial Hall at the museum, whose opening 
was one of the features in the celebration of Detroit's 250th anniversary. 


Gen. Crawford Fired, Sent Abroad 


ings held here by the House Ex- | 
penditures committee on irregulari- | 
in the awarding of defense | 


tract already in production, the 
volume manufacture of military 
vehicles by the Dodge disivion, is 
also located in Detroit,” he added. 
| “This project is largely supplied 


(Continued on Page 31, Col. 1) 


Wilson (right) seems to be explaining some- 


ers. Caught in the middle is R. L. 


| general manager of the hydroelectric power commission of Ontario. 





’ Uneovered 


Probe Is Intensified; 





| hearings either in Detroit or Wash-| or 


jington Aug. 13. 

Crawford, who supervised the 
granting of $5 billion in defense 
contracts annually, was charged 
with accepting free hospitality 
and diverting government prop- 
erty to his own use. 


| 





3,500 Car ‘Gifts’ Mark 
Start of Ohio Use Tax 


COLUMBUS, O. — Between 
May 21 and June 30, more than 
3,500 used cars were “given 
away” in Ohio, the State tax 
commission announced last 
week. But only about 30 percent 
of these were legitimate gifts, it 
said. 

The other give-aways were de- 
vised to escape payment of the 
3 percent sales tax on used cars. 
The new law providing for the 
tax On casual sales went into 
effect on May 21. 

The past week a Cincinnati 
man paid a fine of $300 after he 
pleaded guilty to perjury when 
he stated that a car deal was a 
gift instead of an outright sale, 
on which no tax had been paid. 


Du Pont Alloy 
Tested as New 


Chromium Base 


WILMINGTON, Del.—A develop- 
ment that may help replace stra- 
tegically short nickel in the auto 
and other industries has been an- 
electro- 





Through it a “white brass” alloy 


thing to Defense Mobilizer Wilson (left). The defense chief later blasted Detroit's indus- is used to replace nickel as a base 
trial giants for ‘‘farming out'’ defense work in favor of ‘business as usual'—oa charge® for chromium finish. This process 
Hearn, is now the subject of research in 


the company’s laboratories and in 
manufacturers’ plants to adapt it 


|to current production demands. Du 


Pont emphasized that there are 
still a number of technical obsta- 
cles to be overcome. 


In making bright decorative met- 


jal parts it is customary to plate 


chromium over deposits of copper 
combinations of copper and 
nickel. However, in the current 
emergency, industrv has been se- 
verely restricted in its use of nickel 
by government. 

Preliminary results indicate that 
chromium, plated over white brass, 
is indistinguishable in brightness 


An Army statement said: “Action|and color from that plated on a 
has been taken to require Gen.|nickel base. The white brass used 
Crawford to reimburse the govern-/|in the Du Pont process is an 80/20 


ment for materials so used.” 
Short of a court martial, the 
| Army’s action was described as the 





zinc-copper alloy which is electro- 
deposited from a cvanide bath us- 
ing special brightening agents. 


most severe that could be taken| From there on articles are chrom- 


(Continued on Page 29, Col. 2) 


By Mac Gordon 

| Associate Editor 
PERMANENT approval of auto- 
mobile escalator contracts un- 
| der the new Defense Production 
| Act was announced Wednesday by 
| the Wage Stabilization Board. 
This means that forthcoming 
| wage increases will be permitted in 
the auto industry, irrespective of 
the fact that they will in most 
cases exceed the 10 percent ceiling 
on general pay boosts. 

Sept. 1 is the next date for an 
industrywide review of the cost- 
of-living bonus clause in the five- 
year escalator agreements. Any 
change in hourly cost-of-living 
payments will be based on the 
July 15 reading of the Labor De- 
partment’s Consumer Price Index. 

In addition, three independent car 

| builders will put four-cent “annual | 
improvement” raises into effect this | 
month. They are Hudson, Packard | 
and Studebaker. 
* * * | 

HE new Defense Act makes no} 

provision for adding to price} 

ceilings those cost increases past 
July 26. Special regulations may be | 
required for the “annual improve- | 
ment” raises at Hudson, Packard | 
and Studebaker, so that these com- | 


_ es 
Ky. Dealer Sued 
In *51 Overcharge 


LOUISVILLE.—In the first ceil- 
ing-price action involving a new 
car to be filed in Louisville, Clyde 
W. Shields has sued William Koch 
Motors Co., Inc., for an alleged 
overcharge for an automobile he 
said should sell for $1,993.23 under 
OPS regulations. Shields paid $2,- 
265 for the car. 


| 


| new car. 





ium plated in the usual manner. 


New Law OK’s Auto Escalator Pacts 


panies may benefit equally on prices 
with their competitors. 

The July 26 “cut-off” date for 
higher costs, including labor and 


materials, appears to allow auto 
makers to pass along in their 
prices the twin wage increases 


granted June 1 by the Big Three, 
Kaiser-Frazer and Nash. 

General Motors, Chrysler, Ford, 
K-F and Nash _ simultaneously 
gave their employes the four-cent 
“improvement” boost, plus a 
three-cent advance in cost-of-liv- 
ing bonuses. Other independents 
joined in the cost-of-living raise. 
On the occasion of the 1951 “an- 
nual improvement factor” deadline 
last May, a debate arose within 


Autoear Given 


Large Contract 


Willys, Ternstedt 
Announce Awards 


DETROIT.—A “multi-million-dol- 
lar” contract to Autocar Co., plus 
awards to Willys, Ternstedt and 
Gerity-Michigan Corp., highlighted 
defense contract announcements 
last week. 

Edward F. Coogan, Autocar 
president, said the firm’s con- 
tract to build standard 10-ton 
cab and chassis would require 
production by the entire plant at 
Ardmore, Pa. Output will start 
soon since no retooling is re- 
quired. 

Willys was given two contracts 
totaling $1,456,000 by the Cleveland 
Ordnance district. The agreement 
calls for production of 555 quarter- 
ton trucks and 1,773 truck cabs. 

GM’s Ternstedt division received 
a contract from the Air Force to 
produce N1 compass systems. Pro- 
duction will take place in a section 
of GM’s_ Transmission’ division 
plant here. 

The Air Force also commissioned 
Gerity-Michigan Corp. to install a 
magnesium casting plant in a build- 
ing to be provided by the company 
in Adrian, Mich. The plant will pro- 
duce rough magnesium castings for 
supply to various aircraft engine 
manufacturers. 

Also during the week, Chevrolet 
announced that it had placed the 
steel order for its aviation engine 
plant expansion in Tonawanda, 
N. Y. General Manager T. H. 
Keating reported the company 
“on schedule or ahead of sched- 
ule” with all its defense commit- 
ments. 

Buick officials in Flint indicated 
that tank transmission production 
may start within two weeks. Buick 
received the order to build tank 
drives last January. 

Other orders announced during 
the week included: DeVilbiss Co., 
Toledo, 5,414 paint spray guns, $110,- 
000; Firestone Tire & Rubber Co., 
Akron, various accessories, main- 
tenance tools and equipment for 
rifles, $118,000; White Motor Co., 
Cleveland, spare parts and radiator 
assemblies, $443,000, and Hercules 
Motors Corp., Canton, O., 3,266 en- 
gines, $1,600,000. 








|the industry over the effect of the 
technological raise on prices. 
General Motors and Ford divided 
|in hearings before the Wage Stabi- 
| lization Board, GM promising to ab- 
| Sorb the “improvement” raise and 
| Ford arguing that it would have to 
|}appeal for higher prices partly on 
|the basis of the annual pay boost. 
| The WSB upheld GM’s position in 
|a ruling giving auto makers per- 
|mission to grant the annual raises 
| on condition they pledged not to 


(Continued on Page 29, Col. 4) 





Detroit Auction 


Results of the latest used-car 
auction sale in Detroit will be 


found on page six of this issue. 





Bayne Cites Crowley's 25 Years— 


A. H. Crowley (right), assistant general sales manager of Lincoln-Mercury, receives a 

William Koch denied that Shields | silver lapel button from general sales manager, Joseph E. Bayne, upon completion of 
had been overcharged and said the | 25 years with the company. Crowley joined Ford as assistant manager of the first 
deal involved the tradein of an-| Lincoln retail store established by the company. He served Lincoln in Boston, Chicago, 
other automobile and extras on the |New York and Dearborn and was named assistant general sales manager of the 


| division in 1947. 
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By John O. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 


N ADVERTISING trade publi- 

cation, Printers’ Ink, recently 
commented on the fact that re- 
tailers in other lines of trade were 
selling their manufacturers news- 
paper and magazine advertising 
space, and radio and _ television 
time. Manufacturers of some prod- 
ucts, other than automobiles, have 
always paid all, or a large share, 
of cooperative advertising. Many 
of them have extended an advertis- 
ing allowance, usually five percent 
of the amount of goods purchased 
by the dealer. 

The article went on to say that 
frequently retailers charged the 
manufacturer the national advertis- 
ing rate of the newspapers, while 
they paid the local rate. Some re- 
tailers even added the production 
cost of the advertising to the 
amount of space billed to the man- 
ufacturer. 

Printers’ Ink goes on to say: 
“These activities by retailers in 
selling advertising are significant 
because they represent a trend in 
so-called cooperative advertising 
that covers all the entire range 
of retailer-manufacturer promo- 
tional relations. If we continue to 
move into a sellers’ market, this 
trend may be halted or arrested, 
but it is important that advertis- 
ers and advertising agencies see 
this trend clearly, appraise its 
significance accurately and adjust 
their thinking and planning ac- 
cordingly. For even if this trend 
is halted temporarily, it will as- 
sert itself again as soon as hot 
competition by manufacturers for 
the retailer’s promotional efforts 

is resumed, 

“The trend is unmistakably 
toward the retailer becoming a 
wholesaler of advertising space and 
time. It’s no longer a question of 
how cooperative is cooperative ad- 
vertising. It’s no longer a question 
of advertising allowances. Resolu- 
tions and protests against double 
billing collusion between news- 
papers and retailers will no longer 
be necessary if this trend contin- 
ues—because the manufacturer will 
know definitely that he’s not really 
entering into a cooperative adver- 
tising arrangement but is buying 
space or time from the store.” 

y * * 


It’s Big Business 

UITE the reverse has always 

been true in the automobile in- 

dustry, where manufacturers bill 
advertising to dealers at so much 
a car. Dealer advertising assess- 
ments amount to more than $100,- 
000,000 a year. This does not include 
billboard or direct-by-mail cam- 
paigns that are usually sold separ- 
ately. 

This is big business, considering 
that automobile dealers on their 
own initiative spend approximately 
$200,000,000 a year with newspapers 
for used-car advertising. Nor does 
it account for the over $100,000,000 
that the automobile manufacturers 
spend out of their own budgets for 
daily and Sunday newspaper, maga- 
zine, television and radio advertis- 
ing. 


In fact, automobile manufac- 
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turers’ advertising in 1950 con- 
stituted 19.66 percent of all the 
advertising in these categories. It 
was exceeded only by the grocery 
trade which amounted to 24.72 
percent of all advertising. These 
expenditures were followed by 
alcoholic beverages with 19.11 
percent, toilet goods 6.99 percent, 
medical 4.93 percent, radio and 
television sets 4.56 percent, and 
transportation 4.33 percent. 

Automobile manufacturers bil] 
from $6.50 to $60 advertising ex- 
penditures with each car. In a few 
instances, dealers are allowed to 
pass this charge on to the customer. 
With most lines of cars, however, 
the charge must be absorbed by 
the dealer. 


* * * 


Have Story to Tell 
1. amount of advertising billed 
with each car has_ increased 
since the war. Dealers have been 
restless over this development. 
This, of course, constitutes a 
method of cutting the dealers’ his- 
toric discount. But reduction of dis- 
count is not the most discouraging 
effect of this practice. 

Dealers tell me they are being 
forced to spend so much money for 
factory cooperative advertising that 
there isn’t sufficient money left to 
accomplish what they think is more 
important — selling the importance 
of their institutions’ contribution to 
the satisfactory use of automobiles. 


Dealers say the crying need 
now is for better public relations. 
This not only involves their doing 
a good job, but emphasizes the 
necessity of telling their market 
what their investments and their 
policies mean in terms of owner 
benefit. 

According to dealer correspond- 
ence, they do not decry—in fact 
they encourage—the aggressiveness 
of manufacturers in promoting the 
acceptance of the trade name of 
the cars. But they don’t want to 
overlook the necessity of helping 
the prospect to decide to buy from 
them, the car that has been se- 
lected on the strength of product 
advertising. 

Dealers, who are permitted to 
pass this advertising charge on to 
the customer, claim it would be 
much better if it was included in 
the list price of the car. They say 
they can’t justify a direct advertis- 
ing charge to the customer. 

* * a 


Simpler Procedure? 


> ea point out, too, that 
they get no markup on the in- 
vestment involved whether they 
pass this advertising cost to the 
customer, or absorb it. Dealers in- 
sist, too, because this advertising 
isn’t included in the wholesale price 
of the car, that the government 
receives no excise tax as the adver- 
tising charge is included in the 
delivery price but not included in 
the f.o.b. price. 

Of course, the discussion of 
factories billing dealers adver- 
tising cost is academic. Perhaps 
it would be better approached 
from the standpoint of dealer 
discount. The whole effort of this 
industry, as well as all industry, 
should be an attempt to get our 
products to the consumer at the 
lowest possible price. Surely ad- 
vertising has an important part 
to play in reducing the total sales 
cost. But haven’t we gotten our 
advertising practices in this trade 
a little bit involved? Shouldn’t 
they be simplified? 

Fifty thousand automobile dealers 
are really little automobile factor- 
ies located where motor vehicles 
are being used. They, more than 
the factories, guarantee the con- 
tinual satisfaction of automobile 
ownership. Dealers, therefore, 
should always be provided for the 
fullest opportunity to continuously 
interpret to the public the im- 
portance of the contribution they 
make in delivering satisfactory 
miles of transportation. 


Extinguisher 
Day Set for Checking 
Fire Fighter 


curity, according to Paul W. Eber- 


Institute. He announced the Insti- 
tute’s third annual “Check Your 
| Fire Extinguisher Day” for Wednes- 
day, Oct. 10. 

American industry has a greater 
stake in fire safety today than at 
any time in the past, Eberhardt 
said. 

“Anything that curtails efficient 
production of defense materials 
hurts national security as effective- 
ly as an enemy air raid,” he said. 





Billboarding Safe Driving— 


NEW YORK.—Fires in industry | 
today can mean loss of national se- | 


hardt, president of Fire Protection | 


| Enforcing Loan Code 


|| FTC Policy on Violations Stresses State Action 


WASHINGTON. Automobile 
dealers can expect Federal Trade 
Commission proceedings for vicla- 


covering retail installment sale and 
|financing of motor vehicles only 
when “the requisites of commerce 
and public interest” are present, the 
FTC explained. The FTC code went 
into effect three weeks ago. 

The commission explained that in 
cases where the financing institu- 
tion is located solely within the 
state and no interstate commerce is 





Typical of safety billboards being put up by Gabe's Pontiac, Nanticoke, Pa., is this 


warning to drive safely for children's sake. 


This billboard is one of three that Stephen 


Gabor, owner, has sponsored in the community. The billboards are part of a planned 
public relations program to further local public esteem, as well as save lives. 





Based on ’50 Formula 


WASHINGTON. — The Wage 
Stabilization Board last week up- 
held 1950 bonus plans for carry- 
over into 1951, with the require- 
ment that the average bonus split 
among individual worker groups 
must be the same as the average 
amount or percentage paid last 
year. 

Under the WSB’s_ newly-issued 


N. Y. Convention 
Books McFarland 
And Farrington 


ALBANY, N. Y.—Dr. Kenneth 
McFarland, educational consultant 
to General Motors, and Charles J. 
Farrington, assistant to the presi- 
dent of NADA, have been an- 
nounced as speakers at the conven- 
tion of the New York State Auto- 
mobile Dealers, Inc. 

The convention is scheduled for 
Sept. 16-18 at the Hotel Sagamore, 
Lake George. 

The convention committee has 
also arranged special social events 
for the occasion, including a lake 
cruise and a musical show. 

The committee is arranging a 
boat-train special as transportation 


for dealers not driving or traveling | 


by regular rail schedules. 


A special car will operate from) 
Grand Central in New York City to} 
Lake George on Sept. 16 and pas- 
sengers will be met and carried | 
across the lake by cruiser to the} 


hotel dock. 


PAA Mapping 
October Parley 


HARRISBURG, Pa. — (UTPS).— 


annual convention of the Pennsyl- 
vania Automotive Assn., to be held 
Oct. 4-6 in Pittsburgh, according 
to Claude S. Klugh, general man- 
ager of PAA. 

He said that already plans are 
being made to park cars in down- 
town Pittsburgh, and that the Syria 
Mosque, with a seating capacity of 
3,300, has been leased and trans- 
portation to and from the Friday 
night variety show has been ar- 
ranged. 

All business sessions will be held 
on the 17th floor of the William 
Penn hotel, where a party similar 
to the “Gay Nineties” affair held 
last year is also being arranged. 





Plans are progressing for the 31st| 


Regulation 14, it was decreed that 
the method of computing 1951 bonus 
payments must not be changed 
from the 1950 method. A similar 
regulation for salaried employes is 
to be issued shortly. 

Any Christmas or periodic bonus 
plan can be continued in 1951 with- 
out WSB approval if it also meets 
these other standards: 

It must be based on an estab- 
lished plan which spells out a for- 
mula for computing the bonus. 

It must have been in continuous 
operation since Jan. 25, 1949, or it 
must have been in a written agree- 
ment completed before Jan. 25, 1951. 

If the bonus plan yields any 
worker more than 25 percent of his 
total annual wages, excluding 
bonuses, the plan must be submit- 
ted for WSB approval after the 
payment has been made. 

If a company has no established 
bonus agreement, it can go on pay- 
ing bonuses as long as last year’s 
bonus amounts or percentages are 
not exceeded. 

A change in a bonus formula can 
be made only if the employer ap- 
10 percent maximum 
wage raise. 


decline . 
program ... 


Regulation W .. 


suggested use 
future races . 
of Stanley 


Wemhoft 


dealership. 





| tion of the new trade practice rules | 





plies the new bonuses against the | 
allowable | 





On the House . 


just about nullify 


Motors, 
Johannesburg, South Africa, was in Detroit last 
week. Told me auto demand is terrific in South 
Africa but that import curbs keep supply to a minimum... 
Texas association has moved offices from San Antonio to Austin, 
Manager “Cap” Williamson advises us... 
Minnesota manager, is now living at R.F.D. No. 1, Box 551 N, El 
Cajon, Calif. Write him, if you get a chance. The ATAM recently 
named Glenn an honorary member for life . 
law has made unnecessary dealers’ weekly sales reports to the state 
... Understand that Willys has finally accepted the resignation, made 
several months ago, of Lyman Slack as sales vice-president. Slack is 
going to devote full time to his Portland 


Where Strong Finance Laws Exist 


involved in any part of the trans- 
action, a sale will not be considered 
within FTC jurisdiction. 

Complaints not involved with 
commerce will be referred to the 
state in which the transaction 
occurred, however, if the state 
has applicable legislation. 

The commission said that when 
the requisites for FTC action are 
present, violations also will be re- 
ferred to the state, if that state has 
legislation imposing requirements 
similar to those of the trade prac- 
tice rules. 

Federal action by the commission 
will only be undertaken when the 
requisites are present and the state 
in which the violation occurred has 
no covering legislation. 

Essentially, the rules lay down 
only the requirement that the 
dealer furnish purchasers with an 
itemized statement of what the 
purchase is costing him, the com- 
mission explains. 

The itemized breakdown, which 
does not have to be on any particu- 
lar document as long as it is in 
writing, must include: 

The delivered price of the car. 
Accessories or extras, may be in- 
cluded in this item on the state- 
ment. 

Down payment, including cash 
payment and tradein amount. 

Insurance costs. These need not 
be broken down but should show 
the total cost of the insurance, 
nature of the coverages provided 
and the party or parties to whom 
it is payable. The rules do not re- 
quire that insurance be carried 
and do not have any requirements 
as to the type of insurance. 

Finance charge must be itemized 
separately. The rules do not re- 
quire the disclosure of a reasonable 
reserve or participation designed to 
compensate dealers for services ren- 
dered in the transaction. But the 
FTC warns that there could be 
abuses of such an arrangement 
which would bring the transaction 
under rule four. 

If an automobile is sold for a 
“time payment price,” the FTC said 
the finance charge could be dis- 
closed as such, or by stating the 
cash price for comparison with the 
“time price.” The commission be- 
lieves that unless charges for 
financing a purchase are not sep- 
arately disclosed, the purchaser 
may be deceived as to the nature 
of his costs. 

Time balance, meaning the to- 
tal amount not yet paid by the 
purchaser at the time of the 
conclusion of sales, and_ the 

monthly installments and _ time 
period also must be itemized. 

The commission emphasized that 
“the rules and the law do not con- 
template regulation of rates of in- 
terest or usuary on installment con- 
tracts but only disclosure (to the 
purchaser) of the amounts charged 
for each separate item.” 


. - 


In this dog-day period of the year, it’s pretty hard to get serious 
minded. So here are just a few random thoughts .. . 
tightening up on their new-car deals; buyers are becoming adamant, 

‘too, so the impasse is resulting in a current sales 
. . There’s no indication yet of a new-car 
shortage, so it’s still a good bet to push your selling 
Proposed boost in auto excises would 


Dealers are 


the longer payoff term under 


The Detroit stock-car race, to be held Aug. 12, 
may become an annual affair. One car maker has 
of 


its proving ground track for 
J. R. Edmiston, factory manager 
Ltd. (Hudson distributors), 


Glenn Atcheson, former 


. . Tennessee’s new title 
(Ore.) Lincoln-Mercury 


—Pete Wemuorr, Editor, 
Automotive News 
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Fair and equitable contracts between manufacturers 


AUTOMOTIVE OUR PLATFORM: |. 
and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
® ™ the dealer on every used vehicle accepted in partial payment for a new 
& a car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
a governments applied to the building and maintenance of highways. § 4. The 
: & elimination of governmental and bureaucratic controls over this industry. 
R 15. A return to the precepts of independence and the rewards of applied 
R energy and ability, which made America and gave more of her citizens 


NEWS more of the better things of life than anywhere else in the world. 


To the Rescue--Again 


— becoming rather commonplace, but each time that the 
U. S. government calls on the auto industry in a crisis, we 
feel particularly proud of the manner in which America’s 
No. 1 industry steps into the breach. 


Latest example is the National Production Authority’s 
efforts to break the machine-tool logjam that is holding up 
our defense production and creating considerable unemploy- 
ment during the switchover from civilian to armament work. 


Naturally, NPA called on an industry that has been noted 
for its promptness in getting things done—and, just as in 
numberless instances in the past, the auto industry has come 
to the rescue. A plan for easing the crisis is already under 
way. 

Given definite and firm orders to work on, the automotive 
plants will perform the same herculean tasks they have so 
often in the past, we feel certain. 


'... For the People?’ 


UCH has been written and said about NPA’s senseless 

order banning spare tires from new cars—‘to save rub- 
ber.” But we think the following comments by William 
Ullman, Washington correspondent of AUTOMOTIVE NEws, 
are worthy of reproducing for the record: 


“During the several months of its existence, the Na- 
tional Production Authority has come in for consider- 
able criticism for issuing orders that didn’t seem to 
make sense to the public, the press and sometimes other 
federal agencies. Probably the prize boner—the order 
that added up to less sense than any other—was the 
ban on the new-car spare tire. Maybe we’re wrong, but 
it seems to have drawn more tart comment than any 
other. 

“The intention of the order, the NPA said at the time 
of issuance, was conservation of rubber for truck, trac- 
tor and farm equipment tires. Since the order did not 
prohibit the purchase of a fifth tire, auto buyers who 
got only four with their new car went out and bought 
a spare—at extra cost. So no rubber was saved and 
some extra money was spent. 


“Added to those two adverse points are dozens of 
others advanced by critics, with no commendation. So 
the order was lifted and another page turned in the 
story of government regulation of the people, for the 
people, etc.” 


| Eprror’s Note: Following is one 
| of a series of articles written 
| especially for Automotive News 
by managers of the various state 
auto dealers associations: 


By James A. Gorman 
Megr., Missouri Dealers 


(TRADE associations today serve 
the nucleus of unseen employes 
in the offices of their members. 
Looking into this situation from 
the standpoint of 
assisting our 
members, the au- 
tomobile dealers, 
just how does this 
statement hold 
true for them? 
One must un- 
derstand that an 
association man- 
ager’s primary re- 
sponsibility is to 
a the interest of the 
James A. Gorman trade in general 
and our members in particular. The 
association manager is dedicated to 
service for the membership, in that 
wherever his talents can be best 
applied to keep the dealer informed 
and assist in the operation of his 
dealership, then and only then do 
you justify continued participation. 
Certainly, the responsibility of 
keeping the dealer currently and 
accurately informed is a tremen- 
dous task today. The constantly 
changing regulation ramification 
is a perplexing problem to asso- 
ciations from a study and report- 
ing standpoint. But we realize a 
more serious situation exists 
among our members in trying to 
follow association interpretations 
of the many orders in conducting 
their free enterprise under a con- 


Assn. 








trolled economy. 

We must maintain a _ vigilant 
watch for trends and habits so 
that we can submit our viewpoints 
to the dealer for his consideration. 
Our concepts are not along product 
lines and, to supply the dealer with 
non-product views which can be 
combined with his factory forecasts, 
gives him a fresher perspective 
from which he can plan programs 
more general in scope and freer 
from condition-provoked thinking 
usually quite removed from his zone 
of influence. 

of * * 

HIS in no way detracts from 

the shortest route to the dealer’s 
objective; rather, it enhances his 
chances of following the straight 
line to a given termination. Most 
factories suggest their dealers 
maintain an active part in their 
association, because the factories 
are very much aware that the asso- 
ciation is dedicated to bettering the 
dealers regardless: of the line 
handled. 

With reference to factories, it 
is the thinking of this writer 
that associations should work for 
the betterment of factory-dealer 
relations in a vein of trust, con- 
fidence and friendly diplomacy. 





There are usually two sides to 
each issue, and the association 
should not maneuver itself into 
a third side—but should endeavor 
to effect an area of understanding 
and meeting of the minds. This 
office is proud and genuinely 
pleased with the fine relationship 
maintained with factory officials 
and their representatives. 

A district manager for one of 
the big factories alone obtained 18 
new members for the Missouri Au- 
tomobile Dealers Assn. last year, 
and the competitive district traveler 
accounted for 11 dealer additions 
to our roster. Association work 
donated by these factory employes 
was so done under the approval 
of their zone and regional bosses. 
This is prima facie evidence that 
(Continued on Page 30, Col. 2) 
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‘Junking Fund Urged . . . 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 


used, if you so request, 





Junker Plan 


We are all familiar with the 
large number of old cars (junkers) 
that are operating on our highways 
today. I know of several junk deal- 
ers, who are pulling them out of 
the junk piles and putting them 
back on the road. 

If the auto manufacturers would 
start a junking fund, we could take 
at least 1,000,000 of these cars off 
the road each year. 

Let’s set up $20 for each new car 
produced and then allow $100 for 
each car junked. This would mean 
one junker to each five new cars 
sold or in our peak years of 5,000,- 
000 new cars, 1,000,000 junkers. 

To make sure that the junkers 
are junked we should set up junk- 
ing centers, perhaps under govern- 
ment control, where these cars 
could be taken and the _ scrap 
shipped back to the smelters. 

With your help a similar pro- 
gram could be worked out and put 
into effect. This would make our 
highways safer and would also help 
the car dealers by making room for 
the better used cars. 

I am sure there have been several 
plans discussed and no doubt they 
are better than this one, but I 


The Big Story 


Following Canada’s lead two weeks ago, the U. S. clamped down 
in the Atlantic Coast states. Secre- 


restrictions on the sale of gasoline 
tary of Interior Ickes called on the 
stations in the eastern states from 
beginning Aug. 3. 


oil industry to close 100,000 service 
7 p.m. to 7 a.m. seven days a week 


It was announced that the Packard, first in the auto industry to 


take a major defense contract, is 
aviation engine, although the rate 





in production on the Rolls-Royce 
of production is kept secret. 
—From the files of Automotive News. 
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No attention is given to unsigned 


surely think it is a good time to put 
over a junking plan. 

The Automotive News can do the 
job.— WAyNeE Pack, Wayne Pack 
Nash Co., Miama, Okla. 

* oe a 


Tires Wanted 


Our 1914 Dodge car No. 12, the 
first shipped to California, needs a 
set of tires. We have tried all the 
regular sources and have not been 
successful in locating 32 x 3% 
Straight Side tires and tubes. If 
any reader of Automotive News can 
give us information which will en- 
able us to obtain tires of the cor- 
rect size or equivalent, we will be 
most appreciative.—A. Mayer, J. E. 


French Co., 1849 Van Ness Ave., 
San Francisco. 

* * + 
Tile Plug 


A new Chevrolet showroom down 
in Kilgory, Tex., seems to be creat- 
ing a lot of comment there. I am 
enclosing some clippings on it. 

My own interest, of course, is the 
quarry tile floors going into the 
showroom. 

As you know, tile is winning wide 
acceptance in the automotive field 
because it is not damaged by the 
heavy weights to which showrooms 
are subjected. Also, any grease or 
oil stains can be removed from it 
easily and quickly. — A.rrep A. 
FrANTz, Tile Council of America, 
New York City. 

Epiror’s Note: The firm re- 
ferred to is Center Chevrolet, 
which has a flooring of brownish- 
red quarry tile. 

* + + 
Praise from Canada 


Your splendid publication is of 
invaluable aid to your Canadian 
subscribers. We wish you continuec 
success with Automotive News, 
which occupies a unique place in 
the trade.—Bm.t Cooizy, general 
manager, West End Motors, Ltd. 


| (Studebaker), Belleville, Ont. 











the 
Com 
was 
Dire 
Cha: 
Mini 
+ hs 
Tr 
com} 
joint 
duct 
Offic 
W: 
chai 
Am 
Fleis 
Adm 
co-C 
nomi 
and 
the } 
mem 
Mini 
Th 
prior 
repre 
by tl 
Secu 
the | 
been 


Chi 
r 0 . 
CH 
ers D 
orgar 
to aic 
ployiz 
a sha 
been 
Thr 
Cline, 
and h 
Steph 
ration 
ney-g 











Kansas 


By George M. Hunholz 
} Staff Correspondent 


MANHATTAN, Kans. — One of 
the most devastating floods in the 
iistory of Manhattan struck here 
July 13, causing $20,000,000 damage 
to business houses. Auto dealers, 
directly in the swiftest current of 
the flood, were exceptionally hard 
hit. 

Ralph Stubblefield, partner in 
Stubblefield-Schoonover (Lincoln- 
Mercury), remained in his place 
of business, working to save 
whatever he could. The water 
from the Kansas (Kaw) river 
rose so swiftly that he was 
stranded, and had to take refuge 
on top of the building. 


The water at that point on main 
street was about eight feet deep 
and very swift. Stubblefield was 
later rescued by a helicopter which 
had been summoned for rescue 
work in Manhattan. 


Clarence Skaggs, owner of Skaggs 
| Motors (Ford), just a block south 
of Stubblefield-Schoonover, and his 
| parts man, Dean Tolliver, were 
| also stranded by the flood. They 
remained as long as possible, mov- | 
ing merchandise to higher location | 

in the building. 

The building faces west and had 
a new plate glass front. The flood 
rose higher and higher, and soon | 
lumber, consisting of doors, win- 
dows, boards came floating down 
the street, breaking the plate glass 
windows. Water gushed in on the 
men, soon becoming breast deep. 

The two men took refuge on 
the roof of the building. They 
remained there two days, and | 
were in a severe rain and elec- 
trical storm one night. The heli- 
copter also rescued these two 
men, 

Skaggs Motors and Stubblefield- | 
Schoonover, had cars which were 
covered by the water. Modern Mo- 
tors (Kaiser-Frazer) suffered dam- 
age, but had moved all its cars to 
high ground. Others hit were Man- 
hattan Motors (Buick), Miller Auto 
Exchange (Pontiac), Bredenberg- | 
Swanson Motors (Dodge - Plym-| 
outh) and Sager’s (DeSoto-Plym- 
outh). 

These companies were all in the | 
direct sweep of flood waters. All 
plate glass windows were knocked | 


Canada, U.S. Form 


Joint Committee 
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2 . . 
he On Mobilization | 
WASHINGTON.—The revival of | 
the Joint Industrial Mobilization | 
Committee of the U. S. and Canada | 
he was agreed upon last week by} 
:a Director of Defense Mobilization | 
he Charles E. Wilson and Canadian | 
en Minister of Defense Production | 
Ru, Cc. D. Howe. 
If The first meeting of the revived | 
an committee, designed to stimulate | 
on- joint United States-Canadian pro-| 
or- duction for defense, was held in the | 
be Office of Defense Mobilization. 
E. Wilson and Howe will be co-| 
ve., chairmen of the committee. The 
American members are Manly 
Fleischmann, Defense Production 
Administrator, as Wilson’s deputy 
wn ¢g  co-Chairman; Eric Jonhston, Eco- 
at- | nomic Stabilization Administrator, 
am | and John D. Small, chairman of 
the Munitions Board. The Canadian 
the members are Officials of Howe’s 
the Ministry. 

The Joint Committee that existed 
ide prior to the Korean invasion was 
eld represented on the American side 
the =| by the chairmen of the National 
ms Security Resources Board and of 
or the Munitions Board. It had not 
> been active since September. 

_ C thicago ‘Defense Pool’ 
e- To Aid Small Plants | 
m CHICAGO.—Illinois Manufactur- | 
ers Defense Pool, Inc., a non-profit 
organization, has been formed here 
to aid in providing small firms em- 
| ploying less than 500 persons with 
ol a share in defense contracts, it has 
lan been announced. 
oo Three Chicagoans, Thomas W. 
Cline, A. E. Ryan and John B. 
1 and have applied to the U. S. attor- 
ed Stephan, have chartered the corpo- 
4 . 


ration under the laws of Illinois, 
ney-general for approval. 


| 


_ Drenched Dealers Bail Out | 


Auto Firms Count Big Loss 
From Flood Damage 


out, and mud and debris washed 
into the buildings. 


Other dealers whose buildings 


were farther from the high current | y 


were Goetsch-Irvine Motor Co.) 
(Chrysler-Plymouth) and Stanford- | 
Nash Motors, Ine. (Nash). Al-| 
though Tri-County Motor Co. 
(Studebaker) was farther north of 
Main St., it was hit also as the cur- 
rent was swift there. 

Even though Brewer Motor Co. 
(Chevrolet-Cadillac) is five blocks 
west of some of the above-men- 
tioned companies, the flood waters 
struck it also. The water there was 
4% feet deep in the building. 

This spot is about a mile from 
the Kansas river. Six large sec- 
tions of plate glass windows were 
knocked out of Brewer’s. Almost 
all cars had been moved out of 
the showroom and off the lot. 
Brewer’s has a large, modern, | 
brick building. 

No estimate of the overall dam- | 
age to dealerships was made, but 
the loss will be considerable. 
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Nash Donates Rambler for Admen's Outing— 


|$. Renault. 
Armitage, Charles Shower and Harold Hastings. 


SPECIALISTS 





Driver Training 
Bills Supported 
By Pa. Dealers 


HARRISBURG, Pa. — (UTPS).— 
|The Pennsylvania Automotive Assn. 
|}has thrown its support behind new 
laws governing driver training in 
|the state’s schools. The measures 
|have been approved by the house 
and are awaiting senate action. 
Claude S, Klugh, general man- 
ager of PAA, said the measures 
|under consideration provide for: 
Standardized driver -train- 
ing courses in schools set up by the 
state public instruction department, 
state aid to school districts for em- 
ployment of highway safety educa- 
tion instructors, and increase of 
the fee for learner’s permits from 
$2 to $4 earmarking the increase 
for the teaching of safe driving. 


25 Years, Fewer Dealers 


SPRINGFIELD, Ill. — A survey 
here shows that there were 24 
automobile dealers here in 1925 as 








= 





Nash will present this Rambler to the Detroit Adcraft club for its 17th annual Ad- 
crafest Aug. 7. It and other prizes will go to winners of the golf tournament and other 
competitions. Left to right: John Nielan, prize chairman; John St. Clair, Adcraft presi- 
dent; Lou Quine, general chairman, and J. B. Huntress, ad manager of Nash. Assisting 
Quine were Ivan Frankel, Jack Terry, Max Bader, John Nielan, Robert Kennedy, Otis 
Walton, Richard Shannon, Glen Christman, Edward Tackney, Case Devine end Dale |opposed to 15 now. The number of 
Serving as advisory members were Hil Best, William Denman, Clayton | filling stations has increased from 

30 in 1925 to 131 now. 


Few products have ever won the over- 
whelming approval accorded the Bendix* 
Starter Drive. In automotive vehicles of all 
types, in the marine field, in stationary 
engines and aircraft, in fact wherever 
motors start, more than eighty-five million 
Bendix Drives have established an unrivaled 
record for dependable performance. Per- 
haps even more remarkable is the fact that 
in most installations manufacturers have 
paid less for the Bendix Drive than for 
other types. This unique combination of 
dependable performance and low cost is 
made possible by Bendix exclusive design 
features. For example, the Bendix Starter 
Drive requires no actuating linkage and 
the solenoid may be placed in any con- 
venient position. Result—starting motor 
can be mounted more easily and in more 
positions. Also the Bendix Drive has fewer 
parts and needs no adjustments. If you 
want true economy, plus performance 
proven by over 85,000,000 installations, be 
sure to specify Bendix Starter Drives. Your 
inquiry will receive immediate attention. 


*REG. U.S. PAT. OFF. 


ECLIPSE MACHINE DIVISION of 


Se 


AVIATION CORPORATION 
ELMIRA, NEW YORK 
Export Sales: Bendix International Division, 72 Filth Avenue, New York 11, N. Y. 
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Motor Capital Turns Out En Masse for Birthday 


Million-Dollar Parade Hails Detroit's 250th Year— 


w UN 662 €2¥-sroen es w. 





A view of a few of the more than 100 floats and displays which formed a part of the parade honoring the Motor City in cele- 
bration of its 250th birthday. A five-hour spectacle viewed by more than a million spectators, the procession featured displays by | products is more than double that 


every auto maker in the area as well as by many of the industry's major suppliers. 


Chrysler Official 
Advises Holding 


Sales Personnel 


PITTSBURGH. A precaution 
against disbanding sales organiza- 
tions under the impact of a guns- 
and-butter economy was voiced by 
Charles W. Bishop, assistant to A. 
vanderZee, vice-president of Chrys- 
ler Corp., at the annual sales meet- 
ing of Heppenstall Co., Pittsburgh 
steel forgings manufacturer, held 
recently at Rye, N. Y. 

Warning of the high cost of hir- 
ing and training capable sales per- 
sonnel, Bishop recommended stud- 
ies to see how such people, when 
temporarily not needed in customer 
contact work, can be usefully trans- 
ferred to other duties within the 
company. 


“Whenever production is stopped | 


or curtailed on consumer products, 
and the enterprise is directed to- 
ward complete or partial manufac- 
ture of war materials, there is an 
immediate temptation to lop off 
sales personnel, cut advertising and 
eliminate regular sales promotional 
activities,” Bishop said. 

“However,” Bishop continued, 
“in a period of no production, it is 
very vital to maintain good custom- 
er relations so that the products, 
in their extended use, will continue 
to function well. In transitional pe- 
riods and in periods of limited sup- 
ply, it is vital that the limited 


supply be distributed with the ut-| 


most care. It is also very essential 
that the basis of that distribution 
be clearly explained to negate as 
far as possible any feeling of being 
discriminated against.” 





Steamer, 1911 Gas Job, 
Plans Chicago-N. Y. Race 


CHICAGO.—A 1911 Stoddard- 
Dayton gasoline car and a 1913 
Stanley Steamer will race from 
here to New York sometime in 


September, it has been an- 
nounced here. Both cars are 
from the collection of ancient 


automobiles at the Museum of 
Science and Industry. 

The Stoddard-Dayton will be 
driven by Rube Delaunty, 70, and 
the Stanley Steamer by Jack 
Brauss, 76. Brauss said he is sure 
the Stanley Steamer has more 
speed. 








\ ce 


| Truman Praises Detroit— 
Addressing the throng gathered to wit- 
ness Detroit's 250th birthday parade, 
President Truman lauded the automotive 
industry's contributions to the nation in 
peace and in war. Other government nota- 
bles, who took part in Detroit's festival 
week, were Secretary of State Acheson 
and Defense Mobilizer C. E. Wilson. The 
former General Electric president charged 
auto makers with ‘business as usual," 
which brought vigorous denials 
manufacturers (see story on page two in 
this issue). 
Richmond Hill 
Ford’s Georgia Acreage 


Offered for Sale 


NEW YORK.—Richmond Hill, a 
|70,000-acre Georgia plantation 
| formerly owned by Henry Ford, has 
been put up for sale by the Ford 
Foundation, it was announced here 
last week. Maurice T. Moore, of 
Cravath, Swaine and Moore, 
York is taking offers for the prop- 
erty. 

| The plantation was acquired by 
| Mr. Ford in the late 1920’s, when he 
lwas interested in the possibilities 
|of producing synthetic rubber from 
goldenrod. 

The property is located along the 
| Ogeechee river, about 20 miles from 
|Savannah, and contains between 
45,000 and 50,000 acres of timber. In 
addition, there are many acres 
suitable for development into farm- 
ing areas, the Foundation said. 
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New | 











DETROIT.—A _hairtrigger 


Steel Holds Key to Oil 


Executives See No Need for Rationing in °51 
If 4th Quarter Quota Is Raised 


fuel | 5 percent of total oil demand in this 


| situation, which could bring either | country. 


|}glut and industry expansion or 
|famine and gasoline rationing, was 
delineated for Detroit newspaper- 
men last week by members of the 
Oil Industry Information Commit- 
tee. 

Oil company executives sup- 
ported Interior Secretary Chap- 
man’s warning that gasoline ra- 
tioning could come early next 
year unless more steel and cop- 
per are made available for re- 
fineries and pipelines in_ the 
fourth quarter of 1951. 

Amos Smith, assistant manager 
of Standard Oil Co. of Indiana 
here, said, Chapman’s appeal to the 
Senate Interior committee had 





“loosened up” the NPA steel alloca- | 


| tion somewhat. But Smith said 
|}more steel was needed to build ad- 
|ditional processing facilities and 


zs | pipelines. 
| “There’s enough crude oil in Tex- 
|}as to compensate for a total loss 


of oil from Iran,” Smith said. 
“What we need is more steel to let 
us process this crude oil and get it 


§ |into distribution.” 
| 


Presiding at the meeting was 
Frank Allerton, of Socony-Vacu- 
um. Copies of an American Pe- 
troleum Institute report project- 
ing a “tremendous expansion” for 
the fuel industry as a result of 
rapidly mounting demand. The 
report estimated that fuel de- 
mand has risen by at least 20 
percent this year. 

Dealing with the question of 
whether the Korean war situation 
will squeeze the civilian supply, the 


| report contained these statements: 


“1. While military need for oil 


| of a year ago, this is still only about | 


Newest-Oldest Parade Set 


For Detroit Race Sunday 


DETROIT.—A colorful parade of |lap for the race, led by Greiner in 


the oldest and newest in American 
automobiles, portraying the expan- 
sion and improvement in models 
over a period of years, will pre- 
cede the 250-mile anniversary race 
at Michigan state fair track Sun- 
day, Aug. 12, in a major sports 
event of Detroit’s 250th birthday 
festival. 

The parade lap of old and new 
automobiles will be the first com- 


bined presentation of U. S. automo- | 


biles of all makes ever scheduled 
in connection with a stock-car race. 
Practically every make of Ameri- 
can automobile will be represented, 
with one of the oldest and one of 
the latest models. 

Entries in the event mounted 
last week to assure a field well 
over the 100 mark—a new na- 
tional record—with every make 
of automobile to be represented. 
The field, however, will be re- 
duced to 50 starters, with the 
eliminations being carried on by 
time trials that continue through 
Aug. 9. 

Twenty states were represented 
|with drivers among the first 85 en- 








tries, and 14 makes were included | 


in the entries. 


The parade lap of old and new} 


model cars will be 
|Packard convertible, driven by 
Karl M. Greiner, sales vice-presi- 
dent of Packard. 

The parade starts at 1:15 p. m. 
This will be followed by a brief 


meeting of all drivers in the 250-| 


| mile race for photographs. The pace 


\N. C. Triumph Gives Flock 
|Stock-Car Title Lead 
ASHEVILLE, N. C. 
Flock of Hapeville, 
|1951 Oldsmobile 88, moved into the 
| lead in the NASCAR Grand Nation- 
|al Circuit point standing July 29 by 
|winning the 200-lap circuit race 
j}over the fast, banked half-mile 
| Asheville - Weaverville speedway 
| before 8,500 spectators. 
| Trailing Fonty Flock 
|race were Gober Sosebee, 


in their 


paced by a} 


Fonty 
e r- | 
7a., driving a} 





second, | 


| with a 1951 Oldsmobile 88; Herbert | 
| Thomas, third, with a 1950 Plym- | 


outh; Frank Mundy, fourth, with a 
1950 Plymouth, and Alfred Thomp- 


}son, fifth, with a 1951 Studebaker. | 


the 1951 Packard which will be 
presented the winner of the race, 
starts at 2 p. m. 

Among the first 85 entries for 
the race were 16 Oldsmobiles, 14 
Plymouths, 13 Fords, 12 Hudsons 
and seven Studebakers. Others 
entered include four 1951 Chrys- 
ler V-8’s, six Nash Ambassadors, 
two Lincolns, two Chevrolets, two 
Packards and one each of Nash 
Statesman, Dodge, Mercury, 
Henry J, Cadillac and Pontiac. 
Two other drivers have not se- 
lected their cars. 


Entries by states give Michigan | 


a lead with 15. California is second 


| with 10, North Carolina third with 


nine, Ohio fourth with eight, IIlli- 
nois fifth with seven and Georgia 
sixth with six. 





AUG. 1 
(Clean cars brought a good price 
but the level was generally under the 
previous week, Sold 56 units out of 
83 offerings.) 


BUICK—'49 RM 2-dr., $1,265* 

CADILLAC—'50 (62) 4-dr., $3,175"; 
conv., $3,675*. °49 (62) 4-dr., $1,- 
775. '47 (62) conv., $1,360* 

CHEVROLET—'51 SL Deluxe club 
coupe, $1,560; 2-dr $1,625. '49 FL 
Special 4-dr., $860. '48 FM 4-dr 
$790. '47 FM 4-dr., $800; 2-dr., $775 
$740; SM 4-dr., $625, '46 FL aero- 
sedan, $760. '41 SD club coupe, $270 

CHRYSLER—'49 Windsor 4-dr $1,- 
500*. '47 Royal 4-dr., $800 

DeSOTO—'48 Custom 4-dr., $910, $875 

DODGE—’50 Coronet 4-dr., $1,425. ‘49 
Meadowbrook 4-dr., $1,095 

FORD—'50 Deluxe (6) 2-dr $1,040 
'48 SD (8) 2-dr., $930; Deluxe (6) 
2-dr., $766. '47 SD (8) 2-dr., $680 
$655. 

HUDSON—’49 Super (6) 4-dr., $925 

KAISER—’51 Henry J 2-dr., $1,000 

OLDSMOBILE—'49 (98) 4-dr., $1,365*; 
(88) 2-dr., $1,260* 

PACKARD—'50 4-dr., $1,200*. ‘47 Su- 
per 4-dr., $650. 

PLYMOUTH.-'49 Deluxe 4-dr., $1,075 
SD club coupe, $1,130; 2-dr., $1,085 
'47 SD 4-dr., $725, $720. '46 Deluxe 
4-dr.. $575 

PONTIAC—’'50 Chieftain (8) club coupe, 
$1.525*, $1.495. °49 (8) conv., $1,175 
'48 (8) club coupe, $900; 4-dr., $975 


'47 (6) club coupe, $745 











Used-Car Bulletin from Detroit... 


Latest Auction Prices 


(Aptco Auto Auction. Sale every Wednesday.) 





| 


| bracket 





Other Auction reports 





“2. Civilian demand for petroleum 
products, on the other hand, has 
been mounting at an unprecedented 
rate. Some of this is due, of course, 
to increased economic activity ac- 
companying mobilization. 

“3. In 1950, civilian and military 
uses combined caused an increase 
in demand for oil products of al- 
most 12 percent over 1949. This 
year, it is expected to increase an- 
other 8 to 10 percent over 1950.” 

In summary, the report said 
that the oil industry could posi- 
tively state that the military will 
get all the oil that it needs, and 
that no important shortages of 
any petroleum products are now 
in sight. 

One of the challenges to the in- 
dustry, the report continued, was 
the short supply of materials need- 
ed for expansion. New capital, man- 


power, steel and other materials 
would be needed in great quanti- 
ties. 


In Canada Are 


Prewar Models 


WINDSOR, Ont.—Nearly 2,000,- 
000 cars are on the road in Canada 
today, Theodore J. Emmert, execu- 
tive vice-president of Ford Motor 
Co., Ltd., told a service club here. 
But of this number, he said, more 
than one of every two was over 
eight years old. Ten years ago, less 
than one in four was in that cate- 
gory. 

With 1,900,000 cars being driven 
by Canadians in this country, about 
900,000 are postwar cars—five years 
old or less. Only 100,000 or just 
about 5 percent are,six to 10 years 
old. The other 900,000 are “tired, 
weary vehicles,” 10 years old or 
more, Emmert said. 

An accelerating defense economy, 
Emmert maintained, would height- 


jen the need for adequate automo- 


tive transport. The demand would 
fall particularly on the used-car 
market upon which defense and 


|agricultural workers alike depended. 


“Unfortunately,” he added, “the 
great bulk of used cars in Canada 
can be described in the words of 
the song: ‘They’re Either Too 
Young or Too Old.’ There are al- 
most no cars in the middle-age 
in which skilled workers 
and office employes normally do 
their buying.” 

Dealing with the automotive in- 
dustry’s place in a defense econ- 
omy, Emmert said that in recent 
months, “the nation’s defense pro- 
gram has created a new, potent 
inflationary pressure.” 























JULY 25 
(Prices off again. Dealers waiting 
to see what will be done about credit 






controls. Sold 42 units out of 96 
offerings.) 

BUICK—’50 Super 4-dr., $1,720", $1,- 
685. °'49 Super 4-dr., $1,270. 

CADILLAC — '50 (61) 4-dr., $2,975*. 
'49 (62) 4-dr., $2,185*. °46 (60) Spe- 
cial 4-dr., $1,175*. 

CHEVROLET ‘51 FL Deluxe 2-dr., 
$1,600. ‘50 SL Special 2-dr., $1,235; 
FL Deluxe 2-dr., $1,360; SL Deluxe 
4-dr., $1,360, $1,345. ‘48 SM 4-dr., 
$805. ‘41 SD 2-dr., $290. 

DODGE—'49 Coronet 4-dr., $1,130, $1, 
040, $1,185; club coupe, $1,230 "48 
Deluxe 4-dr., $750 

FORD—'51 Custom (8) 4-dr., $1,790* 
‘50 conv., $1,380 '49 Custom (8) 
2-dr., $1,060; Custom (6) 2-dr., $860 
'48 SD (8) 2-dr., $785. ‘47 SD (8) 
2-dr., $735. '46 Deluxe 2-dr., $450 

KAISER—'51 4-dr., $1,440*. 

MERCURY—’47 4-dr., $755. ‘46 4-dr 
$655. °39 4-dr., $270. 

OLDSMOBILE — '47 (76) 2-dr., $700; 
(78) 4-dr., $785*. 

PACKARD—’48 2-dr., $745 | 

PLYMOUTH — ’'49 conv., $1,000. ‘48 
business coupe, $700. ‘47 SD 2-dr., 
$650. 

PONTIAC — ’50 (8) Catalina, $1,875"; 









conv., $1,750*%; 2-dr., $1,535; (6) 
2-dr., $1,370. ‘48 (8) conv., $985* 
‘47 4-dr., $700. 

STUDEBAKER — ‘47 Champion club 
coupe, $520. 





are on Pages 24-25. 
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cu- | THE INQUIRER is a daily necessity in homes 

on both sides of the City line. 


== PHILADELPHIA'S GREAT GROWTH IS 
FOCUSED IN THE HUGE TRADING 
“ AREA OUTSIDE THE CITY LIMITS! 


1 Never has industrial expansion been so intense in the great 
Philadelphia area as it is today. Never have so many new 
industries, new homes, new highways been started at one 
time. And most of this activity is in the fast-expanding 
suburban area just beyond the Philadelphia city limits. 





or 





ar New apartments spring up in the heart of 
nd town—and outside city limits. THE INQUIRER 
is at home both places. 
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More proof of what THE INQUIRER—now backed by 
official U.S. Census reports—has said for years. ‘Vital 
Half” of America’s 3rd Market is OUTSIDE the City Limits. 
Here live half the people . . . here are half the sales! 
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ee 


| . we tC so ies. a \ THE INQUIRER gives intense City coverage. ..AND 
(ein. Pot ees eS er os REACHES OUT TO THE SCORES OF BUSTLING CITIES, TOWNS, 
a . aa : E a ry 
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d 


COMMUNITIES in the entire area. 


Oil is basic to Philadelphia's progress. Great To get on the inside of this great expansion, be sure that 


refineries—old and new—help make this in- THE INQUIRER heads your schedule! 
dustrial area world’s most diversified. 





Now in its 1&th 
Consecutive Year of Total 
Advertising Leadership 





_——— Che Philadelphia Mnguirer 


| | Philadelphia Prefers The Inquirer 





? Exclusive Advertising Representatives: 
GEORGE S. DIX, Penobscot Bidg., Detroit, Woodward 5-7260 
ROBERT R. BECK, Empire State Bldg., N.Y.C., Longacre 5-5232; EDWARD J. LYNCH, 20 N. Wacker Drive, Chicago, Andover 3-6270. West Coast Repre- 


= sentatives: FITZPATRICK & CHAMBERLIN, 155 Montgomery St., San Francisco, Garfield 1-7946 @ 1127 Wilshire Boulevard, Los Angeles, Michigan 0578 








Lodi (Calif.) K-F Dealership— 


Reiswig Motors has just completed these new facilities for its newly-acquired Kaiser- 
named sales manager. Reiswig Motors has 


Frazer franchise. Frank Roberts has been 
been at this location since 1945. 


;from here on out will have to pass 
ordinary 


Soviet Drivers in U. S. 


Must Pass Tests 


WASHINGTON.—Going part way | 
along with the Department of State 
in an attempt to force some reci- 
procity out of the Kremlin, the 
commissioners who govern the Dis- 
trict of Columbia last week decided 
to tighten up on Soviet applicants 
for automobile driving permits. 
Unlike other persons of diplo- 
matic status, all Soviet applicants 








TANNERS' 


American Leather Man 


Blanchard Bro. & Lane, Newark, N. J. 


Red Retort |! 


American car owners. 


COUNCIL OF AMERICA + 


road test just like 

The commissioner’s action was 
officially described as a move 
toward inducing the Soviet gov- 
ernment to relax its auto license 
system which virtually precludes 
the granting of a driving permit 
to any foreigner in Moscow, and 
imposes on foreigners Russian 
chauffeurs specially chosen and 
licensed for that purpose by the 
Soviet police. 


Mr. Salesman: Here’s a feature of this car that adds to its comfort and value. The fellow 
who designed it used genuine leather in upholstering the front seat and all points of 
wear. See how the smart color of the leather fits the whole scheme . . . gives it a 


custom finish. 


Mrs. Customer: That is smart. And now I'll be able to get in and out of the driver’s seat 
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Controls 


By Sam Sampson 
Staff Writer 
ERCHANCE, auto dealers and 
manufacturers may not have 
noticed it—but the last 13 months, 
since the beginning of the Korean 
War, have been tougher on the 
automotive industry than the pe- 
riod before the outbreak of World 
War II. 
In a survey comparing the two 
periods, from the files of Auto- | 
motive News, this appears to be | 
so from two standpoints. First, 
the controls have been more rigid 
during this later period, and sec- 
| ondly, the period consumed in | 
| putting them into effect has been 
considerably shorter. | 
Steel controls, now at 60 percent | 
of total output, are in contrast to} 
a 25 percent blanket cut in auto)} 
production, which was put into ef- 
fect in mid-October of 1941—about 
|}a month and a half before the be- | 


ginning of hostilities. 
* * * 





| 

a the credit restrictions 
| now in effect—one-third down 
and 18 months to pay—can be com- 





easily—without my coat clinging to the upholstery, 


Mr. Customer: Yes, my dear, you’re usually in the “driver’s seat,” but I'll appreciate 


the longer life it will give the car. 


Mr. Salesman: You’re right, sir; and when you trade it in, I'll be able to get more for 


the car. 


For distinction, durability and sales appeal nothing takes the place of GENUINE LEATHER 


THE UPHOLSTERY LEATHER GROUP 


ufacturing Company, Newark, N. J. 


Delaware Tanning, Inc., New York, N. Y. 


The Lackawanna Leather Company, Hackettstown, N. J. 


100 GOLD STREET ° 


Radel leather Manufacturing Company, Newark, N. J. 


NEW YORK 38, NEW YORK 
The Ashtabula Hide & Leather Company, Ashtabula, Ohio 
Eagle-Ottawa Leather Company, Grand Haven, Michigan 


|Compared to Period Before World War II. . . 





Come Faster, Sooner 


|pared with the restrictions of one-| got a $3,000,000 government 
third down and 18 months to pay/ tract for army trucks. 
imposed in late August of 1941- eee 
less than three months before the| PN MARCH, 1941, Ford announced 
beginning of the war. Moreover, a program to save zinc, alumi- 
‘prior to congressional action last | num and nickel for the defense ef- 
|week, the payoff time was 15/fort through use of substitutes. 
months on autos | Closely following, owing to the 
: ; |number of government contracts 
And thirdly, the present CMP/that had been awarded to auto 
plan calls for conservation of! firms, strikes and labor difficulties 
nickel, alloy steel, zinc, chrome and | began because of conversion slow- 
other scarce materials to an extent | downs and unemployment. 
never realized in the prewar months| In April of that year, the an- 
of 1941. | nouncement of a 20 percent cutback 
As a final blow, all this has in automobile production beginning 
been accomplished. in about 13 Aug. 1 came from Washington. In 
months, as compared to an 18- |May came the formula for produc- 
month period prior to Pearl tion cutbacks—the “Big Three’ was 
Harbor. cut 21.5 percent, and the independ- 


ents were sliced 15 recent. 
The auto industry’s active par- on 


ticipation in World War II began| _,1" August, 1941, the credit re- 
in July, 1940, when the excise tax | striction was imposed, along with 


on automobiles was raised from 3) another ee cut to 26.6 
to 3% percent. In August, Chrysler | aa of production. The cut, 
Corp. received that first defense or- | which —— to go into effect on 
der from the government for tanks, | Dec. 1, just about halved the 1940 
totaling over $53,000,000. Then in production totals. 


December of 1940, Federal Truck| In October, the announcement 
eats . : ees |ecame that “non-functional bright- 


| work” would be removed after Dec. 
1, followed by a cut in auto pro- 
duction for Jan. 1. This cut, of 
course, never materialized, because 
of Pearl Harbor on Dec. 7. Then a 
|50 percent cut in production was 
}announced on Dec. 15, with total 
|cessation of civilian auto output 
coming along in February, 1942. 
+ & * 


‘FE outbreak in 1950, preparations 
| were begun without delay—and 
have continued a “fast-as-vou-can- 
take-it” policy every since. By July, 
1950, the government was ordering 
| considerable military equipment. In 
August, credit control rumors were 
heard, and by October, require- 
|/ments were set at one-third down 
|and 15 months to pay. 

In September, inventory controls 
were slated on short supply metals 

to a “practicable minimum work- 
ing inventory.” 

In November, rumors were rife 
concerning cutbacks in auto pro- 
duction. December saw the Eco- 
nomic Stabilization Agency make 
no-price-rise requests stick, in 
spite of concentrated action by 
auto manufacturers. The climax 
in early January of this year was 
the imposition of price and wage 
controls. 

It’s been tough and fast during 
| the last 13 months. 


Kentucky Assn. 
Lists Speakers; 
‘Clinics Planned 


| 
James C. Moore, 


con- 





OWEVER, following the Korean 


| LOUISVILLE. - 
|general counsel for the National 
| Automobile Dealers Assn., Washing- 
| ton, will speak to the members of 
the Kentucky Automobile Dealers 
| Assn. at the fifth annual state con- 
jvention of the organization to be 
| held at Kentucky Lake, Gilberts- 
| ville, Ky., on Sept. 16-18, it has been 
announced by Charles Wilson, 
;}chairman of KADA’s convention. 
Karl M. Richards, manager of 
|the field services of the Automobile 
Manufacturers Assn., is also sched- 
| uled to speak. 
| Clinics will be held on govern- 
|ment regulations, and on_ state 
legislation, according to KADA. 
Participants in the government 
| regulations clinic will include Pat 
Meloan, assistant regional director 
of the U. S. Department of Labor, 
|Dr. John W. Manning, state direc- 
tor of OPS, and a representative 
from the Federal Reserve Bank. 
The clinic on state legislation will 
hear Commissioners H. Clyde 


Reeves, department of revenue: 
|Spalding Southall. department of 
insurance; Guthrie F. Crowe, de- 


partment of state police, and Earl 
K. Snow, chairman of the Ken- 
tucky county officials’ association. 

“Cy” Williamson, Hopkinsville, 
Ky., will be moderator of the legis- 
|lative clinic, and Ben F. Long, 
| KADA’s OPS advisory committee 
| chairman, will preside over the 
| government clinic. 

Pontiac Honors Miles 
Pontiac Motors’ division has 
|named Miles Pontiac, Kissimmee. 
| Fla., to the Better Dealer Hall of 
Fame. 
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WASHINGTON.—A Defense Pro- 
iction Administration booklet, 
Pooling Production for Defense,” 

available to explain the steps a 
roup of businessmen must take to 
form defense production pools, it 
has been announced by the DPA. 
If these steps are followed, it is 
possible for the members of an ap- 
proved pool to obtain immunity 
from federal antitrust laws, offi- 
cials said. 

World War II experience has 
taught that success comes most 
often to pools headed by one in- | 
dividual or one organization ca- 
pable of maintaining the respect 
of the members, the DPA point- 
ed out, and that such a central 
body is important to federal pro- 
curement agencies because it en- 
ables them to look to that person 
or organization for responsibility 
in completion of a prime contract. 


The booklet states that a success- 
ful production pooling group needs 
“staying power to bridge over the| 
period between the establishment 
of the pool and the procurement of | 
contracts,” and must have adequate 
credit resources to finance con-| 
tracts operating on a payment-on- | 
delivery basis. 

G. C. Pritchard, assistant admin- 
istrator for small business, pointed 
out that publication of this booklet 
“does not mean that DPA or offi- 
cials of the NPA’s office of small 
business recommend production 
pools generally. Under favorable 
circumstances, the use of such pools 
has been and can be helpful, and in 
such cases will be encouraged.” | 


The booklet advises businessmen 








Chicago Dealers 


Survey Chances 
For 1952 Show 


CHICAGO.— Appointment of a} 
1952 Chicago automobile show com- |} 
mittee, authorized by directors of 
the Chicago Automobile Trade 
Assn., was announced last week by 
James F. Goodwin (Dodge-Plym- 
outh), CATA president and ex- 
officio member of the committee. 

Named as chairman was Frank 
H. Yarnall (Chevrolet), immediate 
past-president of the association. 

Other members and the groups 
they represent are: James F. Mc- 
Manus jr. (Chevrolet), General Mo- 
tors; Edward E. Carlson (Ford), 
Ford; Charles Hermanek (DeSoto- 
Plymouth), Chrysler; Charles E. 
Stube (Packard), independents, and 
Michael F. McCarty (Internation- 
al), trucks. | 

McManus, a former CATA presi- | 
dent, served as chairman of the} 
1950 and 1951 Chicago show com-| 
mittees. All members of the 1952) 
show group are directors of the 
association. 

Following a study, including con- 
tacts among manufacturers and 
dealer groups, the committee will | 
report its findings within 30 days, 
it was stated. 

This year’s spectacular’ show, | 
featuring a “Transportation U. S.| 
A.” theme, was held Feb. 17-25, and 
the 1950 show in the same corre-| 
sponding period, with the Interna- 
tional Amphitheater as the scene of | 
both classics. 








Dearborn Motors Host 


To 33 Field Men 

DEARBORN.—A seven-day vaca- | 
tion trip to Detroit and Mackinac 
Island is being provided by Dear- 
born Motors for 33 field men from 
the company’s distributor organiza- 
tion, according to G. D. Andrews, | 
sales vice-president. 

The men, district supervisors in| 
charge of a number of Ford trac-| 
tor dealers, will arrive in Detroit | 
Aug. 7. A tour of various industrial | 
points of interest will be highlight- | 
ed by an award dinner Aug. 8, 
when Thomas A. Farrell, president 
of Dearborn Motors, will present 
each with a diamond ring in recog- | 
nition of his membership in the 
Dearborn district supervisors’ hon- | 
or council. The next day the group | 
will leave by steamship for Macki- | 
nac Island. 


Pooling Arms Production 


| OPA Offers Book of Pointers Designed to Assist 
Makers in Escaping Antitrust Laws 





that from the government view- 
point, a production pool is desirable 
only if it performs one or more of 
the following purposes: 

1. Increases the capacity of indus- 
try to produce defense goods and|& 
services by broadening the produc- 
tion base. |} 

2. Obtains a more desirable dis- | 
tribution of defense production 
without hurting existing capacity. | 

3. Accelerates the rate of defense 





of unfilled orders of procurement 
agencies and prime contractors. 
4. Prevents capacity from being | 
lost during partial mobilization. 
5. Relieves the load on businesses 
able to produce other items of 
greater scarcity. 


6. Produces a product or service | MEMPHIS. 


can be delivered on schedule. | consecutive 
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| Dodge Sales Training Clinic— 
The Greater Detroit Dodge Dealers Assn. is strengthening its sales campaign by 
: : use of sales training clinics conducted by Dan Beck (third from left), Among those 
production by reducing the backlog attending the first session were, left to right, Ken Brown, Jimmy Long, Beck, Stan Long, 
Al Roger and Dave Roney. 


Heat Cure? 


Switchboard Operator 
Sings a Cool Tune 
With a thermometer 


| which can pass necessary tests and | registering in the upper 90's for 24) 
days 


| 
| 
| 








parts and equipment distributor, 
abandoned her customery “Good 
Morning” and “Good Afternoon” 
| greetings. 

She answered the incoming phone 
calls with a cheerful “We are air 
| conditioned.” 
The company said that it helped 


here, Frances/to make customers forget the heat, 


7. Decentralizes defense produc-|Gandy, head switchboard operator | and increased the store traffic dur- 


tion. 





|for Mills-Morris Co., automotive|ing the unusual hot weather. | 


crsnaneenconengess- sea cnamemmnas 


Sia cl aa 


Here’s the prize-winner 









| DON'T MIND TELLIN 

G YOU, | 
ONE SURPRISED MECHANIC oo 
WHEN THAT GIRL HANDED ME 
THE LOVING CUP FoR IST Prize 
IN A BEAUTY ConrEsr ! 





TOLD 
REPa 
THAT 






| EXPLAINED THar THE Py 5 
i RIZE Sti 

be TO THE GENUINE FORD han 
USED. ITS NO TRICK TO 00 a GooD 
FAST JOB WITH PARTS THAT ARE 





DID wou 











BUT SHE SET me STRAIGHT. SHE 


CONTEST ge FORE 





GENUINE FORD parts a, 





Your prize-winner for extra profit is the familiar blue 
and white Genuine Ford Parts sign. When you display 
this sign you let Ford owners know you're headquarters 
for the service they want with the parts that are right 
for Fords. And you take advantage of hard-hitting 
national advertising that sends Ford owners your way — 


And they’re reminded that 
the Genuine Ford Parts sign 
marks the headquarters 
for service that features 
the right parts for Fords. 


+ Order Genuine Ford Parts 
today from your Ford Dealer 
—and ask him how you can 
get the Genuine Ford Parts 
sign that attracts extra Ford 
service, extra profit for you. 


Heres Why: 


Ford owners in your area 
see and read ads like this, 
month after month, in LIFE 
and other publications. 


These appealing, colorful 
advertisements continually 
remind Ford owners that 
Genuine Ford Parts are the 
right parts to save them 
time, money, and to assure 
satisfaction. 


—- FORD Division 


ania i sn niceties 2K 


AND PRO 
THE MEN 


MADE RIGHT TO FIT RIGHT. 









VE 


AVAILABLE WHEREVER 
YOU SEE THIS SIGN AT ALL 

FORD DEALERS ANO SELECTED 
INDEPENDENT GARAGES 





of FORD MOTOR C 
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ip Kigunion 
Under Way for 
Rouge Steel Mill 


DEARBORN. — A_ $43,000,000 ex- 
pansion and modernization of steel 
operations in Ford’s Rouge plant, 
which will add 190,000 tons of fin- 
ished steel capacity annually for 
defense and civilian use, is an- 
nounced by Del S. Harder, manu- 
facturing vice-president. 

The program, now under way, 
will increase the total output of 
Ford finished steel by about 18 
percent. The program is expected 
to be completed by March, 1953. 

Scheduled are 37 new coke ovens, 
a new sinter plant, installation of 
new pig casting equipment and ex- 
tensive improvements in the open 
hearth and rolling mill facilities. 
Contracts for construction and in- 
stallation of the multi-million-dol- 
lar project will be signed with 43 
separate companies. 

A portion of the increased coke 
capacity will be used to supply the 
new Ford foundry in Cleveland. 

In spite of the expansion, Ford 
will continue to buy nearly 50 per- 
cent of its steel. 
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ME | WON IT FOR 4 

ER... 
IRING HER FORD so a 
SHE WAS ABLE To GET 10 THE 
THE ENTRIES CLOSED 








i $ 
AND | TOLD HER THAT THE 4081 


LO STAY RIGHT! FoR 


RE TESTED 
VED FOR LONG LIFE By 
WHO BUILT HER FoRD ! 


/ EXPLAINED SHED SAVE 
TIME, MONEY AND HER FORD 
IE SHE ALWAYS SPECIFIED 
GENUINE FORD PARTS! 
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L-M's Boutelle Leaves for New York— 


When Richard S. Boutelle (left) recently left Chester, Pa., where he was sales man- 
ager for Lincoln-Mercury, for a similar post in L-M's New York district, he was given 
a farewell by the L-M dealer association. Presenting Boutelle with silver service are 
(center and right) Jack Facett, Philadelphia L-M dealer, and Raymond P. Scott, L-M 
dealer at Ardmore, Pa. 


Sept. 7 Deadline Faces Texas Dealers on Titles 

AUSTIN, Tex.— Dealers holding| certificate must be furnished with 
unregistered automobiles were | each application for a certificate of 
urged to get their certificates of|title. The attorney-general said ve- 
title before Sept. 7 by the state’s|/hicles without a manufacturer's 
attorney-general. 

Under the law a manufacturer's 


\ 


dealers before the deadline. 


Save three 


a } sy 


ways 





Du Pont DULUX Black Enamel nets 


REG. U.S. PAT. OFF. 


big savings ... makes satisfied customers 


certificate should be disposed of by | 
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June Fatalities 18 Percent Above Year Ago... 


Alltime Auto Toll Near 1,000,000 


CHICAGO.—The nation’s traffic,these same months, it was pointed|crease of 7 percent came in the 


accident record for June totaled 
3,080 deaths and was up 18 percent 
over the same month a year ago, 
the National Safety Council report- 
ed last week. 

This figure, the safety council 
reported, showed the greatest in- 
crease during any month since 
July, 1946, and was the highest 
June toll on record with the sin- 
gle exception of 1941. 

“If this trend continues the rest 
of the year,” the NSC stated, “the 
1951 traffic death toll will be 37,800 
—almost 3,000 above last year and 
the fourth highest in history. The 
total of all traffic deaths in the 
U. S. since the advent of the auto 
was approximately 980,000 at the 
end of June.” 


The council pointed out that the | 


zooming traffic toll is explained in 
part, at least, by heavier travel. 
Mileage figures were not yet avail- 
able for June, the report continued, 
but travel was up 9 percent for the 


out, traffic deaths went up 6 per- 
| cent. 


| The sharp increase in deaths in | 


| June was not confined to any one 
| part of the nation, the safety group 
| reported. The largest increases, 37 
|and 30 percent, occurred in the 
| mountain and south central regions 
| respectively, while the smallest in- 


Postponement Granted 


On Otis Hearing 


CLEVELAND.—A hearing on the 
temporary restraining order issued 
against Otis & Co. was postponed 
last week until Sept. 17. Ray T. 
Miller, Otis attorney, said the firm 
needed more time to prepare its 
case. 

The postponement was granted 
|by Federal Judge Paul Jones, who 
originally issued the order re- 
straining the company in invest- 
ment operations until it informs its 
customers of its financial 





first five months of the year. In' tion. 





2 A DEEP, lustrous black on your over-all refinish jobs, use 
DULUX Black. This top quality Du Pont finish gives a high 


gloss that really stands up . . . resists chipping and cracking. 


And you get these three savings: 


@ YOU SAVE TIME. DULUX Black dries dust-free in 20 to 40 


. becomes hard over- 


minutes... tack-free in a few hours. . 
night. 


@ YOU SAVE MATERIAL. DULUX Black deposits a maximum 


amount of solids . . . fills up minor surface imperfections such 


as sanding scratches in a hurry. 


@ YOU SAVE MONEY. Over-all jobs turn out fast with DULUX 
Black, and you clear your floor for more business. This, plus 
savings in time, labor and material, adds up to more profit 


for you. 


For customer satisfaction and real savings, order DULUX Black 


Enamel from your Du Pont jobber today. 


REG. U.S. PAT.OFF. 


BETTER THINGS FOR BETTER LIVING... THROUGH 





CHEMISTRY 





E. I. du Pont de Nemours & Co. (Inc.), 
Refinish Sales, Wilmington 98, Delaware. 






you 


| 





condi- | 


|encroached on 
|ment” by taxation, restrictive regu- 


| Pacific region. 

Of 44 states reporting for June, 
only 10 had fewer deaths than a 
| year ago, while 33 had more 

deaths and one _ reported no 
change, the report showed. 

The June increases also occurred 
in both city and rural areas, it was 
pointed out. In 427 cities reporting 
for June, deaths increased 19 per- 
cent. 
| Of the reporting cities, 298 had 
perfect records for June. The three 


largest cities were Birmingham, 
Ala.; Honolulu, Hawaii, and Salt 
Lake City. 


The report said that for the first 
six months of the year, 118 cities 
still had perfect records. The three 
largest were Bridgeport, Conn.; 
Lynn, Mass., and Lincoln, Neb. 

The 10 states reporting fewer 
deaths during June than a year 
ago were South Dakota, Tennes- 
see, Wisconsin, Connecticut, 

Rhode Island, Mllinois, Georgia, 
Massachusetts, Kentucky, Florida 
and Colorado. 


| “We are confronted by the fact 
|that the nation has paid out the 
| lives of more than 16,000 of its citi- 
|zens as the price for using streets 
|and highways so far this year,” said 
| Ned H. Dearborn, council president. 

“This is inflation of the most ter- 
rifying type. If half the alarm en- 
gendered by rising prices could be 
transferred to the rising accident 
|toll, you can bet that we would 
j}have a rollback in a hurry. It’s 
about time we got really excited 
|over this shameful waste of life 
and human resources in America.” 





|New F. irms Unite 
In War Against 
U. S. Profit Levy 


HOUSTON.—The Young Ameri- 
can Business Conference has been 
formed by 60 small new corpora- 
tions throughout the countrv to 
seek relief from alleged inequities 
under the present excess profits tax 
law to businesses formed since Jan. 
1, 1946. 

J. S. Finger, president, Corrulux 
Corp., Houston, manufacturer of 
reinforced plastic materials, is na- 
tional chairman. 

According to Finger, small con- 
cerns formed since 1946 have no 
relief under the law to permit them 
to achieve normal growth, but are 
subject to the maximum tax rate 
of 62 percent, although “growth 
companies” formed prior to 1946 
have such relief. 

“This makes it impossible for 
new companies to reinvest earnings 
and increase their productivity, 
thus protecting their position in 


|markets they have helped to cre- 


ate,” Finger said. 


Knudson, Movers 


Exchange Gripes 


CHICAGO.—-Complaints were ex- 
changed by James K. Knudson, De- 
fense Transport Administrator, and 
the Movers’ Conference of America 
during the latter’s annual assembly 
last week. 

Knudson reported in his address 
that even a “minority” of responsi- 
ble movers can and do generate 
complaints to the Interstate Com- 
merce Commission, because their 
household moving estimates fail to 


conform with the actual higher 
billings. 
The Movers’ Conference com- 


plaint was that the states have 
“freedom of move- 
“resulting excessive 


lations and 


cost.” 


City Auto Tax Power 
Upheld in Kentucky 
FRANKFORT, Ky.—Every city 
in Kentucky has the power to as- 
sess an automobile property tax, an 
automobile city license tax, and in 
addition install parking meters on 
city streets, according to _ state 
Attorney-General A. E. Funk. 
Funk gave this interpretation in 
response to an inquiry as to the 
legality of a city property tax on 
resident automobile owners. 
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| Automotive 
Ramblings 


| by Jack Weed 





tT problem of tooling up on new models is creating un- 


told confusion in the industry. 


Some manufacturers, 


with new models all ready to spring on a public that has 
gone somewhat apathetic in its buying, will be forced to hold 


them for another year. 
Ford is a case in point. The 
Dearborn maker had six new 


valve-in-head engines ready 
to spring this fall to give new 
power to Ford cars and trucks, 
Mercurys and Lincolns. 

Inability to determine absolutely 
that all tooling can be completed 
has laid at least two of these 
new power plants on the shelf for 
another year. The new V-8 valve- 
in-head for Ford and Mercury 
will not see the light of day in 
the new model line, regardless of 
rumors to the contrary, this 
writer has learned on good au- 
thority. 

The tooling problem is also hit- 
ting in a spot that seems quite 
remote from actual production. 

+ ok *” 


What About Shows? 


| EALERS around the country 

feel that, in the realm of better 
and the boys who 
run the associa- 
tions know they 


public relations 


AE \ 


need it auto 
4 shows this winter 
would do much 


to bring the deal- 
ers a better un- 
derstanding from 
the public. 


But the vari- 
ous associations 
which are plan- 





ning shows can’t 
get an answer 
from the factories as to whether 
they will be announcing new mod- 


Jack Weed 


els—for it really takes a rash of 
new models to make shows suc- 
cessful. 


It isn’t the factories’ fault in 


Rate Hikes OK’d 
By OPS for Most 


Contract Haulers 


WASHINGTON. Ceiling rate ad- 
justment requests for most motor 
carriers have been authorized by 
OPS. The adjustments are to cover 
increases in wage, material and 
equipment costs sustained during 
and since the latter part of 1950. 

The action applies to most motor 
carriers operating on contracts, in- 
cluding tank vehicles used to trans- 
port milk in bulk. 

It excludes common carriers 
which offer their services to the 
public at set rates, motor carriers 
engaged in pickup and delivery or 
local transfer service, and tank 
vehicles used to transport liquid 
commodities other than milk. 

OPS said that many motor car- 
riers have been operating under 
contracts entered int» several vears 
ago, and under the General Ceiling 
Price Regulation have been unable 
to adjust their rates to reflect in- 
creased operating costs. 

To be eligible for the rate adjust- 
ment, the carrier must show: 

That the adjustment requested is 
necessary for continuation of an 
essential service for which there is 
no adequate substitute available at 
a rate equal to, or less than, the 
maximum rate requested; that pres- 
ent rates subject him to substantial 
financial hardship; or that the ceil- 
ings for particular segments of an 
operation do not permit services to 
be performed at rates offsetting 
direct labor and material costs in- 
cident thereto. 


Rebuilders Exempt 
From CPR 22 & 30 

WASHINGTON.—The OPS has 
amended its general manufactur- 
ers’ order (CPR 22) to make it 
clear that the definition of manu- 
facturer does not include a person 
who merely rebuilds, reconditions, 
renovates, renews or otherwise re- 
stores a used commodity. 

The question needing clarifica- |} 
tion had arisen in the case of en-| 
gine rebuilders and others, OPS} 
said. 


most instances. They just don’t 
know themselves yet how much 
or how far they will be able to go. 

In the meantime, to hold a show 
the associations have to know now 
while they can peg down the show 
facilitics. Buildings of the type that 
are big enough to hold an automo- 
bile show aren't available from one 
week to another. Most of them 
must be contracted for months in 
advance of the event sometimes as 
much as six months to a year. 

So the tight tooling situation 
has found automobile shows from 


jecast to coast hanging in the air 


when the promoters should be well 
‘nto their preparatory stages. 






“More 








A few vacancies for dealers are available in selected territories 
This important franchise is extended only to accredited 
dealers and it offers not only valuable and growing 
business but carries with it all the prestige of hand- 
ling a range of cars whose 
mechanical excellence are admired and desired throughout the whole world, 
The range includes the spacious and incomparably beautiful 160 hop. Mark VII 
Sedan, the 160 ip. XK120 Super Sports 


world — and the new fixed head version of this famous car which adds Sedan 


Eastern States: 
HOFFMAN MOTOR 
487, Park Avenue, New York, 


THE 


appearance, performance and 





Youngstown (O.) K-F Dealers Start Drive— 


Kaiser-Frazer dealers in the Youngstown (O.) area gathered for a kickoff dinner 


to start their participation in the nationwide demonstration ride campaign. At the 
speakers table (right to left) are Dean Warichow, central :ales manager; Irving Dubb:, 
of Dubbs K-F Co., Youngstown distributor; Ken S. Moyer, Cleveland regional manage 


R. T. Shekell, Dubbs wholesale manager; J. P. Glenn, district manager; J. E. Whale; 
assistant regional manager, and L. G. Patton, merchandising manager. 


Americans would like to own a 


JAGUAR 





ACCORDING TO ‘FORTUNE’ 





—- the fastest production car in the 


JAGUAR DISTRIBUTORS: 
West of 
ff 


States 


CAR CO; ING. CHARLES 


9» 


any other imported car 


have echoed the public acceptance of Jaguar throughout the 


HORNBI 


11 


Body Engineers 


‘Plan Conclave 
For Noy. 7-9 


| DETROIT. — The sixth annual 
technical convention of the Ameri- 
|}ean Society of Body Engineers will 
be held at Rackham Memorial 


43 | building, Detroit, Nov. 7-9. 


Eight technical sessions in the 
| Engineering Society of Detroit au- 
|ditorium will be directed by speak- 
;ers and engineers of the automotive 
|industry. They will discuss the lat- 
lest developments and trends in body 
| Styling, materials and production 
| engineering. 

Charles Y. Cheriez, supervisor of 
| styling of Hudson, has been chosen 
lconvention general chairman. His 
committee includes: George Kasch, 
| John H. Walter, George W. Tanna- 
hill, Edward T. Williams, Russell S. 
Knecht and John Robb. 


Iinois Gas Tax Refund 
SPRINGFIELD, Ill.- Motor fuel 
tax refunds totaling $1,572,236 were 
made by Illinois during April, May 
and June. 


ee ee 


99 


il 


1950 CAR SURVEY 


For four years now the ever growing sales of “The finest car of its class in the world” 


U.S.A. and, indeed, in the 


e . ,. . “f . . . 
Fortune’ survey it topped the poll of foreign cars that Americans would most like to own, 








Vis sIssippl: 
RG, JR. 


9176 Sunset Boulevard, Los Angeles, 


California 
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Production Expansion 


Is Called Urgent 


By William Ullman 


Washington Correspondent 


CCORDING to President Truman’s business advisers, the necessarily at the expense of cur-| 


the surest way to meet the economic problem posed by | 
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dicting, but merely pointing out 
|what seems feasible, in the light of 
the achievements in World War II 
and the more difficult factors now 
faced, the councilors thought that | 
a production gain in 1953 of 4 per-| 
cent could follow the 5 percent gain 
foreseen for 1952. 

“Expansion of the economy at) 
this rate,” they noted, “will require | 
that as a nation we work harder} 
and longer, and devote considerable | 
resources to economic expansion, | 


. . | 
rent consumption. But there is little 


doubt of our ability to do so.” 
eo « 4 


defense needs is to expand ea That declaration was | 
in their report given to Congress. The economic council 
stated that expansion of out- ° 
put is much more urgent now 
than it was between the end 
of World War II and the be- 
ginning of the Korean conflict, and 
it is more difficult than the task 
which faced the country in 1940 be- 
cause resources at that time were 
less intensively utilized than they 
are today. 

The problem of production which 
the nation faced in the last year 
and still faces must be considered 
against the background of the fact 
that at the time of the Korean out- 
break there was little idle capacity 


$4... 


GREATEST NAME IN 
SERVICE JACKS 


in the 


economy, the councilors} 
declared. They| 

pointed out that | Washington 
material short -/| Senate 
ages were an ob-/existing tax law, 
stacle to quick/House-approved bill 


less, output was|more harm than 
expanded. 
facturing capac- | attention 
ity has been en-| press with the 
larged by 8 per- tion: 

cent or more Using the 


since June, 1950. 


of both 





William Uliman 











19 years of leadership 
back up your judgment when 


you choose an S-4 All-purpose 


4-ton capactiy 


2 Take a look at the best known piece of 
service equipment in the motor vehicle in- 
dustry! It’s the Blackhawk 4-ton Model 
S-4 Hydraulic Jack. It’s the jack that shop 
men have rightfully learned to trust more 
than any other jack on the market. 


This brute was years ahead when intro- 
duced in 1931. No other jack has ever 
caught up to it. Blackhawk has continual- 
ly added outstanding, exclusive refinements 

.so that today, as before, the S-4 is the 
best all-purpose jack you can roll onto your 
floor. Your Blackhawk Jobber will deliver 
one to you — with full confidence! 
















Break Expensive Bottlenecks! 
Equip Each Mechanic 
with His Own Jack 


LACKHAWK 


"“PORTO-POWER'' e@ RECK-RACK'’ @© JACK e WRENC 


| Taxes—and Goats 


7HEN a group of California au- 

tomobile dealers showed up in 
recently to the 
as well 
under 
expansion of out- | consideration, operates to impede or 
put but, neverthe- | discourage businesses and results in 
good, Phil 
Manu- | Hollywood Buick dealer, caught the 
legislators and) 
illustra- 


following 


example 
|walking on a treadmill, 
Stating that they were not pre-|that the success of the tax legisla- 







Blackhawk Mfg. Co., Dept. J-4081, Milwaukee 1, Wis. 


Nash Dealer for 25 Years— 
Celebrating his 25th anniversary as a Nash dealer, J. H. Holland (third from left), 







president of Woonsocket Nash Co., Woonsocket, R. I., 
Finance committee how the | © testimonial dinner. Shown at the presentation of a clock trophy are (left to 
as the! Tight): F. J. Klaver, Nash district manager; J. F. Cox, Boston zone manager; Holland; 
. A. Dumais, dealership secretary, and F. H. Marr, assistant zone manager. 






was honored by Nash officials 





position relative to the goat—if the 
h 


ay is too close the goat will eat} 


t| it, and if too far away the goat 


Hall said loses interest, sits down and pro- 


duces no results. 


“The ideal arrangement is to 
place the hay where the goat can 
just smell it and thereby keep 
him walking up the treadmill.” 
The Californian’s expressed dis- 
satisfaction with the current ex- 
cess-profits law on the ground that 
as new owners they are put at a 
competitive disadvantage with 
companies in which there has been 
no change of ownership. 

The dealers, including in addition 
to Hall, Clarence Dixon, Hollywood 
Cadillac dealer, 
Brown, San Diego Oldsmobile 

dealer, said they wanted to keep 


walking the treadmill and paying | 


taxes but the way the _ excess- 
profits law now works they cannot 
do so successfully. 


* tk * 


Steel Allocations 


|CCALLED before the Senate In- 

4 terior committee to explain how 
the Defense Production Adminis- 
tration determines whose steel sim- 
ply should be cut, Melvin Anshen, 
acting deputy administrator of the 
agency, said steel allocations were 
made by DPA after consultation 
with an advisory committee repre- 
senting all government agencies 
responsible for vital military and 
civilian operations. First alloca- | 
tions, he said, go to the military, | 
to manufacturers of essential con- | 
sumer durable gocds, for automo- | 
|biles and for defense industry plant | 
| expansion. 

Sen. Wherry wanted to know 
| why the petroleum industry suf- 
| fered a cutback in steel alloca- 

tions at the time that automobiles 

were being built faster than deal- 
ers could sell them. Anshen re- | 
plied that two main factors had | 
to be taken into consideration: | 

1. Abrupt stoppage of automobile | 
manufacturing before plants could | 
be converted to production of war 
goods could cause serious unem- 
ployment. 

2. The most critical shortage 
existed in steel plate, which did 
not go into the output of new cars; | 
therefore a shutdown of automobile | 
plants would not materially benefit | 
the production of defense goods. | 

* * * 


Huff a Big Loss 
| T= Office of Price Stabilization | 
lost a highly efficient member 
lof its press staff last week while 
ithis column lost a good friend. 

Wilmer Huff, who specialized | 
| in automotive releases for the 
OPS, was instantly killed by a | 
| 





bolt of lightning during a late 

afternoon golf game. | 

Wilmer Huff didn’t write the| 
OPS orders. It was his job to inter- 
| pret them for the press. And he did 
|a swell job of it. The upper level of | 
|OPS, all the officials down the line, 
ithe press room, and this column 
| especially, will miss him. 
| * * + 


| ‘Porch Climbers’ 


EP. BOYD Tackett, Arkansas | 
| Democrat, who in recent days | 
|}has expressed dissatisfaction with | 
|the Federal Reserve Board and its 
|Regulation W, now has before | 
|Congress a_ resolution to investi- | 
gate what he called FRB “porch | 
climbers.” 

Tackett said in a statement that 
“the board’s porch climbers are 
breaking into private homes look- 


tion is much like operating a tread-|ing for 
“The success of the mill's | credit 

operation,” said Hall, “is insured by should investigate these rough - 
placing the hay in just the right | 


and Marvin K.| 


|}in subsequent 





installment 
“Congress 


violators of 
controls,” and 


house tactics.” 


* * + 


Foreign Road Program 

HE International Road Federa- 

tion, which is the highway con- 
|Sultant to the United Nations, has 
| been authorized by the U. S. Tech- 
nical Cooperation Administration 
(Point IV) to undertake a survey 
to determine the kind and extent 
|of technical assistance required for 
|long range road development pro- 
grams in Latin America, the Near 
fast and Southern Asia. 

A grant of $85,000 is provided 
| by Point IV to help the federa- 
tion carry out the initial phases. 

Through the IRF and its affili- 
ated organizations private industry 
will provide technicians, machin- 
ery, equipment, materials and 





space for certain proposed educa- 
tional projects. On the basis of trial 
projects and surveys, it is planned 
to extend industry’s participation 
agreements’ with 
Point IV. 


LICENSE PLATE 


FASTENERS 


On or Off With a Quarter Turn 


%-inch bolt (with T-head 
fastens li- 
cense plate securely in place. Will 


Heavy 
and square shoulder) 


not lose off. 
PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each 
Packed 12 to Box- 


Money-Back Guarantee 
IMMEDIATE DELIVERY 


If Your Jobber Cannot Furnish 
Order Direct from... 


HOUSER ENGINEERING & 
MFG., INC., Bluffton, Ind. 


Over 100 Service Items 





AVAILABLE 


NEW-CAR 
DISTRIBUTORSHIP 
in the Southwest 


This can be the opportunity 
you've always wanted: Profit- 
able 10-year old distributor- 
ship handling motor car of 
long established manufac- 
turer. This is a going concern 
with earning possibilities 
even beyond its present fine 
record. Excellent modern fa- 
cilities. Franchise includes 
both wholesale and retail ter- 
ritories. Capital needed — 
$150,000. Box AN 170, c/o Au- 
tomotive News, Detroit 26. 
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Profits Slip in St. Louis 


By Sam X. Hurst 
Staff Correspondent 


The improvement in_ business 

oted in the St. Louis area last 
nonth has been, in part, sustained 
but at considerable reduction in 
dealer profits. Most dealers use the 
term “rough” to describe the trad- 
ing situation that exists today. 

With the exception of a very 

few popular models, stocks range 
from fair to heavy and immedi- | 
ate delivery is offered on most 
makes and body styles. Discounts 
and long trades are being adver- 
tised and there is some evidence 
of distress selling. 

Overall, however, there is a spirit | 
of optimism and a feeling that the | 
market is sure to improve because 
of reduced production and reduc- 
tion of inventories. 

Used-car stocks are fairly high| 
but good turnover at bargain prices 
is reported by most dealers. While 
all dealers are hopeful of some 
relaxation in the terms of Regula- 
tion W, many do not anticipate any 
substantial relief by the extension 
of payments to 18 months, instead 
of 15 months as is the case at 
present. 





* * * 


Denver 

New-car and truck sales in Den- 
ver are showing a decrease over 
the same period last year. During | 
June of this year, 1,151 new cars 
were sold, as compared with 1,955 
during the same month of 1950. This 
was a decrease of 804 cars. 

During June 180 new trucks 
were sold as against 250 during 
the same month last year—a de- 
crease of 70 trucks. 

During the first half of 1951, 
local dealers sold 8,252 new cars 
and 1,365 trucks, compared with 
9,155 new cars and 1,266 new trucks 
sold in the first six months of 
1950. 

New-car sales in Denver market 
during June by makes were: Chev- | 
rolet, 213; Ford, 209; Plymouth, 171; 
Buick, 75; Dodge, 75; Mercury, 65; 
Oldsmobile, 55; Pontiac, 52; Chrys- 
ler, 39; Nash, 33; Hudson, 31; 
Studebaker, 29; DeSoto, 23; Pack- 
ard, 23; Cadillac, 18; Kaiser, 11; 
Lincoln, 11; Willys, 6; Henry J, 6; 
MG, 1; Jaguar, 1, and miscellane- 
ous, 4. 

In the new-truck field Chevro- 
let led with 77 in July, followed 
by Ford, 49; Dodge, 17; GMC, 15; 
International; 8; Studebaker, 4; 
Crosley, 2; Diveo, 2; Mack, 2; 
Pontiac, 2; Diamond T, 1, and 
Willys, 1. 

Dealers attributed the slackening 
of sales in the Denver market to 
two causes: First, demand is catch- 
ing up with the supply, and second, 
government time payment restric- 
tions are holding back sales to some 


extent.—(Ira R. Alexander.) 
+ cg . 


Detroit 


Although June new-car sales fell 
20 percent below the total for the 
corresponding month of last year, 
first-half car registrations in Wayne 
county (Detroit) exceeded the 1950 
total by nearly 3,000 units. 

New-car registrations totaled 
15,836 in June, against 19,913 in 
June, 1950. The total for the first 
six months of this year was 94,018, 
compared with 91,281 in the first 
half of last year. 

New-truck sales in June reached | 
1,596, in contrast to the 1,552 sold) 
in the same month last year. Total | 
for the first half of the year was 
8,281, against 7,586 for the like 1950 
period. 

Used-car sales were almost ex-| 
actly even with the year-ago totals 
as 15,731 used autos were sold in| 
June of this year to 15,762 in June, 
1950. Used-car sales for the first 
six months of 1951 amounted to 
72,821 units, against 69,899 in the| 
same period of last year. 

Used-truck transactions in June | 
totaled 911, against 806 


in June, | 
1950. The figure for the first half 
of the year was 4,528, against 4,134 
in the same 1950 interval. 

New-car sales by makes in June 
were: Austin, 3; Chevrolet, 3,098; 
Crosley, 5; Ford, 3,870; Henry J, 
122; Plymouth, 2,037; Willys, 19; 
Buick, 912; Chrysler, 475; DeSoto, 
389; Dodge, 1,069; Hudson, 230; 
Kaiser, 128; Mercury, 735; Olds- 
mobile, 614; Pontiac, 972; Stude- 
baker, 304; Cadillac, 278; Lincoln, 








70; Packard, 139; Nash, 355, and 
miscellaneous, 17. 

New-truck sales were: Autocar, 
6; Chevrolet, 588; Diamond T, 1; 
Diveo, 20; Dodge, 163; Federal, 2; 
Ford, 600; GMC, 105; International, 
42; Mack, 11; Reo, 17; Studebaker, 
17; White, 9; Willys, 8, and miscel- 
laneous, 7.—(Bob Gordon.) 

* + « 


Pittsburgh 


ing the week ended July 14,” the} 
University of Pittsburgh reported. | 
* * * 


Akron 
New-car sales picked up slightly 
in Summit county (Akron) during | 
the post-holiday week ended July! 
14, but the total of 396 new-car reg- | 
istrations was far below the com-| 


|parable year-ago figure of 661. 


Used-car sales, however, were 


“Counter to the usual seasonal /|stronger than ever with 842 trans-| 


pattern, new-car registrations in 


actions listed for the week ended| 


week and 759 in the same 1950 
week. 
+ oa *« 
Cleveland 


Slight easing of vehicle sales was | 
registered in the Greater Cleveland | 
car market as both new and used | 


transactions were off for the week| [ 


ended July 28. 

New-car sales declined to 1,245; | 
the second lowest non-holiday week | 
of the year. Used-car sales also) 
dropped, hitting 2,600 about 200 
under the previous week, and the 
second lowest week in the past 
month and a half. New-truck sales 


totaled 137 units. (Sanford 
Markey.) 
* * * 
New Orleans 
New-car sales during June in 


the Pittsburgh district declined dur-'July 14, against 640 the previous|New Orleans (Orleans parish) de- 


Dunk MOST POWERFUL 
ABVERTISING PROGRAM 
IN THE FIE 


THIS 4-COLOR AD runs in Holiday in August. 
It’s part of the tremendous advertising pressure 
Bolta puts behind Boltaflex and Bolta-Quilt to 
help you sell more seat covers. 


LD!... 


We back our products to the hilt because we 
believe in them. What’s more, we’re making 
consumers believe in them... and buy them! 
And these satisfied customers sell their friends. 





{TRI 
LADIES 


HO 





“But the guy just wanted his 
flat fixed.” 


clined 68 units from the previous 
month and 710 from the correspond- 
ing month of last year as 1,196 were 
titled through authorized dealers 


‘(Continued on Page 26, Col. 3) 


Four-color spreads and pages on Boltaflex and 
Bolta-Quilt are running month after month in: 


R HOMES AND ¢ 


{Y EVENING! NAY 


{UTIFUI ( CEN] i 


Promote Boltaflex and Bolta-Quilt! To millious 
of car owners, the Bolta name tells the best 
from the rest! 


BOLTA PRODUCTS SALES, INC., Lawrence, Massachusetts 
Branch Offices and Warehouses: New York, Chicago, High Point, N. C., Philadelphia, Los Angeles, Cleveland, Miami 
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GRIFFIN MOTORS 






r% 


I ee ee 


Showroom of Modern Design— 


Griffin Motors (Studebaker), Jacksonville, N. C., held a three-day celebration to 
open this new buiiding. The sale room has slanting glass on three sides. A hard 


/|On the Financial Front. . . 
» Opposition Raised 
1 Zo Curb on Directors 





By George Deery 


Associate Editor 
The principle’ that 
boards of directors those 


or executives—are in the 


Houdaille Ups 


surface parking area and landscasing around the building were not completed in N 
| et for Half 


time for the formal orening. 


Truck Leasing Code NTLS 


° ee stated, “does not contain any indi-| ported at $1,515,129, or $1.66 per 

Off Till ms pt. l : ‘ cation of what possible further share. bind a ae” wine $1,462,- 

oe The oe Pruck action the Commission may take in ca a og a share in the like 
Leasing System, Inc., announces |i ijation to the more than 35 peti- oe ; 


that the effective date of the new 
truck leasing rules has been post- 


poned by the Interstate Commerce |tion and other relief which _have share, against $776,090, equal to 85 
been filed by the various parties of |cents a share in the same period 


Commission from Aug. 1 to Sept. 1. | 
The information received at|interest.” 


View of 2-Suiter 
Only good luggage has 
features like this: 2 
convenient suit hangers; 
special tie-rack and 
dust-free section for 
smaller clothes. 


No. 552 Two-suiter 
Size: 24x 18 x72" 


Finest 
Quality 


TE 
Laer 
EST 
dat ts 





The CROYDON... 
Matched Set Of Ladies’ Luggage. 


A gorgeous set! Expertly fashioned of Top-Grain Cow- 
hide, which is the finest. Lightweight plywood construc- 
tion. Exquisite interiors of rich Rayon moire, full shirred 
pockets. Modern style solid brass locks. (Open stock, 
so pieces can be matched.) 


List Price 
Style No. Item Dealers’ Cost Incl. Fed. Tax 
950 14” Train Case $25.00 $47.50 
952 21” Weekend 25.00 47.50 
956 24” Weekend 29.50 56.00 
953 26” Pullman 34.50 65.00 
954 18” Hat & Shoe 38.50 75.00 
955 21” Wardrobe 38.50 75.00 
958 29” Pullman 39.50 76.50 
959 29” Fortnighter 55.00 98.50 


COLORS: Smooth Suntan or Ginger Top-Grain Cowhide 


headquarters 


tions for reconsideration, modifica- | 


No. 551 One-sviter 
Size: 24 x 18 x54" 


First-half earnings of Houdaille- 
Hershey and subsidiaries were re- 


here, it. was 


}income was $1,197,655, 


a year ago. 


Designed to Look Better, 
Last Longer, and 
Sell For Dollars Less 





No. 518 Short Trip 
Size: 18x134.x 5%" 


No. 550 Companion 
Size: 21 x 14 x 7” 


Matched Luggage for Men 
in Fine Top-Grain Cowhide 


You'll like the clean-cut, handsome styling at Contempo's sensible 
lower prices. Each piece solidly constructed of Top-grain Aniline 
Cowhide. Wide 4'/2-inch bands on sides of each bag, and leather- 
covered steel center-frame give extra strength and longer wear. 
Here's a bag for every need. The two-suiter for extended trips; 
one-suiter for week-long trips; Companion for week-ends; the 
18-inch bag for short business or airplane trip. Expertly designed 
interiors for quick, efficient packing. Auto dealers, coast-to-coast, 
are selling Contempo Quality Luggage for Extra Profit and an 
added service to customers. Try a sample set today. Satisfaction 
guaranteed. 


COLORS: Smooth Suntan or Ginger Cowhide; 
Also 2-suiter and Companion in Black or Brown Walrus Grain 


Your List Price 

Style No. Item Dealers’ Cost inc. Fed. Tax 
552 24” 2-Suiter $31.50 $62.00 
551 24” 1-suiter 30.00 59.00 
550 21” Companion 26.50 52.00 
518 18” Overnight 23.50 46.00 


Send Order Form Today 
So _— oe ee ee ee ee ee ee oe oe ee ee 
CONTEMPO Luggage Co. 170 Fifth Ave.,N.¥.C. 10,8 
g Please ship the following numbers. I 


1 (1 [enclosing check)  [) (Ship C.0.D) a 


i C) (Ship Open Account. Bank references attached) : 


Dealer's Cost fj 


j Style No. 


Color vantit 
y 
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“outside” 
with 
majority of members not connected 
with the firms as salaried employes 
public 


aj|torships in 


In the quarter ended June 30, net | Undivided profits exceeding $1 mil- 
or $1.39 a/lion, are held by some 10,000 per- 


net profit of 106,485,294 francs, or 
10.2 frances a share for 1950, com- | 
pared with a net loss of 216,828,221 + 
francs in the previous year. No 
action was taken on a dividend last 
month. 

| The firm made 20,408 vehicles last 
year. In 1949 it turned out 18,232. 


The principal product is the Ve- 
ette, an eight-cylinder car. Its 
interest, is violated by the provi-|truck production last year 


sions of the bill submitted in the! amounted to 2,184. 
|Senate to prohibit multiple direc- x a 
large corporations. > i ’ > is 
Advice to this effect is being Packard s Profit = Half 

given to its members by the | Soars to $4,810,738 

ee ae Vek ohich ear cal Packard Thursday reported a net 
MEN, NOW XORK, WHICH QUESHONS | profit of $4,810,738 for the first six 
the estimate of the bill’s sponsor, months of 1951, equal to nearly 33 
Sen. Hubert H. Humphrey of | cents per share. In the like period 
Minnesota, that its impact would | 5¢ last year, the company reported 


be confined to one or more direc- a net loss of $736,682 after estimat- 
tors in about 200 manufacturing | .4 income-tax carryback. 


and mini corporations and 25 
ne P eT : Consolidated net sales of $108,- 


retail corporations. : : , 
“Shacacumnank ourveys show that | 927,079 in the first six months of 
interlocking directorates, which|1951 compared with $79,138,355 in 
would be prohibited by S-1659 for | the like og! ror eg > te 
-ompanies with capital, surplu and | t@ rose to $50,984,390 at June 30, 
coe aad vrafite mcecdine £1 cil.| 1951, against $43,350,886 at the same 59 
date a year ago. Last March %1, 


| sons in 16,000 leading corporations,” | W°rking capital was $47,505,239 


the institute’s report on the bill 
declares. | E ° 

“The proposed legislation would | sarnings 
unquestionably have far wider, Automobile Banking — Nine 
ramifications than Sen. Humphrey | months to June 30: Net profit $139,- 
suggests, especially considering the | 678, equal to 78 cents a common 
fact that it also prohibits anyone|Share, compared with $118,155 or 
from being simultaneously an ‘offi-| 26 cents a share a year ago. 
cer, director or employe in more | Interstate Motor Freight System 
than one corporation’ which has|-—-Twenty-four weeks to June 16: 
assets in excess of $60 million, sub-|Net income $441,000, equal to $1.12 
sidiaries excluded.” a share on revenues of $9,793,000, 

To dramatize the probable results| compared with $496,000 or $1.26 a 
of such a law, the institute re-|share on revenues of $8,585,000 a 
vealed, it made a study of 16 of| year ago. 
the 59 largest U. S. corporations, 
jeach with assets exceeding $1 bil- 
lion. 

“Eight of the 16 studied have} 
‘inside’ boards, with a majority of 
the directors chosen from the man- 
agement, while the remaining eight | 
| have ‘outside’ boards. The proposed | 
law would tend to disrupt the lat-| 
ter, while leaving the ‘inside’ boards 
comfortably intact, with the man-| 
agement securely in the saddle and 
representing and directing itself,” 
it was stated. 


Studebaker Net 
Falls Sharply 
‘To $7,610,855 


During the first six months| 
Studebaker and its Canadian sub-| 
|sidiary reported consolidated net} 
income of $7,610,855, or $3.23 per| 
share. 

For the corresponding period a| 
year ago, net profit was $14,424,382. | 
This is equivalent to $6.12 a share. 

ts + Ed 


Mack’s Income 


‘Soars in Half ei 
To $1,920,408 eS 


Mack Trucks and_ subsidiaries| **” 
last week reported net income for | (There is still a limited supply of 1951 
the first six months of 1951 of $1,-| Almanacs available at $2.50 per copy.) 
920,408. | 

This is equivalent to $1.28 a share | 
and compares with $64,402, equal to) 
four cents a share, in the corres- 
|ponding period a year ago. 

Sales for the current year to date} 
total $81,045,509. For the like period | 
a year earlier they aggregated $53,- | 
638,935. | 

* t 4 
e 
White Boosts 
* 
6 Months’ Net | 
6 ‘ e | 
‘To $2,262,167 | 

White Motor has reported net 
profit for the first half of $2,262,- | 
167, or $3.04 per share, compared 
with $1,466,912, equal to $2.13 a} 
share, jn the corresponding period 
a year ago. Sales were $73,089,755 
for the period this year, against 
$44,417,989 in 1950. 

The backlog, according to Robert 
F. Black, president, is equal to 
about four months’ production at 
the current rate. Unfilled U. S. or- 
ders as of June 30 aggregated $20,- 
000,000. 

About 25 percent of the backlog 
is in vehicles ordered by the gov- 
ernment. A substantial part of the 


|federal orders will be delivered in 
|the last half of this year, he added. 








See the 
Reference Book of 
The Auto Industry 





IT CAME WITH YOUR 
APRIL 30 ISSUE! 





Another Dealer 


BANKS ON 


CORiaCiCae | 
Cth reall 


un i ® 


GEO. W. BOWERS 
Dodge-Plymouth 


CHICAGO. 
ILL. 





WRITE OR WIRE 


it aC CLES, 


NE PPM CLL ds 
Detroit 27, Mich. 


| Ford of France Converts 


Loss into 1950 Profit 


Ford of France has reported a 
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(The opinions expressed herein 


of Columnist Jordan 
necessarily those of 
News.) 


are those 
and not 


AUTOMOTIVE 
| 


BARLE every letter 1 get from 

my correspondents seems to de- | 
plore the lack of the old “cum-up- 
and-see-me-sum-time” in automo- | 
bile advertising. They seem almost | 
to chide me because the ancient} 
theme of “Boy Meets Girl” has| 
gone almost 100 percent Hydra-| 
Matic. 

It could be there’s something | 
the matter with my metabolism. 
Might be that the old bachelor 
was ringin’ the bell when he re- 
marked . . . “love ain’t what it’s 
been cracked up to be... Gim- 
me a good “Balanced Four”... 
with a “Pike’s Peak” motor and 
“One Shot Lubrication” like the 
man “who married dear old MA” 

» ». + and you can have all the 
p*dgeons.” 

Sort of makes me wonder 
whether the Sumner Anti-Vice So- 
ciety wasn’t right when they used 
to write me complaining about the 
copy writer who was talking about 
the “Port-Of-Missing-Men, the tav- 
ern with one light in the upstairs 
window ... the shade drawn, and 
a Playboy parked in the moonlight 
in front.” 

Form Letter 

“ORT of reminds me too, of the 
\” days when the women used to 
write me asking for a description 
of the girl who inspired Jordan 
copy. We had a form letter on my 
personal letterhead which my sec- 
retary would automatically forward 


in answer to the inquiry ... It 
went something like this: 
“Dear Madam: Eve was the 


first woman. She had only her 
five senses to guide her. Adam 
was the most necessary item of 
equipment in her tool kit. As long 
as he brought home the bacon, 
she convinced him that he was 
the big dog with the brass collar 
. . . Very subtly, with smiles or 
tears, she influenced his every 
decision . . . especially his diet. 
When he took that bite of the 
apple, and they both got tossed 
out of the garden of Eden, Eve 
didn’t care. She always did want 
to go places, providing she was 
properly dressed. That inspired 
her most classic remark .. . 
“Love may be wonderful .. . but 
... the main thing is how do I 
look? “Of course that started the 
women’s magazines... AND... 
explains your much appreciated 
interest in the Jordan car and 
it’s advertising. Many thanks for 
your perception.” 

Of course, you might know, that 
I never admitted that cold, bare, 
economic fact that dollar for dollar 
and line for line our sales anproach 
commanded almost 100 percent 
readership ‘(male and female) at 
about one fifth the cost of any 
manufacturer doing an equal vol- 
ume of business. 


* * 


Fundamental Idea 
QERIOUSLY, we did have a fun- 
\” damental idea in which I had 
been confirmed when I was invited 
to dine and spend the day with the 
officials of the Rolls-Royce factory 
it Derby, England. The Rolls had 
then established a world-wide repu- 
tation in long distance road endur- 
ance tests and the modern system 
of scientific selection of materials 
and the finest precision workman- 
ship was rapidly being developed in 
America. 

The men at Derby then had a 
system of “marrying” parts of a 
vonderfully designed chassis. 
“Marrying” meant machining and 
fitting, and again machining and 
fitting every part until the job met 
their high standards of perfection.) 
Then they would sell the customer 


ithe makers who were 
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a body, costing as high as $10,000 
or $15,000 to meet his social re- 
quirements and taste. 

Of course no one ever ques- 
tioned a Rolls-Royce chassis, It 
had to be beyond comparison. 
When it rolled through Picca- 
dilly, or down the Strand, no 
one cared whether it was a six 

. an eight or a sixteen ...a 


super this or that... It was a 
Rolls-Royce . . and that was 
that ... You know... like a 


Stradivarius . . . a Michael An- 


gelo. It had no rivals in the 
public mind. 
All of you don’t know that at 


that time the Society of Automo- 
tive Engineers was just getting in 
its stride. The leading parts mak- 
ers, who later had to cheapen their 
products to meet the demands of 
anxious for 
low priced volume, were building 
the finest parts they ever made to 
that date. 


+ 4 


Woman's Influence 

QOME most amusing things hap- 
\” pened in those halcyon days be- 
fore all of the leading volume 
makers began to sense the woman's 
influence in the purchase of cars 


Here’s a great new 


Burroughs to speed 


your 


Never before 





a | 


Who'll Be Queen of the Car Wash?— 

When Muller Brothers (Oldsmobile), Hollywood, Calif., held a contest for Queen of 
the Car Wash, these maids were candidates for the title. At the wheel of the Olds 98 
convertible is Frank Muller, while arrayed in the car are June McCall, nominee of the 
polish department; Rosemae Lindau, representing the auto accessory store; Connie 
| Kain, gas station contender, and Betty Miracle, of the new car department. 


by Napoleon Bonapart Hogan, 
down in Macon, Ga. “Bony” Hogan 
was one of those “salt of the earth” 
southern lads who ran a big hog 


and started to “step up” the style 
the equipment and the 
prices to satisfy the demand for 
cars such as they are building 
today. 
A chap named Goodycar was a 
salesman for a dealership financed 


ranch very profitably. When I ar- 
rived in 
World 


tne first 
Goodyear 


Macon during 
War, salesman 






accounting 


have automobile dealers had the opportunity 


to mechanize their accounting at such moderate cost— 
because never before has there been a medium-priced 
machine so flexible and fast, so easy to operate, 

as the sensational new Burroughs Sensimatic. 


This is the all-new, amazingly versatile figuring tool — 
the machine with a ‘mechanical brain” that directs it 
through every accounting job swiftly, easily, accurately. 


The Sensimatic makes possible the complete mechanization 
of all your accounting from a single machine. 


Investigate now. Learn how the Sensimatic can save dollars, 
hours and effort... how surprisingly little it costs to own. 
Write for complete information today. Burroughs Adding 
Machine Company, Detroit 32, Michigan. 


| 
i 


Handles all These Jobs 
and more 


Account i 
snd areiveble Ledgers 


New-Car Deposits 
Monthly Financial Statement 
General Ledger 
Payroll 
Accounts Payable 

Age Analysis 


Revenue Distribution 


15 


had a seious complaint which was 
beyond his understanding 
There was a big Army camp in 


town and the place was full of 
good looking “GI's.” Goodyear, it 
seems, had suffered a serious set 
back in his romanc’ng. He had 
| the impression that all he had to do 
was drive down the street in the 


Playboy and pick his own compan- 
ion for the evening ride. 

When I met him he said to 
me... “Yuh know what Mister 
JERDEN (the approved southern 
pronunciation at the time) I have 
this wonderful Playboy ° 
dressed like you say o « Tara. 
Astor’s plush horse’... a bottle of 
champagne in the boot and 
saddle bag and every gal 
gives me the grand go-by.” 

“WELL Mr. Goodyear,” I 

said, “You know there's a war on. 
Why don’t you borrow a colonel's 
uniform? If you drive a car dressed 
like the Playboy you gotta 
dress like the top brass.” 


Acquires U. C. Lot 
Columbus-Hudson, Ine., Colum- 
bus, O., announces it has acquired 
the Wile-Hudson used-car lot at 
1095 W. Fifth Ave. 


Burroughs 









Statements 











WHEREVER THERE’S BUSINESS THERE'S Burroughs 





Standard Oil 
Ordered to Halt | 
TBA Violations | 


WASHINGTON.—The FTC last} 
week ordered five Standard Oil | 
companies, and Atlas Supply Co., | 
Newark, N. J., which they control, | 
to discontinue “monopolistic prac- 


tices” in the purchase and re-sale 
of tires, batteries and other auto-| Chgrlie’s Nash Honored— 


mobile accessories known as TBA P J ‘ 
products. The Nash dealership shown above, according to Nash, is the oldest and largest 


Cited with Atlas in the order are 
Standard Oil Co. (Ohio), Cleveland; 
Standard Oil Co. (Kentucky), 
Louisville; Standard Oil Co. of Cali- 
fornia, San Francisco; Standard Oil 
Co. (Indiana), Chicago, and Stand- 
ard Oil Co. (New Jersey), New 
York. 

Issuance of the order represents 
affirmation by the commission of a 
trial examiner's initial decision 
filed June 5. The initial decision be- 
came the decision of the commis- 
sion when it was neither appealed 
nor docketed for review. 

The FTC's order prohibits the 
six corporations from entering into, 
continuing or carrying out any 
combination, conspiracy or planned 
common course of action to exert | 
the influence of their combined 





setups in the world. The Detroit dealership employs 60 persons, and is oper- 
ated by Charles Dalgleish jr., secretory and sales manager, and Douglas Dalgleish, 
| advertising manager. The business was started 21 years ago by Charles Dalgleish sr. 


purchasing power in jointly buying | ’ ’ . 
TBA products so as to obtain any Kry lon Reports Campaign 
Raised Sales 700 Percent 


price, discount, rebate or allowance 
from a seller which is “preferen-| p}I].ADELPHIA.—Krylon, Inc., 
reported that its sales have in- 


tial” to that allowed or made avail- 
jable by such seller to competitors creased more than 700 percent since 


| of Standard-Atlas. 

The order also is directed against 
unlawful receipt of brokerage fees 
and price discrimination. 


dising campaign in January. Cur- 
rent business reported exceeds 40,- 
000 cans monthly. 

Krylon, an Acrylic plastic coating 
released as a spray from a pres- 
sureized 12-ounce container, 
scored heavily as a _ waterproof 
shield for engine parts. 


Five Points Takes Buick 


Five Points Motor Co., Quitman, 
Ga., has taken on the Buick dealer- 
ship for that area, 


USE ie 
HARPER CLIFFORD 


LINCOLN - MERCURY CO. 


SAFE BUY SPECIAL 
—— $9 NASH UM 1816 


LPC ES eee 
ASSEMBLIES AND WAGNER 
Sees kt 


(Pat. 2224069. Other patents pending) 
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Nash outlet in Michigan and offers one of the most complete retail sales and service | 


‘initiation of an intensive merchan- | 


has | 


They shout for attention. They spotlight your Wagner Steel Pane’ Assemblies consist of a WAGNER PORCELAIN ENAMEL STEEL 
specials. Effective day and night. Illum- series of stamped ». 2! panels, with galvan- PANEL ASSEMBLY — Porcelain guaranteed 
inated by floodlights, spotiamps, gooseneck ized metal uprights and attractive metal for ten years against cracking, crazing, 
reflectors or fluorescent tubes for powerful border. chipping or discoloration by reason of the 


selling. 


Wagner plastic or aluminum letters are 
quickly mounted directly on the background 
so that the sales message of today can be 
quickly changed to a new and freshly inter- 
esting message for tomorrow. The exclusive 
patented slotted method of mounting pre- 
vents freezing to the sign. Wagner letters 
are furthermore the lowest priced on the 
market. 


Available in any length, in multiples of five 
feet, and in any height in multiples of seven 
inches, starting at twenty inches. 


Water and soot drain to the rear of each 
panel. Practically self-washing, and always 
of uniform cleanliness. The openings be- 
tween the panels permit high velocity winds 
to pass through. 


elements. 


WAGNER BAKED ENAMEL STEEL PANEL 
ASSEMBLY — Costs two-thirds of the price 


of porcelain panels. Will last for years and | 


can always be repainted 


Sold everywhere through dependable dealers 
who plan each job and supervise the 
installation. 


OTHER WAGNER ATTENTION-COMPELLING BUSINESS BUILDERS 
for increasing your volume on SALES - SERVICE - PARTS 


(Any Size or Shape) 


COLORED PLASTIC LETTERS (4, 6", 8", 10" 
sizes in red, green, blue, amber and black). 





Rear Illuminated Changeable Copy Displays 
and WAGNER TRANSLUCENT 


and 17" 


| 
| 
| 421 S. Hoyne Avenue 
I 
| 


WAGNER SIGN SERVICE, INC. 


Please send details and prices on Wagner 
Changeable Copy Display Panels and Letters. 


Tl cial casita 





Chicago 12, Illinois 


|to the present time exceeds plant | 


| steel total 600 percent of available 
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Current Steel Outlook: 
Cloudier Than Ever 


1 riddle of obtaining steel for the automobile industry 
was as unanswerable last week as at any time during 


the postwar period. 
The recent government order cutting back assemblies 


another 5 percent was dictated primarily by the copper 


situation. However, the lim- ” 


os i just as|of frustration that was gripping 
iting factor might j |many of Detroit’s steel buyers last 


| wae Save J ay Agger Baga | week. Of course, some changes will 

| clouded as at any time since World probably be made to alleviate the 

: ¢ | Situation. However, as matters now 

War II ended. Here are some Of! stand, the auto industry is at the 
the reasons: . | wrong end of the steel queue. 

It is not generally recognized It will not take its place officially 





that there is still an overall ‘in line until next month. Wash- 
shortage of metallics, particu- ington insists that CMP will be 
larly steel. The combined require- | made to work but local steel buyers 
ments of civilian and defense, (are sincerely apprehensive that 
despite recent production cut- (their steel needs will be met under 
backs, continue to exceed the (existing government control ma- 
available supply of metals. While | chinery. 
easing of controls is often sug- . 3 ‘ 
gested as a possible remedy, the | 
present situation seems to call for Quarterly Probe 
more and not less control over "4 
steel. More realistic controls, ‘Of Metal Users 
that is. 
New blast furnaces are being Begun bv NPA 
| built, it is true. Construction is also | o 
going forward on additional open-| WASHINGTON. The govern- 
hearth furnaces for refining charges |Ment last week began an investi- 
|of iron and scrap metal. However, ;gation of the nation’s industrial 
these new facilities are slow coming |Consumers of steel, copper and 
in. More important, steel produc- ) aluminum to check compliance with 
tion has already been curtailed at | CMP regulations. ; 
some existing plants because of a|_ The National Production Author- 
lack of scrap. ity stated the investigation will 
. —" cover operations of about 1,000 
. i representative companies in a cross- 
Scrap Fears section of industries and trades af- 
SCRAP shortage at this season | fected by the Controlled Materials 
| 4 of the year is practically un-|Plan and will be made each calen- 
heard of, leading to much specula-|dar quarter. 
ition in the steel trade about the} NPA _ compliance investigators 
supply of scrap during the winter|Will audit records to determine 
/months when cold weather and/|Whether a company: (1) adheres to 
isnow will combine to curtail the |authorized production schedules; 
|movement of scrap metal. (2) places orders within its CMP 
Some indication of the acuteness | ametanent of santerials, and (3) docs 


lof the scrap situation is offered by | = maintain excessive invento- 
a closer look at the automobile pro- | I : i Sees i a . 

| : ; : | n the initial audit, investigators 
duction picture. Compared with a | will check specifically whether 


|year ago, car production has fallen | .ompanies have cancelled or adjust- 
|off about 60,000 units per week. AS- | oq outstanding orders where necee- 
suming a 1's-ton gross steel re-| ary to stay within their quarterly 
quirement per car and 25 percent /Cyp allotments. These include or- 
scrap, the cutback in scrap genera-| gers accepted by suppliers prior to 
tion by the auto industry alone is| receipt of the allotment for deliv- 
approximately 22,500 tons per week. ‘ery in the quarter for which the 
On a yearly basis this reduction | ajjotment is valid. 
already amounts to 1,170,000 tons of | No advance notice will be given 
scrap annually. * ;companies included in the investi- 
Meanwhile, the steel industry gation, it was stated. They will be 
continues to operate at a rate (visited within the next few weeks 
exceeding 100 percent of capacity. |by NPA investigators bearing offi- 
Steel mills in the Detroit area r* credentials. 
have already required help from When violations resulting from 
Washington on several occasions. | misinterpretation of CMP regula- 
To the discouraging prospect for {tions are uncovered, NPA said, 
automotive scrap should be added |company executives will be in- 
reduced scrap generation by the | structed in proper compliance. 
appliance and other industries. | In instances of willful violation, 
Scrap drives may help but are however, the NPA warned, cases 
not expected to provide a satis- | will be referred to the Department 
factory substitute for clean scrap |of Justice for criminal prosecution 
needed for electric furnaces. or injunctive proceedings, or to an 
A second significant factor is the; NPA hearing commissioner. The 
growing volume of CMP orders | latter may issue a suspension order, 
that are flooding the steel compan-| withdrawing CMP allotments or 
ies. Under law, these orders must | priority assistance, or prohibiting 
be filed in the order in which they | the use of certain materials. 
are received. Because of the liberal - 
extension of CMP coverage, notably | 
to defense -supporting industries, | 
the volume of these orders has 
exceeded all expectations. 
* * 


x 


Goodson in New Home 


Lester Goodson Pontiac has 
moved into its new home at 1117 
Caroline St., Houston, and will 
hold an official opening soon. 





Situation Under CMP 


MAJOR steel firm has reported 
that CMP orders received up| 


capacity by 15 percent. Some mills, 
specializing in a few steel products, 
find the number of requests for 


space. 

It is important to note that 
this situation has developed be- 
fore the motor car industry has 
been able to file steel orders for 
the last quarter with CMP. Under 
the present regulation, the auto 
industry is not covered by CMP. 
However, it has been advised to 
file requests for the fourth 
quarter and is preparing to do | 
so. These orders must be sent in | 

| 


yi NAME PLATES 


PRECISION CAST . 
ELIMINATING ALL DIE COSTS 


Quentities as low as 100 may be 

ordered with original design for every 

job! Proof of design submitted for 
approval. Heavily plated. 


Write for details. 









by Aug. 30. By that time the lead 
time for many steel products will 
have vanished. And available 
space for many products may all 
be assigned to other steel users. 

All of which explains the feeling 


29th & McKean Sts. 
Phila. 45, Pa., Dept. A 
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| In the Hopper 





One tax recommendation of 
Gov. Paul A. Dever was killed and 
two others sent back to the ways 
and means committee by the 
Massachusetts house. Rejected 
without debate was a bill propos- 
ing a 1 percent excise tax on 
auto sales. 


Sent to committee for further 
consideration were bills propos- 
ing a 50 percent increase in reg- 
istry fees and increased taxes on 


freight carrying trucks. 
* * * 


Gasoline Tax Raised 


By Penny in Illinois 

Legislation increasing the Illinois 
gasoline tax from three to four 
cents Aug. 1 and to five cents on 
Jan. 1, 1953, became law over Gov. 
Stevenson’s signature. 


The bill, a main feature in the 
governor's program for rebuilding 
the state highway system, was a 
compromise. He had asked for the 
five-cent tax immediately. 

* * * 


Wisconsin Adds Five Feet 


To Interurban Bus Limit 


Gov. Kohler has signed into 
Wisconsin law a bill increasing 
the legal length of interurban | 
buses from 35 to 40 feet. 

o + * 


Tracks to Slow Mass. Cars 


It is now a statutory requirement | 
in Massachusetts that motorists | 
must slow down upon approaching | 
railroad grade crossings. Under a} 
bill signed bv Gov. Dever the speed | 
of motor vehicles must be reduced | 
to a proper and reasonable rate. | 
School buses and vehicles carrying 
explosive or inflammable cargo 
must come to a full stop. 

* a = 


Second Sales Tax Measure 
Defeated in N. H. Legislature | 


The New Hampshire legislature | 
has turned down a second sales tax | 
proposal at its current session. It) 
defeated a bill calling for a 2 per- 
cent levy by an overwhelming ma- 
jority as it did a 1 percent sales tax 
plan earlier this year. 

If the 2 percent measure had 
been enacted, an automobile pur- 
chaser would have paid about $40 
sales tax on a $2,000 car, unless he 
turned in a used car as part pay- 
ment. In that event, the value al-| 
lowed for the used car would not | 
have been taxable. 

+ * + 


Illinois Sets $100 Base 


In Accident Reports 

A new law passed by the Illi- 
nois legislature and signed by | 
Gov. Stevenson makes it compul- | 


sory for state motorists to report 
accidents only when property 
damage is $100 or more. | 

The exceptions are when a | 
fatality or personal injury occurs, 
in which event an accident must | 
be reported regardless of the 
amount of property damage. 

x * * 


Wisconsin Plans Speed Bans 


On 2,000 Miles of Roads 


Gov. Kohler has signed into Wis- | 
consin law a bill to permit 2,000) 
miles of the state trunk highway | 
system to be zoned for speeds below | 
present’ maximum limits. 


* * * 
Mass. Highway Limit Ended 
Massachusetts’ governor signed 
into law a bill removing the limi- | 
tation on mileage of state highways | 
which may be constructed in any | 
one county in any one year without | 
the approval of the governor and} 
the executive council. 
* ok 


Wisconsin Ups Driver Fee 

A bill increasing motor vehicle 
driver’s license fees from $1 to $2 
has been signed into Wisconsin law 
by Gov. Kohler. | 

« * * | 

Springfield (Ill.) Council 
Approves Wheel Tax 


A wheel tax ordinance, expected 
to yield $100,000 in new local reve- | 
nue, has been unanimously ap-/| 
proved (July 17) by the Springfield | 
(Ill.) city council. Unless 10 percent | 
of the city’s registered voters ask 
for a referendum within a period 
of 30 days, the wheel tax will go 
into effect Sept. 1. If a referendum 
is forced, the tax would have to 


|change in the stop signs used 


| receive majority approval at a spe- 
| cial election. 
| The measure calls for a tax of 
|$1 on motorcycles, motorbikes and 
| motor scooters; a $5 tax on pas- 
|senger vehicles of 35 horsepower 
|or less; $7.50 for passenger vehicles 
|of more than 35 horsepower; $6 for 
| trucks carrying not more than 3,000 
|pounds; $8 for trucks carrying not 
;more than 8,000 pounds; $12 for 
trucks carrying not more than 10,- 
/000 pounds; $15 for trucks carrying 
jnot more than 12,000 pounds; $19 
|for trucks carrying not more than 
| 16,000 pounds; $21 for trucks carry- 
jing not more than 20,000 pounds; 
|$25 for trucks carrying not more 
{than 24,000 pounds, and $30 for 
|trucks carrying more than 24,000 
| pounds. 


| Pa. Rewords Stop Signs 


* * * 


| Gov. John S. Fine has signed into 


law a measure which will make a 
in 
| Pennsylvania. Instead of the famil- 


jiar “thru traffic stop” sign at in- 
|tersections, the sign will have to Specifically he said his recom- 


bear the imprint “stop” to be legal 
after June 1, 1952. 
+ k 


Alabama Idle Pay 


Alabama's senate has passed and 
sent to the house a bill to raise 


maximum unemployment compen- 
sation benefits from $20 to $22 a 
week. 


* * * 


Truck Check Shift Vetoed 


A bill to transfer administration | 
in| 
Illinois from the public works de-| 


of safety inspection of trucks 
partment to the secretary of state 
was vetoed by Gov. Stevenson. 


* * 


Illinois Road Bill Vetoed 


A bill appropriating $450,000 for 
the construction of a highway from 
Scottville, Ill, to Roodhouse, IIL. 
was vetoed by Gov. Stevenson. 

* k 


Truck Fee System Change 


Asked for Missouri 


Morris E. Osburn, chairman of 
|the Missouri public service commis- 
|sion and ex-officio member of the 
|special commission on highways, 
has recommended changes in truck 
|fees to the state legislature. 









Hobbs Honored— 


Kelly C. Hobbs (left), president of Hobbs | 


| Auto and Supply Co. (Nash), Meridian, 
Miss., recently was 
Motors for his 30 years as a Nash dealer. 
Hobbs is shown above receiving a clock 
| trophy from R. J. Goodyear, Memphis 
| zone manager. 


mendation was for legislation that 
|would reduce the present annual 
PSC truck fee of $500 to $50 and 
that the bulk of charges be assessed 
against trucks in license plate in- 
| creases. 





honored by Nach | 


| | — 
Howe, Tully Get 
Fruehauf Posts 


DETROIT.—-A. V. Howe, former 
New York district manager for 
|Fruehauf Trailer Co., has been ap- 
|pointed manager of the northern 
division of the company, according 
to E. S. Quarngesser, East Coast 


|operations vice-president. 
*| Ina similar announcement from 


Roy Fruehauf, president of Frue- 
|hauf, Frank Tully, manager of the 
|Cleveland branch of the company 


' for 25 years, was named manager 


| of the stainless steel division of the 
company. His offices will be in 
Detroit. 


Ark. Motor Revenue Rises 

| LITTLE ROCK, Ark. — Arkansas 
motor-user revenue collected during 
the three-month-old bond year was 
$623,201 above collections for the 
corresponding period last year. The 
state highway department has re- 
ported that gross collections from 
motor fuel taxes and vehicle license 
fees for April, May and June to- 
taled $7,160,055 as compared with 
$6,536,854 for the same period of 
| 1950. 





Redbook is reaching new heights... 


serving Young Adults 


in the most dynamie years 








of their lives 


Isaac NEWTON formulated his laws on gravity at 24... Shakespeare 
had written 10 of his greatest plays by the time he was 34... and 


Edison’s most inventive years were between 30 and 35. 

Check the record. Ask your management engineers. Most people— 
inventor or mechanic. chemist or housewife. mathematician or book- 
keeper— hit their peak between 18 and 35. In the Young Adult years, 


receptivity to new ideas is greatest, productivity highest, health 


heartiest. 


The 18 to 35 years are big “doing” years—the marrying, building, 


buying years... the years when people need so much— foods, bev- 


erages and refrigerators, radios and TV sets, automobiles, appliances 
for their new homes, clothes for their brand-new families. Young 
Adults are buying most of these for the first time . . . forming brand 


lovalties that will 


focusses all its eff 


magazine, 


*For 15 consecutive 


tomers now and in the future 


last for vears. 


rts on one objective 


reach this growing market. 


quarters, newsstand sales have 


exceeded corresponding quarters of previous years, 





These buying millions are REDBOOK’s editorial target. REDBOOK 
to serve and inspire Young 
Adults. The success of this program is best reflected in REDBOOK’s 
growing circulation—already well past 2 million and steadily rising.* 
Advertising lineage gains, too, indicate the power of REDBOOK to 


The magazine that reaches your best customers should be at the 
top of your advertising schedule. Young Adults are your best cus- 
and REDBOOK is more and more their 
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Copyright 1951, 
Redbook Magazine 
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Auto Personnel 





| pointed chief metallurgist at Buick, | promotion committee, 


| with Buick for 21 years. . ‘ 
* | * Sales Appointments 


Young Named to Direct Announced at Walker 


| Nash Commercial Sales 


Appointment of A. E. Young as 


commercial sales supervisor of the 


announced changes in 


sales organization. 


Winston Craigmile will be district 
salesman in the north central area. 


* * 


|ly assistant serv- 
jice Manager su- 


pervising fleet and 





| Shoe Is Branch Manager 


|Canadian service 
4 isales promotion, . 18 , . 
 teined "isn i For Universal C.LT. 


|/1946 as central 
|regional service 
| manager. Prior to 





| Universal C.1.T. Credit Corp. branch 
A. E. Young 


| Company. ae 
: Carey, Russell Elected 








| Vernon E. Hense has been ap-| vertising, public relations and retail | 
and E. E. 
| succeeding Robert B. Schenck, who | Potter, vice-president of Young and 


| retired. Rubicam, Inc., will chair the Ad- 
| Hense, a graduate of the General | craft club advertising committee. 
| Motors Institute at Flint, has been * * * 


John L. Engels, vice-president of ; ed 
Walker Mfg. Co., Racine, Wis., has Pointed district manager for the 
fielq | Michigan, 


Nash’s commercial sales depart-| 

Iment is an- | Gene Hartnett has been promoted 
|nounced by H. C jto district filter sales representa- 
|Doss, sales vice- tive for the Illinois-Michigan area. 
| president. Einar C. Longren will replace him 
| Young, former- on the home office filter sales staff. 


|joining Nash, Young served with been announced by T. F. Moore, 
|General Motors, Chrysler, Fiat | vice-president in charge of the 
| (Italy) and Rickenbacker Motor Charlotte (N. C.) division. 


a 





dnd Be 


is 


Smart Kids Are Entertained— 





Med president of Cummins Engine Michigan, 





Cummins Engine Co. Elects 
Huthsteiner President 
Robert E. Huthsteiner was elect- 


% | Co., Inc., Columbus, Ind., at a meet- 





This portion of the Class of ‘55 holds a pre-freshman rally at the Ford's Rouge plant 
in Dearborn. All are winners of four-year college scholarships in a nationwide com- 
petition amoag sons and daughters of Ford employes. The 70 winners in the competi- 
tion were invited to Dearborn for three days of sight-seeing and meetings before 
beginning their college careers. The program is sponsored by Ford Motor Coa. Fund, 
said to be the largest of its kind in American industry 


N. Y. Loan House 
Accused of 1,018 
Reg. W Abuses 


control regulations, and for longer 


| periods of time than allowed under 


ment 
| falsified 


rule. In 
charges 


the addition, the govern- 
that the company 


its accounts to hice al- 


| legecly illegal operations. 


NEW YORK.—Charges have been | 


filed against Personal Finance Co. 
here by the federal government, 
stating that the company has vio- 
lated Regulation W on 1,018 counts. 
That would make the company lia- 
ble to fines of more than $5,000,000. 

U. S. Attorney Irving H. Saypol 
and his assistant, Samuel S. Bur- 
man, filed the criminal 


tion with Federal Judge John F. X. | 


McGohey, accusing the company of 
violating the regulations on loans 
for installment purchases. 

The government charges that the 
company made loans in excess of 
the amounts permitted by the credit 


informa- | 


Edgar T. Higgins, counsel for the 
company, said that the lodging of 
complaints had come as a surprise 
to himself and his associates. 

“We cannot help but feel that 
there has been some mistake or 
misunderstanding to bring this kind 
of action,” he said. 


Shank to County Post 
Waldo H. Shank, president of 


Shank-Cobley, Inc., and West To- 
ledo Motors, Inc. (DeSoto-Plym- 
outh), has been named a member 


of the Lucas county (O.) board of 
county commissioners. 


ing of the board of directors. 

Formerly executive  vice-presi- 
dent, Huthsteiner succeeded J. 
Irwin Miller, who became chairman 
of the board. Clessie L. Cummins, 
founder of the 33-year-old company 
and formerly chairman of _ the 
board, was named honorary board 
chairman. 

* 


Arrouet at Collins & Aikman 

Jacques A. Arrouet, formerly 
with Kanmak Industries, has joined 
Collins & Aikman Corp. as stylist, 


‘according to W. F. Bird, adminis- 


trative vice-president. 
* * o 


Automotive Men Direct 


Detroit Torch Drive 

Detroit automotive leaders have 
been chosen to help direct the 
United Foundation’s third annua! 
Torch Drive in that city. 

Charles E. Carll, Ford Motor Co. 
public relations director, and An- 
thony C. DeLorenzo, of the General 
Motors public relations department, 
will be co-chairmen of the drive's 
public relations committee. 


John W. Southworth, Shell Oil 
Co., will be chairman of the ad 





There's Still Time for Tickets to-- 





For 1950 - 1951 - 1952 Models of American-made 


Stock Cars --Don't Miss lt! 


RESERVED SEATS at $7 -$8-$10-$12 on sale at Grinnell's Downtown. 
MAIL ORDERS: 780 Penobscot Bidg., Detroit 26, Mich. 
(Unreserved seats $5 and Infield Admission $2.50 on sale at track day of Race, 6 a.m.) 





To Controllers Institute 

Joseph H. Carey, assistant treas- 
urer, Kelsey-Hayes Wheel Co., 
and Donald M. Russell, 
assistant treasurer and controller, 
Four Wheel Drive Auto Co., Wis- 
consin, have been elected to mem- 
bership in the Controllers Institute. 

* s * 

Seiberling Appoints Pitts 

Claude Pitts is the new assistant 
manager of Seiberling Rubber Co.'s 
export division, Harris A. Waite, 
general manager of the d'v'sion, 
announced. 


* * * 


Willys Appoints Algert 

Paul K. Algert has been ap- 
pointed by the Willys-Overland Ex- 
port Corp. to be field representative 
in Mexico, the Caribbean and Cen- 
tral America, with headquarters in 
Mexico City, according to Marcel 
F. DeMuller, president. 


L-O-F Ups Nyquist 

Roy A. Nyquist has been named 
chief engineer of Libbey-Owens- 
Ford Glass Co., it is announced by 
D. H. Goodwillie, executive vice- 
president. Nyquist has been with 
the company since 1934 and has 
served seven years as_ assistant 
chief engineer. 


Perfect Circle Elects Prosser 
To Vice-President Post 
Perfect Circle Corp. has elected 
W. B. Prosser as a vice-president. 
Prosser was named gencral man- 
ager of the firm in 
November, i947. 
Prosser first 
joined the organ- 
ization Feb. 1, 
1925, as a _ sales- 
man for General 
Piston Ring Co. 
in Tipton, Ind. 
When Perfect 
Circle's wartime 
Richmond plant 
was under con- 
struction, Prosser W. 
organized the operation of the 
plant. He became the first manager 
of that plant. In 1943 he was named 
general factory manager and held 
that position until he became gen- 
eral manager. 





B. Prosser 


* 


Allied Bag Names Catlin 

Allied Paper Bag Corp., Balti- 
more, announces the appointment 
of Charles C. Catlin to the newly- 
created position of general man- 
ager. 


NAM Picks Wasserman 
Rene D. Wasserman, director of 
|research and president of Eutectic 
|Welding Alloys Corp., Flushing, 
|N. Y., has been appointed to the 
|research committee of the National 
Assn. of Manufacturers. 
| 

Zimmerman to Ferguson 
| Gordon K. Zimmernaa, 
ichief of informaticn for ‘the 
}conservation service 
|Department of Agriculture, has 
joined Harry Ferguson, Inc., ac- 
|cording to Horace D’Angelo, execu- 


forr er | 
soil | 
of the U. 5. 


1 
| tive vice-president. Zimmerman will 
act as special Washington reprec- 
|sentative for the company. 


| * ' * 


Goodrich Ups Needles 


Ira C. Needles has been elected 
|president of the B. F. Goodrich 
| Rubber Co. of Canada, Ltd. He has 
been vice-president since 1945. 
Needles succeeds George W. Sawin, 
resigned. 





* * * 


Van Aartsen Appointed 
G. R. Van Aartsen has been ap- 


northern Indiana and 
| the northwestern Ohio sales area 
}of Ray-O-Vac Co., according to 
iJ. A, Melinay, general sales man- 
jager. His headquarters will be at 
Grand Rapids, Mich. 


| 

| DeVilbiss Ups Spruce 

| W. C. Spruce, direct factory rep- 
jresentative of the DeVilbiss Co.'s 
spray painting and finishing equip- 
ment division, has been promoted 
to southwest district manager, it is 


Appointment of Grady C. Shoe as|announced by Henry M. Kidd, sales 


|manager of the division. Spruce 


manager at Greensboro, N. C., has | will continue to maintain offices at 
| the 
| Dragon St., Dallas. 


DeVilbiss Co.’s branch, 1515 


* 


CAT. Appoints Cowan 


Assistant Vice-President 

Universal C.LT. Credit Corp. an- 
nounces appointment of Casey C. 
Cowan as assistant vice-president 
and head of the 
company’s newly- 
opened Denver di- 
vision office. 

Cowan will 
make his _head- 
quarters at 720 
Boston Bldg., 828 
17th St., Denver. 
He will supervise 
the company’s op- 
erations through 
branch offices in 
Casey C. Cowan Albuquerque, 
N. M.; Billings, Mont.; Casper and 
Cheyenne, Wyo., and in Pueblo and 
Denver, Colo. 





Borg-Warner Promotes 2 


Robert D. Turner has been a’ - 
rointed secretary-treasurer of the 
Marvel-Schebler Preducts division 
of Borg-Warner Corp. at Decatur, 
Ill. In his new post he succeeds 
Walter E. Walpole, resigned. Don- 
ald N. Arndt has been appointed 
general sales manager of the div - 
sion. 


Brainard Appoints Hughes 


Brainard Steel Co. has appointed 
a new west coast manager, Harry 
W. Hughes. He will open a new 
office at 717 Market St., San Fran- 
cisco. 

* 


S. D. Carriers Pick Williams 

Richard D. Williams has been 
appointed to the position of secre- 
tary-manager of the South Dakota 
Motor Carriers, Earl Mayhew, 
president of the organization, has 
announced. 
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Dealer Business Counsel 


Opportunity for Replacement Sales Indicated 
By Low Inventory Turnover 


AUTOMOTIVE NEWS, AUGUST 6, 1951 _ 





(The opinions expressed herein are those of Columnist Van Tassel! and are not 


necessarily those of 


By J. B. Van Tassel 

THE annual turnover of parts 

and accessories inventories na- 
tionally as taken from the state- 
ments of 6,786 
dealers by NADA 
has decreased to 
a new alltime 
low of 2 times 
per year for the 


first quarter of 
this vear. This 
inventory now 


represents a_ Six 
months’ supply 





nationally. 
1B. Van T ‘ On this basis it 
cp icegle nrelinntae would appear 


that stocks of replacement parts 
are most adequate to meet all de- 
mands, except on a limited num- 
ber of emergency items. 

In view of this declining trend 
in stockroom inventory turnover, 
it might be a good idea to start 
now checking and supervising 
stockroom inventory, purchases 
and disbursements much closer. 
On the basis of my analysis of 

parts inventory for last month, the 
ratio of labor sales to parts sales 
in repairs showed an average of 
$1.58 of labor sales for each dollar 
of part sales. Based on past ex- 
perience nationally of one dollar of 
parts sales for each dollar of labor 
sales, it would appear that we have 
an excellent opportunity to increase 
our sales of replacement parts sold 
in repairs. 
a m 


Increased Part. Sales 

I OW best can we increase these 
sales of replacement parts 

sold in repairs? 

In the past when we were sell- 
ing one dollar of parts for each 
dollar of labor sold we were operat- 
ing on a basis of building up avail- 
ability. Apparently now, with a six 
months’ supply of parts in dealers’ 
stocks we need to put pressure on 
more sales rather than increased 
stocks. 

I attended a meeting a couple of 
weeks ago in Chicago of one of the 
big three manufacturers of parts 
at which there were approximately 
300 new-car dealer parts managers 
in attendance from this section of 
the country. The program present- 
ed appealed to me because it had 
to do with increasing the sale of 
parts rather than the increasing of 
stocks. 

It was pointed out in this meet- 
ing that there are approximately 
14,000 different kinds of parts in 
this business, while there is sel- 
dom more than 25 different mod- 
els of new cars. 

On this basis you have an excel- 
lent opportunitv in the stockroom 
department of displaving a variety 
of different parts from time to 
time and offering special induce- 
ments. 

One week you could have a spe- 
cial on oil filters, the next on brake 
linings, floor mats, carburetors and 
thousands of other specials. With 
inventories as high as they are, you 
could probably afford to have a dif- 
ferent special at least each week 


* * x 


Special Displays 

— specials should be well de 
veloped on the service floor and 

should point out the advantages 

need and savings to customers of 

investing in them. They should be 

set up in such a manner that the 


Air Base Parts Thefts 


EL PASO, Tex.— The arrest of 
four Biggs Air Force Base airmen 
here recently has cleared up 16 re- 
ported thefts of auto parts and led 
to the recovery of a large number 
of stolen tires, tubes, hubcaps and 
other accessories. The four airmen 
were arrested after police officers 
noticed two of them driving a Fore 
convertible with a white top which 
had been reported stolen a few days 
earlier. 


Bernard Opens Garage 


Bernard Motor Co. (Ford), Rus- 
ell Springs, Ky., has opened a mod- 
ern garage in the city. The opening 
was announced with a _ parade 
through the streets, with flowers 
for the ladies and balloons for the 
children, 


Automotive News.) 


components would sell at the same 
time. The displays should be neat, 
clean and attractive. 

Merchandise offered should be 
priced at a savings as compared 
with the regular list price. 

Make full and proper use of 
every one of the some 14,000 dif- 
ferent parts that can be displaved, 
in such a way as to point out to 
your customers the reason why they 
need them. Also, I would recem- 
mend that the parts that are long 
in your inventory be given special 
consideration in this display idea 

Parts are no different than new 
or used cars or any other mer- 
chandise when it comes to display, 
you have got to have them on dis- 
play and priced right in order to 
sell them. 

(Any questions vou may have 
concerning Dealer Business Man- 
agement will be gladly answered by 

J. B. Van Tassel, care of Avromo- 
TIVE News.) 





Jaeger Opens New Quarters in Milwaukee— 


A 1910 General Motors sports roadster was one of the hits of the grand opening 
ce'ebration recently held by Jaeger Oldsmobile, Milwaukee. The two-day celebration 
marked the opening of new buildings, including showrooms, offices, service plant, 
and a body and paint shop. Shown with the 1910 speedster are Walter Jaeger, presi- 


dent; George Clemenson, zone manager, and E. C. Henricks, representative of Olds- | 


mobile. A 1914 Rolls-Royce is in the background. Other officers and personnel of the 
company include William W. Duma, secretary and superintendent of the service plant; 
Lorene Briggs, vice-president, chief accountant and office manager; Gilbert Heckel, 
sales manager, new-car department; Pat True, sales manager used-car department; 
Al Hahn, manager parts department, and Al Schmidt, manager body shop. 
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M ortell O pens 
‘Detroit Plant 


CENTER LINE, Mich. The 
|opening of J. W. Mortell Co.’s new 
|factory here has been announced 
|by K. D. Roubie, district manager. 
| Roubie said the new factory 
|gives the company factories, ship- 
ping facilities and laboratory con- 





trols in three strategic areas—-De- 
|troit, Kankakee, Ill, and Lynd- 
| hurst, N. J. 

The company produces’ Auto 
|Sound Deadeners, underbody coat- 
ings, rust-proofing products, con- 
|densation drip  preventives and 


| weatherstripping. 


‘Delaware Gas Prices 
| Rise as Law Slows War 
WILMINGTON, Del. — (UTPS) 
Gasoline prices in northern Dela- 
ware have increased one to two 
cents since price war signs came 
down in compliance with a new 
state law limiting the size of signs. 
Prices now range about 23.9 or 
24.9 cents for standard grades. Four 
major oil companies have an- 
nounced wholesale price increases 
in the Philadelphia area. 





There’s a big difference between a 


bass ... 


basset 


—and there is a powerful difference, too, 


’ 


between performance and “ETHYL” performance! 





SJ 
a 


TRADE-MARK 


performance of an engine 


ANTIKNOCK 
COMPOUND 


Yes, there’s a powerful difference between the 


using just gasoline 


and one using “Ethyl” gasoline. When you set 
the timing to take full advantage of “Ethyl’’ 
gasoline’s higher antiknock quality, your cus- 
tomer gets ““Ethyl’’ performance—more power, 
quicker starting, more mileage. And you get 


happier, more satisfied customers. 


ETHYL CORPORATION, New York 17, New York 


Other products sold under the“ Ethyl" trade-mark: salt cake...ethylene dichloride,..sodium (metallic)...chlorine (liquid)...oil soluble dye,.. benzene hexachloride (technical) 
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Gene Coldiron, of James W. Mc- 
Alister, Inc. (Chrysler-Plymouth), 
San Francisco, has been adjudged 
the winner in the Plymouth selling 
contest in the western region. Cold- 
iron competed against sales from 
Washington, Idaho, Oregon, Nevada 


and California in a contest to de-| 


termine who could sell the most 
Plymouth units. He won an all- 
expense paid trip to Mexico. 

*. * . 


Streator Sells 35,297 Cars 


In 25 years of Business 

Streator Chevrolet Co., Salt Lake 
City, celebrated its 25th anniver- 
sary by pointing out that the firm 
to date has sold 35,297 new and 
used cars valued at over $32,000,000. 

The company reported its payroll 
has topped $4,500,000 and the freight 
bill over $2,000,000. Shop labor sales 
have reached $3,500,000 and part 
sales $4,500,000. 

During the celebration, employes 
with 20 years’ service were given 
wrist watches and all employes re- 
ceived wallets and savings bonds. 

+ + 


Swanson Heads Drive 
John H. Swanson, automobile 
dealer of Renton, Wash., has been 
named head of the county division 
of Seattle-King County community 
chest. i el 


Blaushild Hosts Name Stars 


At Cleveland Showroom 


A full-scale promotional pro- 
gram, featuring radio, stage and 
Hollywood celebrities _ visiting 
Cleveland, is being put into op- 
eration by Benny Blaushild for 
his “million dollar Dodge-Plym- 
outh” showroom. 

The hanging of valuable art 
pieces on the wall has brought 
Blaushild nationwide publicity. 
He invited leading stars to visit 
the showroom and, at the same 
time, meet guests. The stars, 
many of whom are art collec- 





_ ENGINEERED 


GRULE GUARD 
TRUNK GUARD 








ADJUSTABLE 


LICENSE PLATE 


FRAM 







Cello Products Co. 161 


enjoy seeing the valuable 
collections. 

Stars who have already visited 
the dealership include Van Heflin, 


tors, 


Vic Damone, Patti Page, Guy 
Mitchell, Ish Kabibble and Kay 
Kyser. 


* * * 


| California Dealer Aids 

In Capture of Thief 

Frank Spickard, Sacramento 
(Calif.) Packard dealer, assisted in | 
{the capture of Arthur C. Rayford,| 
Florida prison camp fugitive, fol-| 
in the company offices at 
1st St. 

Rayford had hidden 
during police inspection of 
premises, and later escaped by| 
threatening Spickard and a special | 
police officer with a gun. He was| 


later nabbed in a police chase. 
* * * 


1501 | 


New Orleans Distributor 


Announces Liquidation 

Charlie Saunders, secretary- | 
treasurer of Klein Motors, Ine., | 
Kaiser - Frazer distributor, New | 
Orleans, has directed a letter to | 
his dealers advising them that 
Klein Motors, Inc.. will liquidate 
and that A. A. Klein, president | 
of the firm, has been appointed | 
liquidator. 


* * * 


} 
| 





| 


Free Photos of Citation | 
Fred W. Clampett, president of 
|Marshall and Clampett (DeSoto- | 
|Plymouth), S. Figueroa St., Los 
| Angeles, recently gave away 11-by- | 
114 greystone photos of Citation, the | 
}only million-dollar winner in race- 
horse history, to everyone who} 
jasked for them at the dealership. 
| * * * 


|Redwood City (Calif.) Dealers 
Join Civic Celebration 
| The color of the wild west is be- | 


ing maintained in Redwood City, | 
Calif., with an assist from Penin- | 


Only 
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{ fe 
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lowing an attempt to rob the safe | Pgoli Motor Co. Showroom— 





This new showroom for K-F cars has been formally opened at Paoli, Pa. Complete 


sula auto dealers. Those taking 
part in the Redwood City Fourth 
of July rodeo were: 

Pete Town, Redwood City Ford 
dealer, chairman; Heine Bray, 
Redwood City Oldsmobile dealer, 
and Jack Hagen, of Hagen & Bell, 
Palo Alto Lincoln-Mercury deal- 
ers were committee members. 
Steve Gaskill, San Carlos Austin 
dealer, supplied the official car. 

+ ce A 
Fire Destroys Young Motor 
A fire destroyed the building of 
Cecil Young Motor Co., Mineral 
Wells, Tex., and 21 vehicles. Total 
damage was estimated at $200,000. 


# oh * 


Candidacy for Congress 


| Announced by Higgins 


State Sen. George H. Higgins, 
Ferndale (Mich.) Pontiac dealer, 
has announced that he will be a 


| candidate for the Republican nomi- 


nation as representative in Michi- 
gan’s newly-created 18th Congres- 
sional district next year. 

Higgins, with three terms in the 
state house of representatives and 
in his second term as state senator, 
will oppose Rep. George A. Don- 









You want extra 
profits .. . your 
customers want the 

best protection for 
their cars. When you 
sell CELLO both you and 





the customer are satisfied, 

because Cello Grille Guards 

are specifically ENGINEERED 

to provide the finest protection 
money can buy. 


top-quality materials 


and workmanship go into the making 
of Cello Guards. 


Join the thousands of success: 

ful merchandisers who are now featuring 
Cello Grille Guards, and get your share of the 
extra profits the complete Cello line 
provides. Styles to fit all makes. 1946-1951. 


For 


full information on Cello 


Guards and License Plate frames write 
to the factory today for FREE catalog pages 


and price lists. 


GRILLE GUARDS 
your GUARD for life 


Prescott Street, East Boston 28, Mas% 


in a car sales and service is offered, with a staff of three salesmen and seven mechanics. 
the | Joseph Repici is president and service manager. 


dero, who will seek renomination 
and reelection in the new district. 
* * * 


Cooksey Sells Texas Deal 

Wes Cooksey, DeSoto-Plymouth 
dealer in Beaumont, Tex., for 15 
|years, has sold the dealership to 
Harry Dahl and son, Kenneth, of 
LaCrosse, Wis. Ronald Kern, of 
LaCrosse, will operate the new deal- 


ership, the new owners said. 
* * * 


Cleveland L-M Dealers 


Name Dubbs as New Head 


Ben Dubbs, Dubbs Motor Sales, 
was elected president of the Lin- 
coln-Mercury Dealers Assn. of 
Cuyahoga county, O., at the an- 

| nual meeting in Cleveland. He 
succeeds H. M. Ferguson. Dave 
Dassouf, Broadvue Motors, was 
elected vice-president, succeeding 
Dubbs, while Dave Essi, Broad- 
vue Motors. was reelected secre- 
tary and treasurer. 

* * ” 


Howard Buys Ky. Deal 


Jacobs Chevrolet Co., Middles- 
|boro, Ky., has been purchased by 
|R. Marvin Howard of Louisville. 
| Howard formerly was truck sales 
|manager for Cooke Chevrolet Co. 
of Louisville. 


Bedford Dealers Elect 
| Horton as President 


Ralph E. Horton (DeSoto-Plym- 
outh) has been elected president 
| of the Bedford (O.) automotive 
dealer group. He succeeds Ed G. 
Norgar (Hudson). Other offi- 
cers include Floyd H. Mosher, 
Horton Chevrolet, vice-president, 
and H. H. Bower, Schreiber Olds- 
mobile, secretary-treasurer. Jerry 
Gray of Bedford Ford Co. and 
Sanford Nudelman of Sanford 
Motors, Inc. (Pontiac), are co- 
chairmen of the entertainment 
committee, and Norgar heads the 
public relations group. 
* * ok 


Butler Appoints Loflin 
Butler Motor, 203 Main St., Nat- 
chez, Miss., announces appointment 
of Ray Loflin as service manager. 


N. C. Commission 
To Re-Investigate 
Truck Rate Cut 


RALEIGH, N. C.—The North 
Carolina utilities commission has 
served notice on truck operators 
that it may cancel a 10 percent 
intrastate truck rate’ increase 
granted last January. 

The commission ordered hearings 
for Sept. 26 following a request 
from one trucking firm, Griffing 
jand Grist Trucking Co., of Char- 
lotte, for permission to cut class 
rates. 
| O. E. Grist testified before the 
|commission that his firm never 
|}wanted or needed the January in- 
|}ecrease. He said that the company 
|was making a reasonable profit 
|before the increase became effec- 
|tive and warned that shippers 
| might hunt other means of serving 
| their customers if the increase were 
| retained. 

Strong opposition was expressed, 
however, by other Charlotte and 
| Piedmont truck operators, who 
|said the increase was sought be- 
|cause the industry needed more 
|revenue to meet rising operating 
costs. 

| Results of a commission study, 
however, tended to support Grist’s 
claims. In some cases, the commis- 
sion found truckers earning as 
much as 28.2 percent return on 
their investments. 

| The commission admitted the fig- 
|/ures were not conclusive but said 
|they were significant enough to 
| warrant a thorough investigation, 
|and ordered the September hear- 
| ing. 


Another Dealer 
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Carlife. 
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COLUMBIA PONTIAC 
Pontiac Dealers 


DORCHESTER, 
MASS. 


WRITE OR WIRE 


The Carlife Guaranty 
EE WeA Yahi ulelelg 
Detroit 27, Mich. 





* co * 
Gooding (Ida.) Ford Deal 
Roy Van Houten, formerly of 


Idaho Falls, Ida., has taken over! 
the Ford dealership at Gooding, Ida. | 
Bob Frink is sales manager. 

* * * 
Roth County (Ohio) Dealers | 
Elect Officer Roster 


The following officers have 
been elected by the Ross County 
(O.) Automobile Dealers Assn.: 

| President, Richard Vaughn, 

| Buick; vice-president, Lawrence 
Wallett, DeSoto-Plymouth; sec- 

| retary, Robert Powell, Chevrolet; 
treasurer, William Nolan, Ford. 

| * * * 

| Keller Chevrolet Observes 
20th Anniversary 


Maynard R. Keller, Keller Chev- 
rolet, Marysville, Pa., is observing 
his 20th year as a Chevrolet dealer. 
He entered the automobile business 
in 1928 as a mechanic and opened 
his dealership in 1933. 

e a 


* 


| Corpus Christi Dealers 


|Join BBB En Masse 


| 
| The Corpus Christi (Tex.) Au- 
thorized New Car Dealers’ Assn, 
30 members, has joined the city’s | 
Better Business Bureau in a body. | 
A x - | 


Toronto Ford-Monarch 
| H. E. Simpson Motors, Ltd., 969} 
| Lake Shore Rd., New Toronto, Ont., 
has been appointed Ford-Monarch | 
dealer. 
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Affecting Factories and Dealers... . 
Auto Advertising 


By George Deery 
Associate Editor 


Expenditures for advertising hit 
an alltime record of $5,684,700,000 in 
1950, or some 9 percent above the 
previous peak established in 1949. | 
Indications are that dollars allo-| 
cated to advertising by American 
industry will continue in an up-| 
trend, according to Standard & 
Poor’s Corp. 

First, television advertising is 
increasing steadily. At the end of 
April, 1951, the index was 278 
percent above the same month a 
year ago. 

Second, rates in virtually all lead- | 
ing magazines are higher than in 
1949, and linage continues to run| 

at moderately favorable levels. Fi- 
nally, newspaper advertising is ex- 
pected to score new highs this year, 
partly because of competitive con- 
ditions in retail trade. 

All magazine groups have scored 
small gains in linage thus far this | 
year. In the first six months, lin- 
age in the women’s group was up | 
4.1 percent. The general group had | 
an increase of 2.7 percent. In the| 
first five months, the weeklies were | 
4.8 percent ahead. Most leading 
magazine publishers posted rate in- | 
creases in February of this year. 

More will follow late in the year | 
or in early 1952. The higher rates | 
are deemed necessary as a partial | 
offset to higher ccsts, particularly | 
of paper and wages, the firm states. | 

+ x + 


Post-Dispatch Record 

An eye - appealing brochure, 
“Fifty Years of Advertising Su- 
premacy,” has been sent out by 
the St. Louis Post-Dispatch, It 
states that the paper had 47 per- 
cent of city’s automotive display 
ads last year, and 41 percent of 


new-car ads. 
* - 7 


Starts PR Firm 


Formation of J. Robert Conroy | 
Associates, Detroit public relations | 
agency, has been 
announced. At the 
same time, Joseph 
S. Sherer jr., pres- 
ident of Reo, an- 
nounced that the 
new company had | 
been appointed) 
public relations- 
publicity counsel | 
for Reo, including | 
both the truck} 
; , and lawn mower | 

J. R. Conroy divisions. For the 
past 3% years, Conroy has handled 
publicity for Brooke, Smith, French | 
& Dorrance, Inc., ad agency. He | 
was primarily assigned to the Reo| 
account. 

* * * | 
Ford Offers New Films 

Two motion pictures have been| 
released for public showings by | 
Ford. One moves the camera be-| 
hind the wheel of an auto for a 
series of six 10-minute driver edu-| 
eation studies. The second, “The | 
American Cowboy,” is a 30-minute | 
color documentary of life on al 
Colorado cattle ranch. | 

* a * 


Dealer’s TV Show 

Grates Pontiac Motor 
Detroit, sponsoring a 

variety show, Tune Inn, over 

WXYZ-TV. The program fea- 
tures Merri Leone, Al Whyte and 
Carl Ristivo. 

* * * 
ABC Merger Gets OK 

Stockholders of American Broad- 
casting Co. at a special meeting 
have approved the plan for merger 
of the company with United Para- 
mount Theaters. The resulting com- 
pany will be known as American 
Broadcasting-Paramount Theaters, 
Inc. 

The merger is subject to approval 
by the Federal Communications 
Commission and applications have 
been filed with the FCC by both 
ABC and United Paramount Thea- 
ters, Inc. 


Sales, 


is musical 


* x 


Jordan Edits Tab 

The first issue of Farm and 
Ranch Trade News has been 
mailed to nearly 5,000 advertisers, 
ad agencies and distributors in- 
terested in the South and South- 
west as a market, according to 


Forbes 


and ad director 


McKay, 


vice-president 
of Farm 


and 


Ranch Southern Agriculturist. 


William 
manager 
Ranch Publishing Co., 


motion 


T. Jordan, 


for 


sales pro- 
Farm and 


is editor of 


the monthly tabloid newspaper. 


* * * 


'GE Promotes Lang 


Chester H. Lang, of Schenectady, | 


IN. &,, 


vice-president of General | 
| Electric for the past 10 years, has | Farrand- Nadell Staff 


|been appointed to a new post in| 


| charge of public relations, it was 


|}announced recently by 
| Cordiner, GE president. 


Ralph J. 


Lang’s office will be at the exec- 


|utive offices in New York. In 1940} 


|he became manager of sales, ap- 
paratus department, and the fol- 


| lowing year was elected a vice-pres- | 


ident. Lang has long been active 
in both the Assn. of National Ad- 


vertisers 


Federation of 


mi 


and the 


_America. 


Advertising | 


He was 


| Associates, the yellow, 


president of the AFA for two| 

years, and later its board amactaniee! 
* ok * 

Johnson Contest 


The makers of Johnson's aia! 
have launched a Car-Plate-Carnu | 
World Series contest spotlighting | 
Ted Williams of the Boston Red | 
Sox. They are asking the public to 
suggest a name for Williams’ cus- 
tom - built, European type i 
car powered by a Nash six-cylinder | 


| motor. 


Designed by William Flajole & | 


two-passen- | 
ger model stands only 38 inches} 
| high. Other features include an ad-| 
| justable steering wheel and scoop! 
cooling over the headlamps. 


Herman N. Farrand, vice-presi- 
dent and general manager of 
Farrand-Nadell, Detroit mer- | 
chandising agency for new-car 
dealers, announces four appoint- 
ments to the executive staff. 

Named account executives were 
Claire Bellamy, formerly with 
General Motors for three years, 
and Mannie Feinberg. Duncan 
Carter is public relations direc- 
tor and Melba Waterman is re- 
search manager. Miss Waterman 
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| American 
|effective with the February, 
issue, has been announced by War-| 


1951 


“Thats the ticket 


CHRYSLER 


firePower 


| Chrysler's Latest Outdoor Ad— 


Typical of Chrysler division's attention-getting poster campaign is this painted board 


and Carter were previously affili- 


ated with radio stations 
Detroit area. 
* * * 


|Boosts Ad Rate 


in ad 
Magazine, 


An_ increase 


Home 


ren C. Agry, ad director. 
“This move, 


in 


rates 
* be | 


” stated Agry, 
been forced upon us by reason of 
constantly increasing costs of pro- 


“has 


duction, 


the | forts 


for 


| now being used in 70 major markets. This board was also ured as the last of a series 
| in a 24-sheet poster campaign designed to introduce the new 1951 Chrysler line. 


which, despite our best ef- 


curtailing these costs, 


must now for the first time be 
met by an upward adjustment of 


our rates.” 


for 


Farmer 
Farmer, 


OLLI YOURSELF WITH 


ee 


ioe eee ee ee oo 


N oe a 


crease of 10 cents a line 
ad rate for these three papers. 


& * + 


Rate Boost 
952, | Capper -Harman-Slocum, 
lisher of Ohio Farmer, Michigan 


pub- 


and Pennsylvania 
has announced an in- 
in the 


QUALITY 


KENDALL 


2ZOOO MILE 


Le ee 


0) 


t 


YOU BUILD A MO 


He 


RE PROFITABLE 


SERVICE 


ee ee 














Lawsuits Affecting Dealers... 


Court D 


By Leo T. Parker 
Attorney at Law 

PERSON who innocently and| 

in good faith purchases 


automobile, without receiving a 


ecisions 


have in his possession and for this 


|reason Burtrum was stopped from | 


claiming ownership of the car. 

The higher court held that Bur- | 
trum could take possession of the | 
automobile from Onwiler, who 
must also pay Burtrum $850 de- 


able at once. Burtrum never parted | prociation on the automobile. 


iwith the certificate of title. Th 
dealer sold the car to one Onwiler, 


ititle but relied upon the dealer’ 


e 


an} | who did not obtain a certificate of 


s 


good title, must return the automo-| promise to mail it to him when the 


bile to its true owner and also pay|dealer received the certificate of | 


depreciated value of the automobile | 
during the period he used it, a| 
higher court has ruled in an * 
usual decision. 

In Onwiler v. 
(2d) 157, the 


236 S. w.| 
showed 


Burtrum, 
testimony 


title from Burtrum, 


Burtrum’s bank check was not 
paid by the bank On which it 
was drawn and Burtrum sued 
Onwiler to recover possession of 
the automobile. . 


facts as follows: 


One Burtrum sold 





Onwiler argued that he had paid) 


| 
| 
Gilbert Resell President | 


Of Pennsylvania Group 


Ward R. Gilbert has _ been 
elected president of an associa- 
tion of automobile dealers from 
Muncy, Montgomery, Hughesville 
and Montoursville, Pa. 

The new organization sponsored 
a meeting in Muncy for mer- 
chants and small station owners 


to acquaint them with changes in 
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Dealers Sponsor Ball Team— 


Three Richmond (Va.) Chevrolet dealers are backing the American Legion baseball 
team there. For the first game of the season, Bill Loving, general manager of Martin 


Chevrolet, 





presents the ball to Martin Marion and Billy Hurt, two of last year's stars. 


Skeeter Gilman (left) is manager of the team. Others left to right are Carl Appich, 






























































his automobile to a dealer who} the dealer for the automobile which| the code for the current state president of Emrick Chevrolet; Joe Kranitsky, representing Robertson Chevrolet, and 
gave Burtrum a bank check pay-|Burtrum had allowed the dealer to| inspection period. James Young, American Legion athletic officer. 
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= 1¢ pty : gd «4 . oe = Town Country wag., $3,592.83; 8-pass =a 25; 2-dr. sed.. $1,535.57; bus. cpe., | $2.591; Lido, $2,790. Cosmopolitan 791.28 (del., $1,888.67); 2-dr. sed., $1,739 
(del., 2,034.56); 2-dr sed., ot. 1 : 5.64; lim., $4,176.34. N York 1,454.60 Cust del i-d s . | 4- se 8: 5 4 p $3,266 1 $1,836 ys ec “pe $1,7: 
(del , $1,981.25 el. cpe., $1,904.41 a bus. a poo i, $3.119'87 st epe., $3,092.38: $1 678 33: 2-dr Pear ; +1 630 85. “aL oo paast ies cae scesaee ; aoe $1 36. io; ad. a. pt sees, $5" a 3 
cpe., $1,850.10; Riviera del,, $2,072.48; | Town & Country wag., $3,700.38: Newport, | $1,635.48; conv $1,998.28; stat. wag.. | Matie optional at $174. 25 on all models. ) 105.29); bus. ecpe., $1,612.89; conv. del., 
conv. del., $2,385.09. Super—4-dr sed.. | $3,504.47; conv., $3,612.59. Imperial—4-dr. | $2,161.21; Victoria, $1,974.70. (Ford-0- MERCURY—4-dr. sed., $2,084; cl. cpe., | $2,178.80. Streamliner 6—-sed. cpe., $1, 
nee far oe tare - ant. €3.509..79: el. $3,379.35; conv., Matic optional at $168.20 on all models.) | $2,030.50; Monterey, $2,203.50; conv., $2,- | 717.47 (del., $1,814.86). Catalina 6—del 
093.77; viera. $2,194.19; conv., | $4,057.83; New 7.98 ; - "RAZE - sec $2,359 Jage 5; stat. wag., $2,627 -O- - | $2 8 2,113.3 : 
$2.5: seas. stat. ones $2,916.77. Roadmas- soeaas ee mo $6,076; oe ' onsen $2,399 Gantanion oe $3,018 vie. han a $168 eae cis aes — 3 003.1 ; on anal oma ‘ete 
ter—4-dr Riviera $2,835 41 Riviera, | (Fluid-Matic optional at $120.90 on Wind-|ginian, $3,075 (Hydra-Matic standard on NASH—Rambler Super Suburban, $1,-|2-dr. sed., $1,809.73 (del., $1,907.12): cl. 
$2,927.64; conv., $3,057.79; stat wag., | sor, standard on Windsor Deluxe and other | Manhattan, optional at $158.61 on other | 779.30 Rambler Custom Country Club, | cpe., $1,809.73 (del., $1,907.12); stat. wag 
$3,521.08. (Dynaflow standard on Road-| models. Fluid-Torque optional at $152.60 | models.) $1, 861 40; conv., $1,886.40; stat wag., | $2.394.12 (del., $2 2); bus. cpe., $1,- | 
master, optional at $169.20 on Special and/ on New Yorker and Imperial. Fluid-Torque HENRY J 4—2-dr. sed., $1,333.00. De- $1, .40 Statesman Deluxe—bus. cpe., | 683.62; conv., $2,248.5: Streamliner 8 | 
Super.) and Hydra-Guide standard on Crown Im- | tuxe @—2-dr. sed., $1,467.21 $1,755.50 Statesman Super i-dr. sed., | sed. cpe., $1,788.20 (del., $1,885.59). Cata- 
CADILLAC—62—4-dr sed., $3,315.61; | Perial.) many — Baas aa $1,863.10; 2-dr. sed., $1,837.40; sed. cpe.,|lina 8—del., $2,124.47 (super del., $2, 
cl. cpe., $3,229.59; conv.. $3,746.69: Coupe] CROSLEY Bus. cpe., $915.50; stat. By, ae 68 rn 2 <4 oo $1,860. Statesman Custom—4-dr. sed., $2.- | 183.93). (Hydra-Matie optional at $158.50 
De Ville, $3,612.54. 60 Special—4-dr. sed.. | wag., $972.50; Hotshot, $924. Super —2-dr. | ene $1.963.90. cl cpe $2144.62. come | 020:10; 2-dr. sed., $2,000.40; sed. cpe., |on_all models. } 
$3.892.84. 75—7-pass., $4,887.76; lim.. $5,-|sed., $1,003; stat. wag.. $1,046; conv., | s9 642.33. Super 6 ¢ eae cae inna ae $2,023. Ambassador Super—4-dr. sed., $2,- STU DEBAKER—Champion Custom —41-dr 
081.17. (Hydra-Matic optional at $174.25 | $1,005.50; Super Sports, $999 O57 OT: Sear sed $2,238.29: cl "one. 219.80; _ 2-dr. sed., $2,194.10; sed. cpe.,|sed., $1,614.29; 2-dr. sed.. $1,581.67; cl 
on 61 and 75 standard on 62 and 60 DeSOTO—Deluxe—4-dr. sed., $2,059.05; | $2.287/07; Hollywood, $2,605.34: conv., $2.- | 2 ae Ambassador Custom——4-dr. sed., | Cpe., $3 .608. 66: nus. cpe., $1,511.27. Cham- 
Special.) cl. cpe $2,048.27; Carry-All, $2,268.95 6. Commodore 6 Custo 1-dr. sed : 20) Eat, 208.. S-aer.20: 200. one... | Man Belem t-dr. sed., $3,003.01: S-dr 
cmt . si . + CPt, ees WUEESe eel Gemueees fo ze © © Cusrem dr. sed.. | §9'378.70, (Hydra-Matic optional at $158.50] sed., $1,661.29; cl. ecpe., $1,688.27; bus 
CHEVROLET — Styleline Special—-4-dr., | 8-pass. sed., $2,766.70. Custom—-4-dr. sed., | $2,480.01; cl, ecpe., $2.455.10; Hollywood, S$ : 6 
po , oe as z eo ad na : =" , p ~ : on Statesman and Ambassador.) cpe., 2 Champion Regal 4-dr 
sed,, $1,489.04; 2-dr. sed $1,439.85; cl. | $2,251.53; cl. ecpe., $2,233.07; Sportsman, | $2,780.18; conv., $3,010.97. Commodore 8 OLDSMOBILE—88—4-dr. sed., $2,029.94: | sed 2-dr. sed $1.742.71 | 
cpe., $1,444.98; bus. cpe., $1,363.98. Style- | $2,546.81; conv., $2,639.36; 8-pass. sed.,|Custom and Hornet 6 t-dr. sed., $2,-|o oe am : ‘on Wee as ee aoa a-Ges OOG., macteets; 4 
3 om 0 ye pe F ey : 2-dr. sed., $1,970.48. Super 88 Deluxe—4-dr. | cpe.. § ¢ bus. cpe., $1,672.33; conv., 
line Deluxe 4-dr. sed., $1,570.04; 2-dr. | $2,959.42; Suburban, $3,283. 90; stat. wag., | 568.32; cl. cpe., $2,543.42; Hollvwood, $2,-]. ° e > ‘ 9 12 “~ co 7 
m20 94: 6 » ae . a ne : sed., $2,190.93; 2-dr. sed., $2,132.47; cl. | $2,088.68. © ommander Regal—-4-dr. sed 
sed., 5 cl, cpe.. $1.538.24; Bel-| $2,808.46. (Tip-Toe ‘Shift standard on Cus- | 868.51;  conv., ,099.28 (Drivemaster cpe 2,089.41: Holiday. $2,407.25: conv $1,888.21: 2-dr. sed $1,855.84: cl. c 
Air, $1,787.36; conv., $1,896.02; stat. wag., | tom, optional at $120.90 on Deluxe.) optional at $98.67 and Super-Matic optional | $9 515.91. 984 ea weie me comes b Rotor al? See Bees Vamos, Sh SPO 
4 : 2 2,515.91. 98—4-dr. Holiday del., $2,456.45; | $1,882.81. Commander State 4-dr. sed 
$2,046.74. Fleetline Special — 4-dr = DODGE—Wayfarer—2-dr. sed., $1,801; | 4 $158.30 on Pacemaker and Super. Hy-| Holiday, $2,446.19 (del., $2,711.70); conv. |$1,991.19; 2-dr. sed., $1,958.58; cl. cpe.. 
$1,489.04; 2-dr. sed ¥ ie sue re | bus. cpe., $1,671.32; Sportabout, $1,790.26. ee eee at $158.30 on Commo- | de}. $2,846.03. (Hydra-Matie optional at | $1,985.51; conv., $2,304.81. State. Land 
Deluxe— ae ese 200, + e-¢ Rae ' | Meadowbrook-—4-dr. sed., $1,914.80, Coro- | dore and Hornet.) $158.50 on all models.) Cruiser—4-dr. sed.. $2,126.80. (Automatic 
$1,521.84. ( ee © optional on Deluxe | nes 4-dr. sed., $1,995.80; cl. cpe., $1,- KAISER—Special—4-dr. sed., $2,165.45; PACKARD—200 4-dr. sed., $2,417.37; | optional at $201.25 on all models.) 
models at $158.50.) ., $2,382.88; stat. wag., $2,-]2-dr. sed., $2,114.10; cl. cpe., $2,093.55; ]2-dr. sed., $2,366.04; bus. epe., $2,253.84 WILLYS-OVERLAND—4-_Jeepster, $1,- 
CHRYSLER — Windsor —4-dr. sed., $2,-|£ 33: - sed., $2,704.19; Diplomat, | bus. cpe., $1,949.79; 2-dr. Traveler, $2,-|200 Deluxe—4-dr. sed., $2,561.08; 2-dr. |530.38; stat. wag., $1,747.32 (four-wheel 
209.81; cl. ecpe., $2,189.32; Town & Coun- 32. 299.7 (Gyro-Matie optional at $94.60 216.80; 4-dr. Traveler, $2,268.18. Deluxe | sed., $2,509.75. 250--conv. "$3, 320.58; May-| drive, $2,161.44). 6—Jeepster, $1,4637,91; 
try wag., $2,825.76; 8-pass. sed., $2,949.27. | on all sandals except Sportabout.) 4-dr. sed., $2,278.43; 2-dr. sed., $2,-| fair, $3,166.59. 300 4-dr. sed., 2,971.51. stat. wag., $1,828.38. 
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Highways & Safety... 


Roads For Our Age 
Urged by Fruehauf 


By Sam Sampson 
Staff Writer 


OY FRUEHAUF, president of 
Fruehauf Trailer Co., made an 
appeal recently for improvement of |; 44... Rathi <4 
the nations 3,500,000 miles of high-|Petter road maintenance. 
ways, based on a six-point program|, TO pay for these improvements, 
to fit roads for the traffic needs | he called for an end to diversion of 
of this age. |highway used funds to other pur- 


Fruehauf said that our roads |POSes than _ road ntenan 
are now carrying 53 percent more Fruehauf said that eliminating 
traffic than they did a decade such diversions would give the gov- 
ago, and that our highway sys- |€™ment sufficient funds for their 
tems were built to meet the re- | Toads without overcharging truck- 
quirements of the 1930 motorists. |@'S and motorists for use of the 
Road tests, he pointed out, should | highways. 

“prove something, instead of pro- | 
viding publicity for sensational | $300 Million Turnpike 
claims.” 

The six-point program asked by | 


exits and entrances to 
'traffic bottlenecks, scientific 
sign of roads to replace the pres- 
ent “hit and miss" approach and 


* * * 


roposed for Ohio 

| A 241-mile toll superhighway 
}across northern Ohio would be 
|feasible and could be put into op- 
|eration by July 1, 1954, according to 





Koppers Perfects 


|Fruehauf would include more city 
eliminate | 
de- | 


maintenance. | 
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| Pointing Out the Way— 


When Indianapolis recently made several traffic control changes in the city, Penn- 
sylvania Motor Inn, Inc. (Nash), assisted the city's traffic commission by pointing the 
right way on many one-way streets. Residents were advised of the changes by signs 
mounted on Nash Ambassador, Statesman and Rambler models which stated, “Turn 
Off—Wrong Way on One-Way Street."’ 


a by two engineer-| Wash. Bond Issue Upheld 
ing firms. 

The reports, presented by J. E. A $67,000,000 highway bond issue 
Greiner Co., Baltimore, and Par-|authorized by the 1951 Washing- 
sons Brinckerhoff, Hall and Mac-|ton state legislature has been up- 
Donald, New York, estimated the held by the state supreme court. 
turnpike would cost nearly $300,- |The. bond issue was authorized to 
000,000 to build. 

The superhighway would connect 
with the Pennsylvania Turnpike at | 
Petersburg, just south of Youngs- 
town and cross Ohio just south of 


highway and bridge projects and to 
make Agate pass bridge toll free, 
but opponents had held it unconsti- 


finance construction of four major | 








ae le 
Service Gontrol 


heat we asd) 


100% to 200% Absorption 


We will personally discuss 
with you the problems of 
your shop, the corrective 
measures that must be 
taken. Train your entire 
shop personnel, guarantee 
to increase your customer 
paid labor sales or youowe 
us nothing. As manufac- 
turers, we offer you direct, 
equipment designed for 
this purpose alone, having 
the highest known standard 
of quality, in two complete 
packages, for the large 
dealer or smaller service 
department. Our program 
meets and goes beyond the 
requirements of all major 
factories. Write us today 
and we will arrange an ap- 
pointment with a man that 
will not waste your time. 


FLASH-A-CALL 
SERVICE CONTROL SYSTEM 


536 South Clark Street 
Dept. F¥ats CHICAGO 5, ILLINOIS 





Aid for Winter 
Road Patching 


Koppers Co., Inc., Pittsburgh, 
has announced production of a new 
form of road material especially 
adaptable for road-patching proc- 
esses. The material is called Komac. 

According to Fred C. Foy, vice- 
president and general manager of 
the tar products division of Kop- 
pers, Komac may be applied in any 
kind of weather, can be stockpiled 
in readily useable form throughout 
the winter and may be laid down 
without heating with standard road 
repair equipment. 

Foy said that Komac is a blend- 
ing of bituminous materials with 


process. 

The company said that Komac 
has been winter tested for two 
years on roads in Michigan, Wis- 
consin, Pennsylvania, New York 
9 and the New England states, and 

that satisfactory results have been 

found. In one test, the company 

said, the material was laid after 
| ice had been cleared from the road, 
the surface swept, and Komac ap- 
plied with the temperature at 15 
degrees above zero. 

The material is being produced 
in limited quantities in two of the 
company’s plants, in Chicago and 
Utica, N. Y., Foy said. He added 
that additional facilities may be 
possible in time for the 1952-53 
winter season. 


Chiefs - Police 
To Meet in Miami 


The 58th annual conference of 
the International Assns. of Chiefs 
of Police will be conducted Oct, 28 
to Nov. 1 in Miami, Fla. 

Conference headquarters will be 
in the McAllister hotel, and busi- 
«ness sessions and exhibits will be 
in the municipal auditorium. Chief 
Walter E. Headley jr., of Miami, 
will be host to the law enforcement 
officials, 








dé City Traffic Plans Bogged, 
N. Y. Auto Club States 


The Automobile Club of New 
York charged that the city’s traffic 


| 

| 
improvement program has_ been 
bogged down by “municipal red 
tape, and the opposition of high 
Officials.” 


William J. Gottlieb, president of 
the club, called on Mayor Vincent 
R. Impellitteri to give adequate 
powers to the city department of 
| traffic for overall control of traffic- 
relief measures, and put an end to 
bickering with the administration 

over traffic policies. 

* +e x 


Mufflerless Drivers 
Cars and trucks operating on 
Florida’s highways without muf- 
flers are going to have trouble with 
the state highway patrol. Director 


aggregate through a homogenizing | 


H. N. Kirkman served notice that | 


he has ordered officers to crack 
down on violators of the law, which 


? requires all vehicles to have muf- | 


flers on their exhaust pipes. 


| reports submitted to the Ohio turn- | 


Cleveland and Toledo. 


tutional. 





A NATIONAL CASH REGISTER and a National Typewriter-Bookkeeping Machine 
keep this busy Ford dealer's records. 


ae 





THE NATIONAL CASH REGISTER provides complete daily record of the activities 
of 14 different departments of the business. 


Our National system 


will pay for itself 


in 18 months. 


“Three months ago we installed a 
Class 2000 National Cash Register and 
a Class 3000 National Typewriter- 
Bookkeeping Machine. The results ob- 
tained have been even better than we 
had expected. 

‘We are now getting complete in- 
formation on our business daily. Our 
business is broken down into 14 differ- 
ent departments. The National Cash 
Register provides total sales for each. 

“The National Typewriter-Book- 
keeping Machine then posts these fig- 
ures to our sales ledgers, and prepares 
at the same operation a daily report showing sales, cost of sales, 
and expenses today ... month to date...and year to date. This 
is on my desk by 10 o’clock the following morning. 

“Tt would require at least one additional clerk to have such ac- 
curate daily information under our old method. The National equip- 
ment will pay for itself in labor savings alone in about 18 months. 





MR. G.H. THRELKELD, 


President, Threlkeld Motor 
Company, Vidalia, Georgia. 


‘‘However, were it possible to place a dollars-and-cents value on 
the complete and accurate information it provides daily, this Cash 


THE NATIONAL CASH REGISTER COMPANY, 


99 


Register and Accounting Machine have already more than paid for 
themselves!” 

Like Mr. Threlkeld, you, too, can profit from National Mechan- 
ized Accounting. With a National System, duplication of record 
keeping is eliminated. You can get fast and accurate daily sum- 
maries with each posting mechanically proved. Customers’ state- 
ments are always posted to date. Figures on sales and costs are 
always available. Month-end financial statements are provided 
with speed and accuracy. 


YOUR KEY TO GREATER PROFITS. The 
National Cash Register Company has pre- 
pared an interesting and helpful booklet, 


National Complete Accounting Machine 
System for Auto Dealers. Ask to see a copy 
FREE, and without obligation. Or, write to 
the Company at Dayton 9, Ohio. 





_ 
CASH REGISTERS * ADDING MACHINES 
ACCOUNTING MACHINES 


DAYTON 9, OHIO 


F 
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Used-Car Auction Prices 











Market Trend 


Strength in the middle-aged cars kept the market on its unusually 
steady course last week and helped the overall overage to post a gain 
of $8 to $919. The average in July was $916, while in May and June 
it was $927. 

Models in the years from '46 through '49 were responsible for the 
increase in the overall average. Both late models and prewars were 
off during the week. The price of ’51s dropped $9, while ’50s lost $24. 
There was no change in the average price of ’41s, but ’42s dropped $18. 

The rest of the list chalked up gains, led by a $28 advance in the 
median price of ’49s. Not far behind were '48s, which soared to $24, 
while ’46s gained $14, and ’47s picked up $6. 

There was a drop in the percentage of cars sold at auction during 
the period, however, although the average remained very high for this 
season. At 12 auctions last week, 1,374 units, or 68 percent, of the 2,028 
entries were sold. In the previous week at the same auctions, 1,353 
units, or 70 percent, of the 1,932 offerings were sold. 

Prices marked with an * indicate a unit equipped with 
automatic transmission or overdrive. 





- , j 2-dr., $1,660°*; -ton pickup, $1,105. ‘50 
MASON CITY, IA. | FL Special 2-dr., $1,070, $1,085, $1,105; | 
(Lapiner Auction Co, Sale every Wed- | conv., $1,365* ‘49 FIL Deluxe 4-dr., 
nesday. Prices are for sale of July 25.) $985; SL Deluxe 2-dr., $1,135. ‘47 FM | 
(Sold 131 units out of 193 offerings.) i-dr., $660, $665, $680, $750 
BUICK—'51 RM 2-dr., $2,430*. ‘50 Spe- CHRYSLER- ‘48 Windsor conv., $750; NY 
cial 4-dr., $1,325*; Super 4-dr., $1,590*; 4-dr., $865. ‘47 NY 4-dr.. $750, $810 
RM 4-dr., $1,790*. "49 RM 2-dr., $1,230*, | ag hn Windsor 4-dr., $720; Royal 4- 
1,285*. ‘48 Super 4-dr., $885. dr., $650 
ty $690. ae’ buner Glen 1s _ | DODGE ‘51 Diplomat, $2,025*. 
CADILLAC—-'47 (60) Special 4-dr., | FORD ‘51 Victoria, 2 at $1,960*, $1,995"; 
$1,375". Deluxe (8) 2-dr., $1,465; conv., $1,825*, 
CHEVROLET ‘51 FL Deluxe 4-dr., §$1,- $1,795*, $1,840*. ‘50 Deluxe (8) 2-dr., 
605, $1,630; 2-dr., $1,540; SL Deluxe! $1,025 "'49 Custom (8) 2-dr., $950, $1,- 


You cut service 

costs to the bare 

minimum during the 

critical break-in period— 

the period of the service guar- 

antee—when you install Lisle 

Magnetic Plugs as original equipment 

in transmission, overdrive, crankcase or rear axle. The 

strong, permanent magnet in the Lisle Plug removes 

abrasive metal particles from lubricants and holds them, 
protecting moving parts against premature failures. 


Write for free Lisle Magnetic Plugs for testing. State 
size and type of Lisle Plug desired. 
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015. '48 SD (8) 2-dr., $725, $750; '%-ton | $1,335; Coronet club coupe, $1,285, °47 
pickup, $580. ‘47 (8) 2-dr., $580, $600, Custom sedan, $865. ‘41 club coupe, $295. 
$615, $680. ‘46 %-ton pickup, $450. | FORD—'50 Custom (6) sedan, $1,220. 
| HUDSON—'48 Commodore (8) 4-dr., $845. |; $1,280; Deluxe (6) sedan, $1,085. °49 
KAISER—'51 Deluxe 2-dr $1,605* 4- Custom (8) sedan, $1,175, $1,025, $1,095, 
| dr., $1,615* $1,000; station wagon, $1,200. ‘48 (8) 
MERCURY ‘50 2-dr $1,380", $1,410 sedan, $715. '47 sedan, $610, $705. °46 
| §$1,490*. '46 4-dr., $515, $620 | sedan, $655, $530. ‘41 club coupe, $255; 
NASH—’'51 Rambler conv., $1,450*, ‘47 sedan, $350. 
(600) 2-dr.. $565 | HUDSON—’'51 Pacemaker sedan, $1,720 
| OLDSMOBILE—’51 (98) 4-dr., $2,395* '48 (6) sedan, $970, $950 
| "49 (98) conv., $1,305*, $1,105*. '46| LINCOLN—’'49 Cosmopolitan sedan, $1,350. 
| (76) 2-dr., $560, $625. ‘41 (66) 2-dr.,| MERCURY—'50 sedan, $1,605, $1,600. ‘49 
$250. station wagon, $1,455. ‘47 sedan, $755. 
PACKARD—'49 4-dr., $960*. | '46 sedan, $610. 
| PLYMOUTH—'51 Cranbrook 4-dr., $1,635; | NASH—’'50 Statesman sedan, $1,110; Am- 
conv., $1,680. '49 SD 4-dr., $1,055, $1,- bassador sedan, $1,525* 
030; conv., $1,200. '47 SD 4-dr., $685 OLDSMOBILE—'50 (98) sedan, $1,835*. '49 
PONTIAC "51 Chieftain (8) 4-dr., §$1,-/| (SS) station wagon, $1,260; (98) sedan, 
985*, $1,855". ‘48 SL (8) 4-dr., $900, $1,460*, ‘48 (66) station wagon, $1,020* 
$940. '42 (6) business coupe, $115 | 46 (6) sedan, $760. ‘41 sedan, $200; 
| STUDEBAKER--'51 Champion club coupe,| club coupe, $225, $275. 
|} $1,490* ‘50 Champion Deluxe 4-dr.,| PACKARD—'47 (6) sedan, $730. ‘41 club 
| a. O75, $1,150, §$1,115*, $1,195; conv., coupe, $100; sedan, $225 
305. '49 Commander 4-dr., $860 PLYMOUTH—'50 Deluxe sedan, $1,190, 
| WILLYS '50 Jeepster, $705*. °'47 station! $1,275; Suburban, $1,675; conv., $1,670 
wagon, $610 '47 SD sedan, $915; Deluxe club coupe, 
| MISCELLANEOUS ‘48 International %-| $685. ‘46 sedan, $665, $535. ‘41 Deluxe 
ton pickup, $605. sedan, $275, $180; SD sedan, $250 
| oe '50 conv., $2,000*; sedan, §$1,- 
. ‘WS % 555. °48 s i jag 9 '47 SL 
EBENSBURG, PA. ee oe ee ee Se 
(Ebensburg Auto Auction Co. Sale every sedan, $720. $740. 
Thursday. Prices are for sale of July 26.) | STUDEBAKER—'50 Commander sedan, 
(Market brisk and prices stable. Sold $1,245, $1,310, $1,320; club coupe, §$1,- 
79 units out of 112 offerings.) | 330. ‘47 Champion sedan, $775. '41 Com- 
BUICK—'50 RM 4-dr., $1,660*. '49 Super| mander sedan, $185. 
sedanet, $1,405* ‘42 a te sedanet, $280.| MISCELLANEOUS—'46 International ‘%- 
— cony., $415 Special sedanet, ton pickup, $600. '37 %-ton pickup, $180. 
| CADILLAC —'48 (61) sedanet, $1,790*. , 
CHEVROLET—'51 SL Special 2-dr., $1,580. AMARILLO, TEX. 
‘50 FL Deluxe 2-dr., $1,385; Deluxe 2- | ‘Amarillo Auto Auction, Sale every Fri- 
dr., $1,525*, $1,365, 2 at $1,250; %-ton/| day. Prices are for sale of July 27.) 
pickup, $1,025. ‘49 s Deluxe 4-dr., $1,- (Prices up about $50 on late models. 
150; _club coupe, $1,195; 2-dr., $1,100. | Sold 249 units out of 310 offerings.) 
48 FL 4-dr., $1,000; FM 4-dr., $925. '47| puICK—'51 RM 2-dr., $2,420*; conv., 
FM 4-dr., $915. '46 FM conv., $565. '42 $2,400*, $2,425*. '50 RM 4-dr., $1,720*; 
| oo gio, ‘41 SD 4-dr., $350. 38 | Super ’ Riviera " coupe, $1,615"; 'Q-dr.. 
‘i ; 7 , 5 2" 76 
CHRYSLER—'«8 NY 4-ar., g000. ‘47 NY| $1-380. A0 RE A-dn.. 150, 48 special 
4-dr., $595. | 2ear.. $830. $860, $925, i 
DeSOTO—'51 Custom club coupe, $1,975. le ADILLAC—"51 (62) cae dr.. $3,990*, °49 
‘40 Custom 4-dr., $250. | (62) club coupe, $2,250°:; 4-dr.. $2,230*. 
| DODGE—'50 Coronet club coupe, $1,450;| 47’ (go) qcare $1,045: (61) 4-dr.. $1 
4-dr., $1,440. "48 Custom 4-dr., $985,| soo* 46 (61) 4-dr.. $1,050. 
| 65. ' 7 ‘my oT. sae ’ 520 
FORD—'50 Custom (8) club coupe, , | Se aaees = oeaens —— Tie, . 
175; 4-dr., $1,155. '49 Custom (8) 4-| 1 Deluxe 2-dr $1,285, §1,360°: ar 
dr. $1,050; 2-dr.. $1,000*; Deluxe (8)| special 4-dr., $1,170, $1,200; SL_ Deluxe 
2-dr., $980; Custom (6) 2-dr., $1,010.| Belair, $1,615, '$1,685°: 4-dr.. $1,385 
‘48 SD (8) conv., $905*. '47 SD (8) club| gy 985" club coupe, §1.240. 149 FL. ie 
coupe, $795; Deluxe (S) 2-dr., $775. '46 heme 4-ér 3900, $1. 025. $1,075. $1 108: 
SD (8) 2-dr., $750. '41 club coupe, $315;| gr Deluxe 2-dr cass’ ween 
business coup 201 139 9. ? SL ixe 2-dr., $960, $1,020, $1,060, 
ness coupe, $200. ‘39 2-dr., $130. $1,075. $1,085, $1,090. $1,110 
"30 Model A 4-dr., $100. CHRYSLER. 51 Wi dso club coup 2 
| HUDSON—’46 Super (6) 4-dr., $510. 158; 4-de.. 62,166 "60 Windsor é-ar., / 
KAISER—'49 Traveler, $750. = ew i ° 
MEMOURY—'e0 S-cr., $1,580. 47 ¢-cr,,| SS SUS Ree SS Gee | 
| $840. '46 4-dr., $770. a oes $1,290; 4-dr., $1,240, $1,285, | I 
| 841600) —— oe 48) pexoro ‘51 conv.. $2,260*, ‘50 Custom | 
| OLDGMOBILE—'47 (68) sedanet, $820. ‘'38| 4:45. 51,635. °s9, Custom clu® coupe. | 
(6) 4-dr., $160. 2. 35, Pate he nek” $1,35 48 Deluxe En ° eerin and de- 
hore Sen ears en ae popGk ba ataaaimeenen: 4-dr $1,290 g 
800. ; All, ; ane 7 i i art 
| PLYMOUTH—'49 SD club coupe, $1,200; 2- | a: ao oe, O-oee $1,200, $1,210; sign research is Pp 
; . . ; 150. ° ° 
orn Gan G13. a2 OD tar $100. 2. | FORD— SI Custom (8) conv., $1,790, $1,- of industrial prog- 
bs r § Md $ > : . = 
pen h180. a0 Arde. $215. |” | gre: “Acar, $1,925; ‘Deluxe (8) 2-ar., ress. Pioneer of many 
godanet, $1,395, 61,900. 68 GL.'(6) <-ér.,| 2-200. ES Comem (0) Oe. Sa roducts for auto- 
1.10. oO 6) net. ma) Coe ee oe P 
x. 250 Tus ‘ -dr., $1,015. ° 
| STUDEBAKER "50 Commander conv., | i ‘48 4-dr., $605, °47 4-dr., $530, motive use, the F. L. 
$1,350. '46 Champion 4-dr., $580. = .. ‘ . i 
| WILLYS——'50 station wagon, Toes: Jeep- | oO 49 (8) 4-dr., $850; (6) 4-dr.. Jacobs Company 18 
5 ’ 595 '47 stati | . ° . 
ster, 9945-18 Jeep, $525. “47 station | RARER ‘49 4-dr.. $600. $660 considered one of the 
, LINCOLN—'51 4-dr., $2,500. e e 
er , | MERCURY—’51 2-dr.. $2,070; club coupe, leaders in this field. 
DANVILLE, VA. | $1,865. "49 4-dr., $1,050, $1,085, $1,090; 
(Danville Auto Auction. Sale every Wed- | , club cone, $1,175; conv., $1,050, $1,085. 
nesday. Prices are for sale of July 25.) | NASH 49 Ambassador 4-dr., $915. 99 
(Seid O6 anita out of Sl offerings.) | SSNOUIEE—'Cl (90) Holiday, 53.708 
BUICK—'50 Special 2-dr., $1,506°. ‘4¢| $%.726%; 4-dr.. $2,375°, $3.425". 50 (88) 
Super 4-dr., $875 2-dr., $1,650 ; 4-dr., $1.635 : club coupe, 
CHEVROLET—'5S1 FL Deluxe 4-dr., $1,-| $1,0900: (88) 4-dr.. $1,485. 949 (88) 
775*. °50 SL Specie ° 250. *4 
FL ielae 2-dr 1.290; aL ye 2. | PACKARD "51 , £200) 4-dr.. $2,015. "50 
dr., $1,120; 4-dr., $1,100; SL Special ) $1,255. °48 conv., $715. ‘40 4-dr.. 
e ScOT7O° ary , 7 pS “ Fs 
aie Fame ao Sos, | PLYMOUTH—'51 conv., $1,950; Belvedere, 
,020; 4 sedan, 095, 985; 9 Ann °R sieediate i 
conv., $700; GM 4-dr., §710. ‘67 Wad) 2-355. 55.000. 52.050, SO Susiness Comes 
conv. $700, S10; SM G-ar,, S700, "46| Zien! SHOWERS. G.008, (Oh Ser... em 
SM club coup 0 560; 2- : 
aoe. "0 cae, ars 00 4-dP., $150. | PONTIAC—'51 SL (8) 2-dr., $1,830; Chief- 
"37 2-dr.. $100. | tain (6) 4-dr., $1.875*. 50 Chieftain (6) 
DODGE—'50 Wayfarer 2-dr., $1,130; Mea-| 2-4F-, $1,300, $1,360; (8) Catalina, $1,- 
dowbrook 4-dr., $1,300. '47 1-ton pickup, | = ies aun’ Gn ibe 49 Chieftain (8) 4- 
$405 | t. . . ee 
| ORD —'51 Custom (8) 2-dr.. $1,850; 4-|STUDEBAKER—'51 Champion 2-dr.. $1,- pm button top and win- 
dr.. $1,740. *49 Custom (8) club coupe, 640, $1,680; Land Cruiser 4-dr., $1,736 low controls e Automotive 
$1,060, $1,145: 2-dr., $1,180; Deluxe (8) | 50 Champion conv. . $1,175; Land Cruis- hardware and stampings 2 
4-dr., $1,000. '48 SD (8) 2-dr., $890;| ¢h, 4-4F., $1,240 48 Champion conv.. Instrument panels ¢ Hood 
‘-ton panel, $800, '47 SD (8) 2-dr.,| $680 “a isor brackets 
$805, $810; 4-dr., $675. '46 (8) station ma wo ® ° , 
—- $440; club coupe, 700. ‘41 (8) CONC (ORD, MASS. Sar, Je se 
: coupe, $415 2: 8) 2-dr. 210; : 
business coupe, $1 , a tas a" Saas | (Concord Auto Auction, Inc, Sales every tor grilles e Bumper guards 
39 (8) 4-dr., $195 ’ Monday and Friday Prices are for sales of e Escutcheons e Door han- 
| HUDSON—'50 Commodore 2-dr., $1,030. | | July 20-23.) ue dles Ash receivers « Leaf 
‘47 Super 4-dr.. $410 (Sold 178 units out of 232 offerings.) spring covers e Zinc die 
as =. (39) “er... $ see a .. Se sedan, OS one castings e Cushion and 
‘ » 2-¢ ,090* (76) 2- oO ¢ } sedane 2 ; se- 
$165. ; ib dan, $1,375* Super sedan, $1,425": bas on spring assemblies 
| PACKARD—'51 4-dr., $1,920 | sedanet, $1,360*. '47 Special sedan, $905; e Venti ating windows 
PLYMOUTH ‘47 SD 4-dr., $500. ‘46 SD| Super conv,, $985; RM sedan, $830, $810. 
4-dr., $600. '42 SD 2-dr., $310. "39 Special sedan, $265. 
| PONTIAC— "47 (8) 2-dr., $880. | CADILLAC—'42 (67) sedan, $300. 
STUDEBAKER—'50 Champion 2-dr., $930, | CHEVROLET—’51 Bel-Air, $1.955. '50 FL 
$1,170, $1,175. '49 Champion conv., $1,-| Deluxe sedan, $1,245; SL Deluxe sedan, 
100. '48 Champion 2-dr., $690. | $1,430. '49 SL Deluxe conv., $1,275. 
| MISCELLANEOUS—'47 International 1%-| $1,200, $1,100, $1,250; sedan, $1,255; FL 
ton truck, $430 | a sedan, $1,100; SL Special sedan, 
| $1,125, $1,150; club coupe, $1,150. ‘48 
“TAN ‘ x | FL aerosedan, $975; SM _ sedan, $925; 
OAKLAND, CALIF. | FM _ station wagon, $705; sedan, $840. 
(A. L. Pollock Auto Dealers Wholesale| ‘47 FM conv., $780. $900; sedan, $860, 
| Auction. Sale every Wednesday, Prices are| $830; FL sedan, $740, $830; aerosedan. 
for sale of July 25.) |} $815; SM club coupe, $720. '46 SM busi- 
(Prices steady, Sold 128 units out of | ness coupe, $595. °45'%4-ton pickup, $260. 
151 offerings.) | ‘'42 MD sedan, $400; club coupe, $335; 
| BUICK—'51 RM sedan, $2,515*. '50 Super | FL aerosedan, $490; sD club coupe, 
sedan, $1,590 19 RM_ sedan $1,490°, | $475; station Bicone! $115. | #1 8D sedan. 
$1,420* 48 Super sedan, $1,050 46 | $535, $000, $545, $515, $460, $400, $220, 
RM conv., $1,000, '41 sedan. $305, $425, 2 at $375; \-ton _pickup, $190; MD 
$290, $240; conv, $295 business coupe $315; sedan delivery 
CADILLAC—'50 (61) sedan, $3,175; (62)| $215; sedan, $400. $345, $385._ 40 SD 
sedan, $3,350*, $3,300*. '49 (62) sedan, | sedan, $12 $265, 5330, $145, $325; 
$2,430", "48 (62) sedan, § 47 (61) | Master (85) sedan, $215. 
sedan, $1,320", ‘41 sedan. CHRYSLER 49 Windsor Highlander conv 
CHEVROLET—'51 station wagon, $2,055. | 31.525". 3 ; 
‘50 %-ton panel, $1,080. '49 SL Special | DODGE 50 Coronet sedan, a 610° 49 
sedan, $1,025; club coupe, $1,120, §$1,- Coronet sedan, $1,400*, $1,275*. 47 1-ton 
055. °48 FM sedan, $885, $870, $875. '47 chassis & cab, $435; hans business 
SM sedan, $770 '46 FM club coupe, $710. coupe, $720. : 4 ; 
'42 carryall, $150: sedan, $370. °41 se- DeSOTO—'50 Custom sedan, $1,700. 49 
dan, $255, $355, $300: club coupe, $495, Custom club coupe. $1,535 46 Suburban, 
$385. ‘40 sedan, $230, $195, $180; club] _,$725. ‘40 sedan, $275. 
| coupe, $185. | FORD 51 Custom (8) sedan, $1,760*. '50 
| CHRYSLER ‘51 Imperial sedan, $3,975*; Custom (8) conv., $1,500, $1,625; station 
| NY sedan, $3,300*. °50 conv., $1,850. wagon, $1,550, $1,140; sedan. $1,200. '49 
$1,925; Windsor sedan, $1,850. "49 Royal} Custom (8) conv., $1,175, $1.160°, $1,- 
sedan, $1,390. '47 NY sedan, $1,000. '46| 110. $1,275; Deluxe (8) sedan. $1,000*; 
NY sedan, $820. '41 NY sedan, $265. Deluxe (6) sedan, $975: Custom (6) 
| DeSOTO—’51 Custom sedan, §$2,410*, §2,- sedan, $915. '48 Deluxe (8) sedan, $545; 
005; conv., $2,450*, $2,400*. '50 Custom 1%-ton chassis & cab, $525. '47 SD (8) 
club coupe, $1,570. ‘49 sedan, $1,450, sedan, $715. '46 SD (8) sedan, $530, 
$1,345. $630; Sportsman, $680; Deluxe (6) se- 


| 


DODGE—’49 Meadowbrook sedan, $1,385, 


(Continued on Page 25, Col. 1) 
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(6) 4-dr., $1,260; Custom (6) 2-dr., §$1,- 
e e 250. ‘49 station wagon, $1,100; Custom 
(8) 2-dr., $1,030. "47 SD (8) 4-dr., $810. © 
sea-Car AuUcTION Frices "46 SD (8) 2-dr., $720. verage Used-Uar F Prices 
| HUDSON—'48 Super (6) 4-dr., $1,015. 
a. eR ey SONS, (Compiled by Automotive News) 
(Continued from Page 24) $1,320. 
“ . ; MERCURY. —'50  2-dr $1,460, ‘49 4-dr., Aug., 1951 July, June, 
dea, ger 7. pickup, , $380. 42 se- $1,790. '50 Champion 4-dr., 2 at $1,150, $1,235. ‘47 club coupe, $865. Model (to date) 1951 1951 
a0” sera ian Se: seen” $310. | WELLYS ‘51 station wagon, $1,250, $1,- | NASH-—'4S Ambassador 4-dr., $750, ‘47 19 “1951 $1,922 $1,931 $1,935 
$235. '39 sedan, $110. Sets reee een, 19 station wagon,| Ammassndor S-dr., 9076. vo —_ — 1950 1,390 1414 1,417 
HUDSON—'51 Hornet conv., $2,200. '47 |, anaes yp cones. a OLDSMOBILE—'50 (98) 4-dr.,  $1,830*; s , cas , 
Super (6) sedan, $490 MISC ELLANEOUS.-'50 MG roadster, §$1,- conv., $1,800. ‘49 (88) 2-dr., §$1,450*; | 1949. 1,170 1,142 1,175 
KAISER—'51 Henry J (4) sedan, $1,060. 125 (98) 4-dr., $1,380*. ‘47 (76) 2-dr., $880, | 1948 894 870 891 
48 Special sedan, $500 ‘47 Special . . PACKARD—'51 (300) 2-dr., $2.575*; 4-/| 
sedan, $440 ; MANHEIM, PA. dr., $2,500*. 1947 743 737 789 
1 INCOLN—'49 Cosmopolitan sedan, $1,- Ms : PLYMOUTH—'51 cony., $1,875; Cambridge 1946 664 650 659 
225° | (Manheim Auto Sales & Auction Co. {-dr., $1,795. ‘49 Suburban. $1,320. ‘48 
. my’. oan nar sage | Sale every Friday. Prices are f al . ; ee » sree i. ce 1942.. 266 2384 318 
MERCURY 50 sedan, $1,535, $1,600 Sate ey ’ rices are for sale of SD 4-dr., $1,050. '47 SD 2-dr., $855 Hs : 
'49 club coupe, $1,275 7 July <0.) PONTIAC. °50 (6) 4-dr., $1,420, "49 (8) | August Suty June 1941 301 301 280 
NASH a a nes ar sedan, oe - (Sold 68 units out of 150 offerings.) 4-dr., $1,390*; (6) 2-dr., $1,150. '47 (6) : ; Overall — <a“ aaa 
(600) sedan, $955. '47 (600) sedan, $510. | BUICK —'50 Super Riviera cot 2.325* 4-dr., $850. 9 
'46 (600) club coupe, $630; sedan, $635,/ RM 4-dr.. $1.750. °49 RM 4-dr., Si 310" STUDEBAKER—'50 Champion 2-dr., $1,- Average... $ 919 $ 916 $ 927 


$610. 


"48 RM 2-dr., $1,090 





300; conv., $1,220. 


(The above figures are averages of used-car auction prices, all 





OLDSMOBILE—'50 (88) sedan, $1,625". |_. me. ie ale WILLYS—'49 Jeepster, $740 
'49 (98) sedan, $1,425*; Holiday, $1,-|CADILLAC—'50 (62) 4-dr., $3,325", $3,- makes and models, carried regularly in Automotive News.) 
650°; (76) sedan, $1,125, $1,290*, ‘48 | 270* 49 (62) club coupe, $2,260*; 4-dr., I ‘aD + . r r 2 5 
(76) sedanet, $900*. ‘46 (76) sedanet, $2,110*. ‘41 (62) 4-dr., $665". TORSEHEADS, N. Y. 
$675*. ‘41 (76) sedan, $440. '40 sedan, |\CHEVROLET—'51 FL Deluxe 2-dr., §$1,- (Horseheads Auto Auction. Sale every ‘47 Saratoga sedan, $740 NASH—’50 Ambassador sedan, $1,040*. '46 
$170. 700; Bel-Air, $2,050*. °'50 SI. Deluxe| Friday. Prices are for sale of July 27.) DODGE —’5¢ ‘ o ag E (600) sedan $645 : : 7 ; 

PACKARD—'47 (110) sedan, $610; Clip- 2-dr., $1,520*; club coupe, $1,485*. °49 (Market steady and price stronger.) . sae = . Saeowaree: SAGE, oh aw, nas > tae ’ 
per sedan, $500. '42 club sedan, $300. SL Deluxe 4-dr., $1,260. ‘48 FM club/| BUICK—’'50 Super conv., $1,915*: Riviera | waysarer lt $1,075. 25 Suse club OLDSMOBILE - i? wegen, $1,240. = 

VLYMOUTH—'51 Concord sedan, $1,685. coupe, $1,030. ‘47 FL aerosedan, $985.| coupe, $1,920"; Special sedan, $1,460 "49 | coupe, 7000. 46 Custom 4-dr., $835; hed aa va $1,078". 47 (18) sedan, 

‘50 SD club coupe, $1,360; sedan, §$1,- | "46 SM 4-dr., $720 RM sedan, $1,370*; Super sedan, $1,400. | Deluxe 4-dr., $700. $820. "46 (76) sedan, $665. 
375; conv., $1,575. '49 SD station wag- | CHRYSLER—'51 NY 4-dr.. $2.975*. °47 ‘47 RM sedan, $935; Super sedan, $825;|FORD —°51 (8) conv., $2,000. ‘50 Crest- | PLYMOUTH—’50 Deluxe sedan, $1,160; SD 
on, $1,230; sedan, $1,075, $1,310. '48/ Windsor business coupe, $660. °46 Wind- conv., $840. ‘46 Super sedan, $660. | liner, $1,485*. '49 Custom (8) sedan,| Sedan, $1,415. ‘49 SD sedan, $1,000. '48 
SD station wagon, $790. '47 SD sedan, sor business coupe, $710. ; CHEVROLET ‘50 FL Deluxe sedan, $1,- $980; club coupe, $1,140*. ‘48 SD (8)| SD sedan, $855, $1,010; Deluxe sedan, 
$800. "46 SD club coupe, $735. '41 SD | np soro 51 ' pone +20 380; cony., $1,460. “49 FL Deluxe sedan sedan, $805, $655. ‘47 Deluxe (6) sedan,| $910. '46 Deluxe sedan, $705. '41 Deluxe 
sedan, $255: Deluxe sedan, $255. “cae eae at ‘pan in oe $1,135, $1,170, $1,160; SL Special, $1,080. $690. ‘46 SD (8) sedan, $790. ‘41 De-| sedan, $290. 

PONTIAC 51 Chieftain (8) | Deluxe se- | Detuke doar. $695. xe <-CF., . , 1S FL aerosedan, $1,020. ine SM busi- | luxe (8) club coupe, $300 | PONTIAC "50 Chieftain (8) sedan, $1,515. 
dan, $2,045, $2,275*, ‘50 Chieftain (8) ness coupe, $710; sedan, $760; FL aero- FRAZE ‘47 » 6 | "48 (6) sedan, $1,140; conv., $1,190. '46 
Deluxe sedan, $1,400*. '49 Chieftain (8) |DODGE—'51 Wayfarer 2-dr., $1,610. °49 sedan, $850. '46 FM sedan, $640; conv., iaamanene ‘7 4-dr., $690 | (6) sedan, $805. — / eC 
Deluxe sedan, $1,285*. ‘48 SL (8) De-| Coronet 4-dr.. $1,260". ‘47 Custom 4-| $660; SM sedan, $635, ‘41 SD sedan. |HUDSON—'49 Commodore (6) — sedan, | spupE ‘ER—’ . - 
luxe sedan, $1,110*, §$1,100*, ‘42 Tor-| dr., $940; Deluxe 4-dr., $805. '46 Cus- $365; club coupe, S00. 40 sD an | $1,010. | SSUSesaRES 7 
pedo (S) sedan, $225. ‘41 (8) sedan, tom 2-dr., $750. $155, $160. | MERCURY—'50 sedan, $1,310, ‘49 sedan, | WILLYS—'50 station wagon, $900, ‘49 

2,150*. ‘50 Deluxe | CHRYSLER—'49 Windsor sedan, $1,500*. | $1,120, $1,260*. ‘47 sedan, $810. Jeepster, $740. '48 station wagon, $735. 


$175, $100. '40 (8) sedan, $160. 


STUDEBAKER—’'50 Champion sedan, §$1,- | 
160; conv., $1,250%: Champion RD club 
coupe, $1,025. '40 Champion sedan, $190. | 

WILLYS—"49 Jeepster, $875. 

N. PLAINFIELD, N. J. 
(Lebanon Auto = Auction. Sale every 


Wednesday. Prices are for sale of July 25.) 


(Prices steady, Sold 86 units out of 
154 offerings.) | 
BUICK—'50 Special 4-dr., $1,510*. "49 RM 
sedan, $1.430*. $1,400*, $1,390*, $1,380", | 
$1,360*, $1,340*; Super sedan, $1,410*, | 
$1,400*, $1,380*, 2 at $1,350. ‘47 Super | 
sedan, $825. ‘41 RM sedan, $400, °39) 
Special coupe, $100. 
CADILLAC—'42 (62) sedan, $425*. | 
CHEVROLET—'51_ Bel-Air, $1,850*; SL} 


$1,- 


Deluxe sedan, $1,645. ‘50 Bel-Air, | 
730*, $1,700, $1,650; SL Deluxe sedan, | 
$1,390; station wagon, $1,490; FL Spe- | 
cial sedan, $1,275, $1,200, $1,165. °49) 
SL Deluxe sedan, $1,280, $1,270, $1,200, | 
$1.185. "48 FL sedan, $900, $875, $850, 
$835. | 
CHRYSLER—'51 Windsor Deluxe’ sedan, 
$2,450*, $2,380*, ‘46 Windsor sedan, 


$830*, $800*. 
DeSOTO—'49 Deluxe 
Custom sedan, $920*. 
DODGE—'50 Coronet 
Coronet sedan, $1,300, 
$1,250*. ‘48 Custom 
sedan, $875, $850. 


sedan, $1,350. ‘47 | 
$1,370". °49| 
$1,270*, | 
$1,000* ; 


sedan, 
$1,275, 
conv., 


sedan, $1,130, 


FORD—'49 Custom (8S) 
$1,050. ‘47 SD (8) sedan, $770, $710, 
$700. '46 1-ton panel, $425. | 

KAISER—'49 Traveler, $710. 


LINCOLN—'49 Cosmopolitan sedan, $1,- 
320*; Standard sedan, $1,000. 

MERCURY—'50 conv., $1,550°*. 
$1,320, $1,290, $1,250. 


"49 sedan, 


NASH—'51 Rambler conv., $1,550, $1,515. 
OLDSMOBILE—'51 (98) sedan, $2,450*; | 
(88) club coupe, $1,810. "50 (88) conv., | 
$1,890*; sedan, $1,600*, ‘49 (76) sedan, 


$1,265*. "48 (98) conv., $1,140*. 
PACKARD—'49 sedan, $1,000. 
PLYMOUTH—'51 Cambridge sedan, $1,- | 
625; Concord sedan, $1,535. '50 SD se- | 
dan, $1,450. $1,425, $1,390. '49 SD conv., 
$1,230. '46 SD conv., $750. 
PONTIAC—’51 station wagon, $2,300*, '50/ 
(8) conv., $1,850*%; SL (8) sedan, $1,510. 
"48 SL (8) sedan, $1,025*, '46 Torpedo 
(8) sedan, $630. | 
STUDEBAKER—’'47 Champion sedan, $690. 
WILLYS—’'49 Jeepster, $850. ‘48 station 
wagon, $675 
MISCELLANEOUS 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction, Sale every | 
Friday, Prices are for sale of July 20.) 

(Sold 108 units out of 220 offerings.) 
BUICK—’50 Special 2-dr., $1,410; 4-dr., | 

$1.510*; RM Riviera 4-dr., $1,725; Super 

4-dr., $1,550*. °49 Super conv., $1,350, | 

$1,275; 4-dr., $1,325, $1,230, $1,310. '48| 

Super 4-dr., $790, $900. '47 Special 4-dr., | 
$770. 






"48 Austin sedan, $410. | 





$660; Super 4-dr., 

CADILLAC—’49 (61) 4-dr., $2,135. 7°48] 
(61) 4-dr., $1,780. '47 (62) 4-dr., | 
$1,160*. 

CHEVROLET. -'51 SL Deluxe 2-dr., $1,- 
655; Bel-Air, $1,875, $1,910; 4-dr., $1,- | 
775*; \%-ton pickup, $1,270. ‘50 SL De-/| 
luxe, 4-dr., $1,100; ‘%-ton pickup, $925; 
FL Deluxe 4-dr., $1,460*%; 2-dr., $1,395. 
"49 SL Deluxe club coupe, $1,170; 4-dr., 
$1,060, $1,025; %-ton pickup, $900. °48| 
FL aerosedan, $975. '47 SM 2-dr., $670. | 
'46 SM 4-dr., $760. '39 Master 2-dr., | 
$175. °'34 Master 4-dr., $150. 

CHRYSLER—’'48 Windsor 4-dr., $1,030. 

CROSLEY—'51 Hot Shot, $675. 

DeSOTO—'48 Custom 4-dr., $700. 

DODGE—’50 Meadowbrook 4-dr., $1,375. 
'49 Meadowbrook 4-dr., $1,070. '47 Cus- 
tom 4-dr., $835. 

FORD—’51 Custom (8) 2-dr., $1,730, $1,- | 
740; 2-dr., $1,805*%; conv., $1,825; De- 
luxe (6) 4-dr., $1,500; %-ton pickup, 
$1,375. °50 Custom (8) 2-dr., $1,360, 
$1,130, $1,215; 4-dr., $1,150; Deluxe (8) | 
4-dr., $1,200; ‘%-ton pickup, $985, '49 
Custom (8) club coupe, $1,000; 2-dr., | 
$1,000, $1,165; Deluxe (8) 2-dr., $1,375*. 
'48 SD (8) 4-dr., $945, $880; 2-dr., $940, 
$925. °47 SD (8) 2-dr., $800; station 
wagon, $605. ‘46 SD (8) conv., $700; 
club coupe, $650. ‘41 SD (8) club coupe, 
$360. 

HUDSON—’48 Super (6) 4-dr., $750. 

LINCOLN—’'49 4-dr., $1,300. 

MERCURY—'51 club coupe, $1,700, $1,975. 
"50 4-dr., $1,430. ‘49 club coupe, $1,050, 
$1,125; 4-dr., $1,125. ‘48 club coupe, 
$860. '47 club coupe, $850; 4-dr., $620. 

OLDSMOBILE—’'50 (88) Holiday, $1,900*; 
4-dr., $1,650; 2-dr., $1,525. '49 (98) 4- 
dr., $1,280*. '48 (68) conv., $875. 

PLYMOUTH—’51 Cambridge 4-dr., §1,- 
675. '49 Deluxe 2-dr., $1,200. ‘48 SD 


4-dr., $810, $815. '47 Deluxe 4-dr., $780; 
business coupe, $660. 

PONTIAC—’'51 Chieftain (8) 2-dr., $2,075. 
50 SL (6) 2-dr., $1,390, '49 Chieftain 
(8) 4-dr., $1,350*, $1,230; 2-dr., $1,260, 
$1,335*. ‘48 SL (8) 4-dr., $1,025. 

STUDEBAKER—'51 Commander § 4-dr., 


FORD—'51 Victoria, 


_ [rae sl 
_frantsl. 





jl 








° YES, YOU'RE IN with the important bu 
ing factors when you're in AUTOMOTIV 
NEWS. These two important groups 
specify, order, and influence the purchase 
of more goods and services than all other 
automotive groups combined. 


HERE'S WHERE YOU'RE IN — 
AUTOMOTIVE NEWS gives you com- 


plete coverage of the vehicle manufacturers 
and reaches all of the top management 
men —the men who shape the policies 
and make the buying decisions. No other 
single trade publication can give you this 
complete coverage. 

The largest paid passenger car and truck 
° dealer circulation— and keenest read- 
ership — ever was reached in 1950 by 


AUTOMOTIVE NEWS. 
HERE'S WHY YOU'RE IN — 


The men in the industry who want and need 
news most turn to the publication that gives 
them the most news fastest and authentic- 
ally. They pay $8 per year (highest sub- 
scription rate in the industry). The renewal 
rate is consistently the highest in the 
industry — currently 86.6%. No wonder, 
then, that in 1950 AUTOMOTIVE NEWS 
hit new highs in circulation, advertising 
linage, and number of advertisers. This is 
clear — both advertisers and readers are 


following the trend to AUTOMOTIVE 
NEWS. 


—AND FOR YEAR-ROUND SELLING 
THE REFERENCE BOOK OF. THE 
INDUSTRY— 


AUTOMOTIVE NEWS 
ALMANAC FOR 1952 


@A buyer's guide for those who make 
° the buying decisions. 


@ Standard source of complete, authentic 
industry information. 


° @ Referred to all year long for statistics, 
charts, graphs, and historical data. 


e @ Delivered to all AUTOMOTIVE NEWS 


subscribers in April. 


THE WEEKLY NEWSPAPER OF AMERICA'S NO. 1 INDUSTRY 





DETROIT 26, MICHIGAN 


PENOBSCOT BUILDING ° 


REPRESENTATIVES 
New York — Edward Kruspak, Advertising Manager, 51 E. 42nd St., Murray Hill 7-6871 
Chicago — J. Goldstein, Western Manager, 360 N. Michigan Ave., State 2-6273 
Los Angeles —R. H. Deibler, 2506 West Eighth Street, Dunkirk 3-0303 
Detroit — Dick Webber, 2666 Penobscot Bidg., Woodward 3-0495 








Nation’s Inventories Up 


U. S. Reports Unfilled Orders Rise $900 Million 
With Sales Drop of Four Percent 


WASHINGTON. — Manufacturers 
continued to accumulate goods dur- 


of goods were virtually unchanged 
from May. A 3 percent increase in 


ing June and the book value of | new business for durable-goods pro- 
their inventories increased $900,-| ducers was reported but was offset 
000,000, the Department of Com-|by a decline in nondurables. 


merce reported last week. Commerce said that if allow- 


The value of unfilled orders ad-| ance is made for usual seasonal 
vanced but sales declined some-| movements, however, small de- 
what from the May rates, Com-| clines are indicated for both 


durable and nondurable goods in- 
dustry groups. 


merce reports. New orders were lit- 
tle changed. 


Inventory book values of all Meanwhile, the backlog of un- 
manufacturers were estimated at filled orders continues to rise, 
$39.8 billion at the end of June | reaching a total of $54.4 billion at 
on a seasonally adjusted basis. (the end of June or _ $800,000,000 
Practically all of the indicated | higher than May. 
$900,000,000 increase during the The rise was limited by con- 
month represented higher physi- tinued declines in unfilled orders 


of the nondurable goods producers 


cal stocks on hand, two-thirds of 
which offset in part a $1.3 billion 


it in the durable goods industries. 
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Fort-Park Motors, Detroit, and L. O. Gates, 





Auto Markets 





(Continued tf 


Sales were off about four per-| advance among durable-goods com- 
cent with shipments declining rela- | panies. 
tively more in nondurable indus- The increase in durable goods 
tries than in the durable-goods | backlogs over the past two months 
manufacturers. has averaged $1 billion, compared | 


New orders placed for all types 
month for the first four months of 
this year. 
June occurred in_ transportation 
equipment other than vehicles, and 


machinery other than electrical. 


Get A Horse! 


Danny Boy Beats Ford 
In 220 Sprint 


Truck Hauling 


Of Mail Praised 


BELOIT, Wis.—The new Post 
Office program of using trucks on 
mail hauling runs of 200 miles or 
less was praised by George G. Mc- 
Manis, manager of the automotive | 
division, Warner Electric Brake & 
Clutch Co. McManis said the pro- 
gram will prove that for “short PORTLAND, Ore. 
haul” mail delivery truck trans- | Texas-bred quarter-horse, gave new 
port is more economical and faster. |meaning to the old saying, “Get a 
He said the Post Office estimated | Horse,” by beating a Ford Six for 
the yearly saving to be upward of |220 yards at the state Palomino 
$9,000,000. ‘show at Gresham, Ore. 


Quantity 


ODUCTION 


of 
GREY IRON GASTINGS 
ONE OF THE NATION'S 
GEST AND MOST MODERN 
ODUCTION FOUNDRIES 
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ESTABLISHED 1866 
aba 


NMELAND COMPANY 


FOUNDRY DIVISION 


AAIN OFFICE AND MANUFACTURING PLANTS 


CHATTANOOGA 2, TENNESSEE 





BINDER for 
Automotive News 


NSWERING many requests from our 

readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 
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with an average of $3.5 billion per | 


Major increases during | 


Danny Boy, a | 


and 65 through unauthorized out- 
lets for a total of 1,261. 

June registrations brought the 
total for the first half of the 
year to 7,738, compared with 9,329 
for the like period of last year— 
a decline of 1,591. 

New-truck sales in June amount- 
ed to 246, just 10 shy of the num- 
ber registered in May. Truck sales 
for the first six months of this 
year amounted to 1,445, compared 
with 1,337 for the same period of 
last year—an increase of 108 units. 

New-car sales by makes through 
authorized dealers in June were: 
Chevrolet, 303; Ford, 201; Plym- 
louth, 184; Pontiac, 71; Buick, 64; 
Dodge, 60; DeSoto, 58; Mercury, 58; 


Studebaker, 46; Oldsmobile, 42; 
|Chrysler, 39; Cadillac, 22; Nash, 10; 


| Kaiser, 10; Packard, 8; Hudson, 6; 
| Willys, 6; Renault, 4; Henry J, 3, 
and Morris, 1. 
New-car sales by makes 
through unauthorized dealers 
were: Chevrolet, 12; Dodge, 12; 
Buick, 9; Plymouth, 9; Pontiac, 7; 
| Oldsmobile, 4; Chrysler, 4; Ford, 
| 4; Cadillac, 1; Nash, 1; Stude- 
baker, 1, and Hudson, 1. 
New-truck sales through author- 
|ized dealers by makes were: Chev- 
rolet, 92; Ford, 66; International, 
| 26; Dodge, 25; GMC, 20; Stude- 
| baker, 11; White, 2; Mack, 2; Dia- 
jmond T, 1, and Willys, 1.—(Gor- 
|don Hebert.) 


Vancouver, B.C. 

Since credit restrictions were 
tightened in Canada, sales of auto- 
mobiles in Vancouver, B. C., have 
dropped 35 percent, with some 
|dealers reporting a drop of over 50 
|percent in their individual sales. 

During May, 866 new cars were 
sold in Vancouver, 35 percent below 
|the figures for April, and the same 
|; percentage below the 
| May of last year. 

According to officials of the 
P. C. Auto Dealers Assn., the 
credit restrictions imposed by the 
federal government were entirely 
| responsible for the decrease. 
| Greatest decline was in the sale 
lof low-priced cars. Medium and 
|higher-priced models have shown 
| comparatively little drop in sales, 
and there is still a waiting list for 
|luxury automobiles. 

Used-car prices have also dropped 
considerably during the past few 
months in Vancouver, but are now 


| 





reported to be rising. The most 
|noticeable drop was in postwars, 
|but prewars are remaining at a 


firm price, and a shortage of these 
cars, in good condition, is reported. 
(F. H. Fullerton.) 

* ‘ 


* 


Canada 

Showing the effects of credit re- 
strictions and other conditions pre- 
vailing in dealers’ circles at present, 
new vehicles sold throughout Can- 
ada during May are reported by 
the Canadian government to have 
dropped to 36,446, compared with 
40,645 a year ago, down 10.3 percent. 
But their retail value increased to 


| $92,573,530 as against $81,113,607 last 


year, up 14.1 percent. 

The biggest change occurred in 
sales of new cars when only 25,842 
units were sold compared with 30,- 
436 units a year ago, down 15.1 per- 
cent, although retail value was up 
at $67,122,786 compared with $60,- 
396,601 a year ago, a gain of 11.1 
percent. 

However, sales of new commer- 

cial vehicles increased to 10,604 
units, compared with 10,209 units 





Dealer Marsh Heads Dearborn Rotary— 


H. R. Marsh of H. R. Marsh & Son, Dearborn, receives the congratulations of fellow 
Chevrolet zone dealers on his recent election as president of the Dearborn Rotary club. 
| Left to right: Marsh, H. J. Stock, Fern-Wood Chevrolet, Ferndale, Mich.; E. J. Grosfield, 








figures for 





Manitoba in May last year and this 


in turn affected the 1950-51 com- 
parison for May. 
Sales of new vehicles in May 


showed the following, with figures 
in brackets for same month a year 
Manitoba, 2,343 (1,864); Que- 


ago: 
bec, 7,426 (7,753); Saskatchewan, 
2.772 (2,941); Ontario, 14,843 (16,- 


850); Alberta, 3,143 (2,572); Atlantic 
Provinces, 2,989 (3,624); British Co- 
lumbia, 2,930 (4,141). 


Toledo 

New-car deliveries in Toledo and 
surrounding Lucas county dropped 
to 1,389 during June, compared with 
1,619 the previous month and 2,272 
during June of 1950, the Toledo 
Automotive Trades Assn. reported. 

Deliveries for the area during the 
first six months of 1951 were 10,075, 
against 10,244 a year ago. Deliveries 
of new commercial vehicles were 
also down, with 189 sold last month 





L. O. Gates Chevrolet Corp., South Bend. 


aguinst 221 the preceding month 
and 276 in June of 1950. 
Sales of new commercial ve- 


hicles for the first six months of 
1951 were 1,202, against 1,137 for 
. > 2 
last year, a gain of 3.9 percent, a en ee vd 2 “an 
and their retail value rose to $25,- | Sales of used cars were still run- 
ne . - “= \ning fairly high, the association 
450,744 compared with $21,717,006 lsaid. with sales of 2,388 used cars 
last year, up 17.2 percent. in June against 2,827 in May and 
Cumulative sales for the first five |2,725 in June, 1950. Used-car sales 
months of 1951 amounted to 208,858 | for the first six months of 1951 to- 
new vehicles valued at $499,364,312,|taled 14,214, 1,008 more t! 
higher by 23 percent in number and | same period last year.—(Dick Rob- 
46 percent in value than the 170,051 | erts.) 
units which retailed for $341,845,385 | “ : 
in _the corresponding five-month Alberda-Shook Expands 
persoe of last er Alberda-Shook Co. (Chevrolet), 
A special analysis of May sales | 2291 Plainfield Ave., Grand Rapids, 


rom Pape it) 


results indicates that sales of Ca-|Mich., will build an addition to its 


nadian and American makes of cars |tryck service building costing ap- 
were up 1 percent, while sales of | proximately $40,000, according to 
British models declined 65 percent| Wanager Warren R. Shook. The 
from the May of last year total. | figure also includes new 

In the first five months of 1951,|equipment to be installed, he said. 
the report shows 157,979 new cars | 
retailed for $382,050,843. Gains over | 





the same period of last year! ° ’ ic Pill a 
amounted to 21 percent in number | ol Crosleys on Sale 
and 47 percent in value. For the | At Gimbels N. Y. Store 
year to date, commercial vehicle NEW YORK. — Department 


sales were up 31 percent in number | 

and 43 percent in value. | 
With the exception of one prov- 

ince, where extraordinary condi- 


store sale of 1951 Crosley auto- 
mobiles has begun at Gimbels, 
New York. The store now has a 
display of four models of Cros- 


tions prevailed, for comparison ley cars in a new department on 
purposes, sales of new vehicles its sixth floor. s 
dropped in all areas across the The four models on display are 


Super sedan, convertible, Super 
station wagon and Super sports. 
The five other Crosley models 
can be ordered. 

Gimbels offers several services 
with its sales, including free in- 
stallation of all accessories 
bought at the same time and 
free delivery of the car within 
50 miles of the store, polished 
and ready to drive. 


nation during May compared with 
a year ago, ranging from a de- 
cline of 4.2 percent in number of 
units sold by dealers in Quebec 
to a drop of 29.2 percent for deal- 
ers in British Columbia. 

Dealers in Manitoba recorded a 
gain of 25.7 percent in number of 
new vehicles sold in May compared 
with last year, but flood conditions 
had caused abnormally low sales in| 
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AUTO TURNTABLES 


The Finest at Low Cost 
No Wiring—No Foundation—No 
Anchorage—No Assembly —No 

Installation 
Macton Turntables consist of only 

a 2 parts—the base holding the 
driving mechanism and the runway. Anyone can put it 

together in a jiffy. All you do is plug in—turn on the 

switch—and Macton starts working for you with motion 
that means attraction and more sales action. 


Many Other ATTRACTIVE Features: 


®@ Collector Rings make possi- @ Interchangeable steel top 
ble lighting inside the car. 4 ft. dia. at slight addi- 

@Takes 300 Watts to tional cost for display of 
Operate. motors, accessories, parts, 

@ Unconditionally Guaran- 
teed 1 year 







Only $545.00 


F.O.B. Port Chester 
Order Today or Write 
for Literature 


@ Absolutely Safe. 
@ Capacity 4500 Ibs. 


"Deduct 2% for check with order." 


MACTON MACHINERY CO., INC. 217 tccust Avenue Port Chester, N.Y 





TERRIFIC ACTION! 










PLASTIC PENNANTS, size 12"x18" 
strand in assorted colors, red white, blue and yellow 
your order today or write for samples and circular 


LEISTER GAME CO., Dept. ALN Toledo 2, Ohio 


with 16 pennants per 
Send 











At a price every dealer can iw Newes; thi OOT 
Your prospects can't miss seeing this New ee amer, ae Ma disp) 
PLASTIC FRINGE. It invites everyone to see your bargains PL ASTIC FR ‘rand s 
Makes a sure fire volume booster and always in good taste Six differ f for §9 af 
Made of brilliant Vinyl Plastic. 100° weatherproof. will not °Ombinat Me ang Vivid s 
rot, crack, fade or peel. We also produce 25 ft. strands of fons Color |} 
OSt atte 
en 
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Discounts Protected, but March Cut Is Not Restored . . . 


18-Month Reg. W Irks Dealers 


(Continued from Page 1) future, said that the association in-|realistic. We hope that the FRB 
House was largely the result of|tends to renew immediately its ef-| will be equally realistic in provid- 
members of the lower chamber—|/forts to have OPS restore the full | ing relief where it is clearly war- 
always closer to their constituents | dealer discount. lranted and that it will take neces- 
than the Senate—learning more a: Cee |sary steps promptly to assure that 
about the matter at first hand, and E NOTED that “Congress had| puyers in all sections of the country 
convinced that under present con- made it clear in debate (over may acquire the cars they need on 
ditions a longer time-payment al-|the discount provision) of OPS equal monthly terms.” 
lowance was needed. regulations that its intent was not 7 E 


* * * 
* o. * to have the dealer discount re- 
” UST before President Truman 
‘ONFEREES from both cham- | duced. : ge oc 
( In view of this fact, he added, sened the new lew, the OFe 


4 bers were agreed that, with the . F 
brief time at their disposal, an|the NADA will continue to ie eee oe A ee had ae 
adamant stand for the longer pay ae. effort to restore the cut in| the tenicing and would otherwise 
-en might result in a serious Ceeeaeeeeen a Bhi have been issued within the next 

ra aoa % several weeks. 

Under those circumstances, the| time-payment limit, McKay said | aS ‘ 
18-month limit was voted as better; that “certainly, 18 months can- cea E "a ae ae ee orders, 
than nothing and the conferees; not be considered liberal credit the S, in theory at least, got 
moved quickly on to the many| terms... nor will this minimum |8°!Ng some of its scheduled roll- 
other items they had to cover be-| Provide sufficient relief in many backs on the prices of manufac- 
fore the DPA extension expired! ¢ases, particularly in sections of |‘UTed goods. 

July 31. the country where transportation The new law permits rollbacks 


Before the conference session, | costs add substantially to the | on the prices of manufactured 
it appeared certain that a time | amount of the monthly pay- | goods, but only after all costs 
limit of 21 months would be | ments.” are added to the base price—the 
voted, along with a stipulation “However,” he added, “it does| highest price for the product be- 


that the down payment on used 
cars be cut to 25 percent. 

The resulting compromise will 
likely prove a greater blow to the} 
used-car trade than the new-car|/ 
business. It also dealt a setback to 
West Coast dealers. 

. * a 
E House bill had carried a} 
provision for special maturity 
for installment sales in the higher 
freight-cost areas. But this was dis- 
carded, it was understood, because | 
it was believed the 21-month terms | 
voted by the House would take care | 
of that contingency. 

Had there been more time to 
argue the bills in conference, it 
is believed the House might have | 
sold the Senate on the longer | 
time-payment terms. 

On the other hand, the Senate is | 
smaller and more severe, and it is | 
tougher for Senate conferees to go 
back to that august body with| 
changes than it is for the House 
members to sway their brethren. 

Regarding the Herlong amend-| 
ment, while dealers did not retrieve | 
that percentage of their discount | 
taken away bv the last increase in| 
car prices, they were assured of | 
receiving their usual markup on 
all future price increases. 

* * « 

THIS respect, some OPS offi- | 

cials were of the opinion that | 
the new act would permit auto| 
makers to justify a 10 nercent| 
boost in new-car prices, although | 
it was pointed out that these in- 
creases would be some time in the) 
making because of the logjam at! 
OPS. 

There was also_ speculation 
that the relaxation of credit terms, 
coupled with possible new-car 
price tilts, might bring about a 
rise in used-car prices. 

The net result of such an occur- 
rence, it was agreed, would be to 
put used-car dealers right back in 
the same boat they’ve been for the 
last few months with regard to the 
severity of monthly payment de- 
mands. 

NADA President R. D. McKay, 
while happy about the protection of 
dealers’ discount margins for the 


make automobile credit terms more| tween January and June of ‘1950. 
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Top Trucks 
New-truck registrations for 
five months, plus 37 states for 
June: 
1951 Pos. Make 1950 Pos. 
1—171,915 Chev. 175,010— 1 
2—121,335 Ford 137,891— 2 || 
38— 52,042 Dodge 35,6138— 5 || 
4— 48,885 GMC 39,552 4 || 
5— 44,404 Inter’l. 43,832— 3 | 
6— 14,759 Stude. 21,686— 6 || 
7— 11,965 Willys 9,427— 7 || 
8— 6,448 White 4,774— 8 || 
9— 5,557 Mack 4,435— 9 || 
10— 2,399 Diam. T 2,513—10 || 
11— 2,033 Divco 1,700—11 
12— 1,933 Reo 1,471—12 
13— 1,277 Brockway 931—13 
14— 1,101 Autocar 926—14 
16— 597 Federal 559—16 
16— 365 Pontiac 875—15 
17— 326 Kenworth 234—17 || 
18— 236 Crosley 216—18 || 
19 234 FWD 142—20 || 
20— 174 Sterling 159—19 
21— 155 Peterbilt 
Total All Makes —— eee em 
488,782 482,758 


For further details see page 


tl National Advertising Representatives: Sawyer-Ferguson-Walker Company ° 
22, today’s issue. 











The new costs may be added up 
to July 26, 1951. 


Many manufacturers are ex- 


pected to thwart the OPS late-hour 


regulations by refraining from sell- 
ing goods, while going through the 
procedure of having OPS raise 
their selling prices on the basis 
of the new DPA formula. 
* * * 
ya the President signed the 
new act last week, the FRB 
issued an amendment to Regulation 
W extending the payoff period on 
automobiles from 15 to 18 months. 
The OPS, meanwhile, author- 
ized higher prices for manufac- 
turers of private brand tires and 
set new, higher ceilings on anti- 
freeze. 

Other changes brought about by 
the new bill include: 

Setting up of a Small Business 
Plants Administration, with a $50,- 
000,000 revolving fund, to see that 
small business gets a fair share of 
defense contracts. 

Continuation of rent control with 
provision for a 20 percent increase 
over the level of June 30, 1947. 

Prohibits use of livestock slaugh- 
tering quotas. 

* + + 
MPOWERS the President to pre- 


scribe conditions for preventing 
(Continued on Page 31, Col. 1) 








Renault Cabriolet— 


The Cabriolet De 
canvas top which slides down in the back, 


Luxe, featuring oa 
drew the sports-car attention at the New 
York Renault show. Luggage space is pro- 
vided under the hood in the Renault mod- 
els. The cars weigh about 1,200 pounds, 
the said, said to 
achieve between 40 and 50 miles on a 


company and were 


gallon of gas. 


f{n Philadelphia nearly everybody reads The Bulletin 


Evening and Sunday 


ADVERTISING Orrices: Philadelphia, Filbert and Juniper Streets © New York, 285 Madison Avenue 
Los Angeles ° 


Chicago . Detroit ° Atlanta ° 


San Francisco 
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40 Years on 


DETROIT.—On a May day in, 
1911 a young toolmaker of Spring- | 
field, O., arrived in Detroit with} 
the intention of working only long | 
enough to buy a railroad ticket to} 
some eastern city where he hoped 
to find a job in locomotive manu- | 
facturing or shipbuilding. 

Fred J. Lamborn’s “stop over” in 
Detroit has lasted 40 years. Dur- 
ing that time he climbed steadily 
to his present post of vice-presi- 
dent and general manager of 

Dodge. 

Lamborn was only 22 years old 
when he arrived in Detroit and 
took a job as a toolmaker in the 
small auto parts plant operated by 
Dodge brothers, John and Horace. 
Before he had saved enough money 
for a railroad ticket to take him 
east, the brothers surprised him by 
making him foreman of the grow- 
ing toolroom. 

Three years after young Lam- 
born arrived in Detroit, the 
Dodge brothers started manufac- 
ture of an automobile bearing 
their name. Lamborn, played an 
important part in providing the 
tools for the first Dodge cars, 
which were announced Nov. 14, 
1914, 

Many of today’s leading automo- 
tive production men received their 
early training under Lamborn. His 
advice led many of them into im- 
portant jobs and some to ownership 
of their own tool and engineering 
plants. 

Lamborn treasures the letters 
he has received from men he has 
trained. Many of them recall the 
sound advice he gave to each man 
who ever worked for him: “Sonny, 
do things right or not at all!” 

The Dodge brothers soon pro- 
moted him from toolroom foreman 
to master mechanic. Next he be- 
came production manager. When 
Walter P. Chrysler acquired the 
Dodge plant in 1928 following the 
deaths of the two Dodge brothers, 
Lamborn was made _ operations 
manager, Next he was promoted to 
general works manager. 


In 1936, K. T. Keller, then presi- 
dent of Chrysler Corp., promoted 
Lamborn to _ vice-president of 
manufacturing. 

Some of his most important work 
was done on war production. When 
Gen, John J. Pershing was chasing 
Pancho Villa in the Mexican 
Border campaign of 1916, the 
rugged command car which was 
pictured in magazines, newspapers 
and newsreels traveling over the 
rough countrv with few roads was 
a Dodge. Young Lamborn was 
among the group which thought up 
this promotional idea which 
brought the new car to the atten- 
tion of the whole world. 


The cars’ performances’ also 


Chrysler Names 
Jet Plant Staff 


DETROIT.—J. E. Brennan, gen- 
eral manager for the Chrvsler iet 
engine plant to be built near De- 
troit, has announced six kev execu- | 
tive appointments to his staff. 

W. M. Engelbrecht was anpointed 
general master mechanic; A. H. 
Hilverkus, divisional purchasing 
agent; J. E. Enegstrom. chief engi- 
neer; F. S. Mitchell. planning 
superintendent: A. L. Wilson, plant 
engineer, and W. T. Diehl, nerson- 
nel suvervisor. The plant will pro- 
duce J-48 Turbo-Wasp jet aircraft 
engines. 


W. Virginia Haulers Get 


60-Day Stay on Lights 


CHARLESTON. W. Va.—aA _ 60- 
day grace period before enforce- 
ment of West Virginia’s new re- 
quirements’ concerning lighting 
equipment of trucks has been an- 
nounced by State Police Superin- 
tendent W. E. Burchett. 

Included in the state’s new mo- 
tor vehicle code which became ef- 
fective July 1, the regulation stipu- 
lates the lighting equipment which 
trucks will be required to carry. 
Burchett said the state road com- 
mission had agreed to the delav in 
enforcement because of the diffi- | 
culties truckers were encountering 
in obtaining the necessary equip- 
ment. 





Saga of Fred J. Lamborn 


General Manager of Dodge Completes 
‘Temporary’ Job 





| 
| 


helped Dodge obtain an order for| 
thousands of motor vehicles and} 
ambulances in World War I, 


Although Lamborn was not yet 
30 years old when that war began, | 
he played a leading role with | 
Dodge in building the recoil | 
mechanism of the famous French | 
guns and the 155-mm “French | 
type howitzers used by the Amer- | 
ican army in the AEF. Ordnance 
experts had declared that the two | 
weapons could not be manufac- | 
tured by American mass-produc- | 
tion methods. Young Lamborn | 
and his associates disproved the | 
belief and built them in large 

quantities. 

In World War II Lamborn helped | 
build more than 400,000 Dodge mili- | 
tary vehicles and the _ delicate | 
Sperry Gyro-Compass among other | 
important products. 

Down through the years, Lam-| 
born’s associates have saved and} 
bound in volumes the automotive | 
stories and articles he considered | 
interesting at the time they were 
printed. Today they comprise an 
unusual history of the industry. 
Some of the articles follow: 

Back in 1913 one writer warned 
that America’s petroleum resources 
soon Were to be exhausted. A direc- 
tory in 1911 listed 109 manufactur- 
ers of trucks and six years later 
there were 217. Only about 25 exist 
today. 

His historical library reveals that 
the first refrigerated truck carried 
meat from Detroit to Toledo in 


AUTOMOTIVE NEWS, AUGUST 6, 1951 


In Lamborn's Early Days . 





One of the Industry's First Test Tracks— 


Another photo from Lamborn's collection shows the test track opened by Dodge in 


| 1915. Note the steep incline in the rear where both engine and brake performances | 


were checked. Driving for speed took place on the circular wooden track. 





Hand-operated chain hoists were used 


Dodge Production Line in 1914— 


on production lines of the Dodge plant in 


Hamtramck for several years after it was opened in 1914. This photo is from the 


historical collection owned by Fred J. Lamborn, vice-president and general manager | 


;}|Fred Ward, Inc., 





Denver Judge Acts... 
Ward, Distributor 


For Hudson, Put 


In Receivership 


DENVER.—One of the nation’s 
‘largest distributors of Hudsons, 
here, has been 
ordered into receivership, it was 
announced last week. 

The name of the receiver was 
not disclosed, but the order was 
| made by Denver Federal Judge 
Edward C. Day after a $476,603 
| suit was filed against the auto- 
mobile firm by the U. S. National 
| Bank. The suit was the fourth 
filed against the company as of 
| last week. 

Fred Ward, Inc., a distributor for 
63 dealers in six Rocky Mountain 
states, is charged with owing eight 
overdue promissory notes, with se- 
curity for them based on 225 new 
Hudson cars. The bank charged 


l ithat Ward had only 102 of the ve- 


hicles on hand. 
One of the four suits against 


||Ward was filed by Harold Pavela, 


Inc., Albuquerque (N. M.) dealer, 
who asked possession of eight new 
cars, worth $24,000, which, he said, 
had been ordered but not delivered. 

The other two actions were 
filed by Associates Discount Corp. 
—one against the U. S. National 
and Continental Illinois National 
banks demanding 80 automobiles 
or $231,260. 

Another separate action against 
|U. S. National sought 12 new Hud- 
sons or $27,000. It was following 
these suits that the U. S. National 
slapped on the fourth and final 
suit. 

U. S. National’s complaint says 





1918. A writer of 40 years ago urged | of pod joi i i 
Jeats ¢ ge, who joined the two Dodge brothers, John and Horace, in 1911 while they . 
owners of automobiles to use the | were making sails for other auto aie. that Fred Ward, Inc. owes about 


term transmission instead of “gear | 
box.” 


keep supply of gasoline exceeding 


ences orbade ating’ stations to OFA Haulaway Clash Ends 


station won a famous court case AS Adonis Sells Stock 


and was allowed to store 1,000 gal- 
lons. 

Even today, as vice-president and 
general manager of Dodge, Lam- 
born still visits the busy production 
lines almost daily and develops 
ideas for improvements, 

He still is interested in develop- 
ing skilled toolmakers. He contin- 
ues to tell each young man with 
whom he talks: “Sonny, do things 
right or not at all!” 





Westinghouse 


Plant Planned 


MADISON, Ind.—Plans for con-| 
struction of a plant which will in-| 
crease its headlight manufacturing 
facilities by 50 percent have been 
announced by Westinghouse Elec- 
tric Corp. 

The site, for the plant, to make 
headlights for airplanes, tanks, | 
trucks, locomotives and automo- 
biles, is an 80-acre plateau two 


miles from Madison and 45 miles} 
northeast of Louisville. 





WASHINGTON. Gambler Joe 
Adonis has severed all connection 
with Automotive Conveying Co., 
New Jersey haulaway firm which 
holds an_ exclusive contract to 
transport new cars from the Ford 
plant in Edgewater, N. J. 

Via telegram, John S. Bugas, 
Ford vice-president, advised Sen. 
O’Conor, chairman of the Senate 
Crime committee, that Automo- 
tive Conveying had bought up all 
the stock held by Adonis. A copy 
of Bugas’ wire also went to Sen. 
Kefauver, former head of the 
Senate crime group. 

Adonis, whose real name is Jo- 
seph Doto, is now serving a prison 
sentence, meted out to him after 
he pleaded “no defense” to gam- 


bling and conspiracy charges in 
Hackensack, N. J. 
Prior to his being sentenced, 


testimony before the Senate Crime 
committee in New York brought 
out that Adonis was a major stock- 


|holder in Automotive Conveying. 
| Ford officials later expressed a de- 
|sire to end a transport contract 
with the firm, but pointed out that 
there was no other transport firm 
|licensed by the ICC to do the job. 
| Almost immediately, NuCar Car- 
|riers, Inc., applied for an ICC per- 
mit to haul cars out of the Ford 
| plant in Edgewater to most of the 
eastern seaboard states served by 
Automotive Conveying. 

NuCar Carriers’ application re- 
portedly had the backing of Ford. 
| Last week, however, NuCar Car- 
riers asked for and got the ICC’s 
permission to withdraw its applica- 
tion. Officials of NuCar Carriers 
declined to comment on the firm’s 
action. 

Meanwhile, in Detroit, a Ford 
|spokesman said there had been no 
;}change in the contract between 
Ford and the E & L Transport Co., 
a Dearborn haulaway firm headed 
by Anthony D’Anna. 








Olds Dealers Talk Over Outlook at Plant— 


Oldsmobile's Dealer Council held its quarterly meeting July 25-26 at Lansing. Participating in the discussions were (front row, 
left): J. J. Dobbs, executive assistant to Olds general sales manager; J. R. Fleck, Bismarck, N. D.; Fred Bryant, Lexington, Ky.; 
Leo Rule, Compton, Calif.; Bernard Baruch, Gary, Ind.; G. R. Jones, Olds general sales manager; A. O. Mitchell, Atlanta; C. W. 
Wallerich, Tacoma, Wash.; George Suttle, Newport News, Va.; and E. W. Schuon, Olds comptroller. Second row, left: S. J. Polosky, 
Dormont, Pa.; J. A. Cochran, Chester, S. C.; J. A. Davis, Hutchinson, Kans.; A. T. Shore, Detroit; W. H. Wooldridge, El Paso, 
Tex.; A. J. Rose, Albany; E. T. Smith, Omaha; H. N. Metzel, Olds chief engineer; J. T. Vidmar jr., Pueblo, Colo., and O. H. 


Walz, Alton, Ill. 


Top row, left: W. H. Kay, Columbus, O.; M. J. O'Connor jr., executive assistant to Olds general sales manager; James J. Ryan, 
Madison, Wis.; Fred S. Balch, Little Rock, Ark.; Henry F. Coffeen, Oklahoma City; Robert J. Schaller, Manchester, Conn.; J. S. 
Groff, Lancaster, Pa.; J. J. Phelan, Fresno, Calif.; S. W. Miner, Buffalo; L. F. Carlson, executive assistant to Olds general manager, 
and O. F. Frost, Olds sales promotion manager. 





| $1,600,000, and has assets of $680,- 
000. It also charges that Fred Ward 
personally owes $1,700,000, and has 
assets of $52,000. 


SAE Conclave 
To Hear of New 
‘Turbine Truck 


SEATTLE.—Reports on 12 months 
jof test operation of a new turbine- 
powered motor truck will highlight 
the national West Coast meeting of 
the Society of Automotive Engi- 
ineers at Seattle Aug. 13-15. Fresh 
data on continued development of 
new-type military vehicles will also 
| be revealed. 

The meeting is sponsored by the 
SAE diesel engine, fuels & lubri- 
cants, transportation & mainte- 
nance, and truck & bus activities— 
and by eight SAE West Coast sec- 
tions and groups. R. E. Fleischer, 
Colyear Motor Sales Co., Seattle, is 
general chairman., 

Canadian and American automo- 
tive engineers at the meeting will 
discuss technical needs of motor 
trucks in highway carrier service 
on the West Coast, both in peace- 
time and wartime. 

Other topics emphasized will in- 
clude (1) bus requirements for city 
transportation, (2) wear difficulties 
with dual tires, (3) turbosuper- 
charging for high-speed diesels, and 
(4) probable effect of mobilization 
on West Coast transportation. 

Among guests of honor will be 
SAE President Dale Roeder, of 
Ford, and C. M. Simmons, of Sim- 
mons Institute of Human Relations, 
both of whom will address the ban- 
quet Aug. 14. 


Out in the Open 
New Orleans to Require 


Names on Brake Tags 


NEW ORLEANS. — The city 
council of New Orleans has adopted 
an ordinance to place the names 
and addresses of automobile own- 
ers on brake tags to become effec- 
tive in September, the next date for 
the brake tag inspection. 

A number of civic clubs fought 
the ordinance, contending such a 
procedure “would be a violation of 
the sacredness of a person’s name 
and property where it openly re- 
veals the identity of his property 
and his address to the advantages 
of racketeers, thieves, thugs, etc.” 


Getso Takes Club Post 


Gene Getso, parts chief of Frank- 
lin-Weber Motors (Pontiac), has 
been elected president of the parts 
managers’ club of Chicago. 
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Conn. Records 
More Dealers 


Than in 1950 


HARTFORD, Conn. — The 


vehicle department 
ictual increase in the 
both new and used-car dealers. 

An official of the vehicle depart- 
ment also said that dealer failures 
were “extremely rare” in the state. 
He said the only recent case was 


that of a deal yho lost his new-| : oops 
franchise after indictment on| TeSting on Michigan Sand Dunes— 


The Sleeping Bear sand dunes at Glen Lake, Mich., provide the setting for testing 
specially-equipped Dodge cars built for export. The Meadowbrook sedan shown above 


ear franchise after indictment on 
income tax charges. 

He credited the increase in deal- 
erships to the influx of working 
population into the state in re- 
sponse to an all-out recruitment 
drive for employes by manufac- 
turers. 

The state department of motor 
vehicles showed a 9 percent in- 
crease in car registrations and a 
5 percent increase in commercial 
registrations since March 1 over 
the similar period in 1950. 

The department said that approx- 
imately 600 new cars have been 
registered weekly during the 1951 
period. 

Comparing these figures with the 
approximate turn-ins and their re- 
sultant sales as used vehicles, the 
department said, indicates that the 
state’s some 770 new-car and 


stantial benefits from a steady de- 
mand for automotive transporta- 
tion. 


wien meccrioms emaace 


staan atiacnaemateat 
THE MARKET’S WIDE OPEN for 
this new wonder cloth that prevents 
Fog, Mist, Steam from forming on 
windshields and windows. A quick- 
sale, big volume item, with a year- 
‘round market, priced to sell at 39¢. 





One dozen cloths attached six on | 


each side of an attractive display 

card. If your jobber cannot supply, 
please order direct from: 

Las-stik Mfg. Co., Hamilton, Ohio. 


SHOO-FOG CLOTH 
Made by the maker of the original 
wax-treated auto polishing cloth 


DEALERS!! 





...on Permakrome License 
Plate Frames, Mono Plates and 
Monograms. 

Made by Benmatt, the world’s 
largest manufacturers of License 
Plate Frames. Call or write for 
the representative nearest you. 
They’re in all principal cities. 


| 


| 


auto- | 
mobile sales industry is prospering | 
in Connecticut with the state motor | 
reporting an) 
number of | 


1261 | 
used-car dealers are obtaining sub- | 


} 


| 


;}money passing between 
|ployes and others exceed $141,000. 
It asked that the 





Millions of cars carry 


. Benmatt Dealer Identification. 
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has 9.00 by 15 tires with sand type tread. 


the sand, Dodge states. 





Detroit Tank Center 


of 29 years’ military service. 

Although admitting that an in- 
vestigation had disclosed no “con- 
tractural irregularities on the part 
of Crawford,” Pace’s statement 
| said: 

“Nevertheless, Gen Crawford’s 
failure to meet the high stand- 
ards required of an army offi- 
cer cannot be condoned, nor can 
his violations of regulations which 
require exacting standards on the 
parts of army personnel, both 
military and civilian.” 

Meanwhile, Dealer P. L. Grissom 
charged that he had been bilked 
jout of $80,000 to $130,000, “maybe 
more,” in defense contract dealings 
| with Campbell. 

The contract, on which the fan- 
tastic profit was realized, was ex- 
plained by Joseph Wiesner, presi- | 
dent of Fairfield Engineering Co., 
Detroit, as follows: 

The government asked for bids 
on 2,500 gears, and Grissom’s firm 
was low bidder at $17.20 each. 
Grissom told Garber he made the 
| bid at Campbell’s urging. 

Grissom then sublet the contract 
|to United Electric and Parts Co. 
at $14 for each gear. At the time, 





|Campbell was sales manager for 
United. 

Then, the contract was sublet) 
again to Fairfield Engineering, 


which offered to make the gears 
for $4.40 each. But Campbell, ac- 
cording to Wiesner, Fairfield’s pres- 
ident, told him to make the price 
$12.38. 

Fairfield then reportedly sublet 
the contract again to another 
| firm, who offered to make the 
| gears for even less than $4.40 
each. 
| Garber said that the Chardam| 
{Gear Co., Detroit, ultimately made | 
ithe gears for $2.90 each. The price 
|included a charge of 30 cents each 
\for having a gear case hardened, 
land gave Chardam a profit of 50 
;cents on each gear. 

Campbell purportedly charged 
Grissom for parts he didn’t deliver, | 
while McConnell, in his capacity 
jas parts manager for Grissom, is | 
said to have wrongfully made out 
checks for the parts never re- 
ceived. 

Garber said he was mystified by 
Campbell's story of purported gam- 
bling activities. He said statements 





| by witnesses agreed that Campbell 
|/never mentioned horse races in con- 


versation, and never read a racing | 
form or the turf columns of the 
daily newspapers. 

* + 


Grissom Suit Charges 


13 With Conspiracy 
DETROIT.—P. L. Grissom & Son, 
Inc., last week filed a damage suit 
in circuit court here, naming four 
individuals, three companies and 


|six unidentified persons as partici- 


pants in a conspiracy to defraud it. 

The suit estimated that the Chev- 
rolet dealership’s losses through 
its em- 


court restrain 


| known members of the alleged con- 
|spiracy from disposing of any as-| 
| sets. 


Named defendants were: Wayne 
R. Campbell, Charles William Mc- 
Connell, Joseph Weisner, Richard 
Klinger, president of the United 
Auto Electric and Parts Co.; Fair-| 
field Engineering Co., C & K Pack-' 





More ‘Deals’ 


Gen. Crawford Fired, Sent Abroad 


(Continued from Page 2) 


;}governor refused to name 
|formant in public or appear at the 


Eight pounds tire pressure was used. Fluid 


Drive, permitting smoother application of power, kept rear wheels from digging into | 





Uncovered 


Probe Is Intensified; 





against Gen. Crawford, a veteran|ing Co., and United Auto Electric. | costs. 


Six “John Does” were described | 
as being “in some manner directly | 
or indirectly connected with the 
letting of contracts with the De- 
troit Ordnance District of the U. S. 
Army, and who participated direct- 
ly and indirectly in the moneys un- 
lawfully obtained.” 





New Levies Seen 
For Mass. Autos 


BOSTON.—State Sen. Sumner G. 
Whittier said last week that he ex- 
pects Massachusetts motorists to 
take to bicycles if suggested new 
levies on them are put into effect. 

The increases he said have been | 
suggested include: 

A two-cent increase in the state 
gasoline tax and an excise tax on 
automobile sales suggested by Gov. 
Dever; an automobile tax to pay 
the Metropolitan Transit Authority 
deficit asked by the MTA general 
manager; doubling of license and | 
registration fees as well as sub- 
stantial increases on the trucking 
industry being considered by legis- 
lators. 





Missouri Truck Probers 


‘Hunt Anew for ‘Mr. X’ 


JEFFERSON CITY, Mo.— The 
special Missouri house committee 
investigating the “truck lobby,” will 
resume hearings in St. Louis, Aug. 
13, in a two-day meeting, according 
to Fred Ray Colomobo, St. Louis 
Democratic representative. 

The meeting was moved to St. 
Louis in an effort to smoke out the 
mysterious “Mr. X” who told Gov. 
Forrest Smith that he had knowl- 
ege of a $200,000 slush fund ad- 
ministered by a “truck lobby.” The 
his in- 


hearing but said in a private meet- 
ing that “Mr. X” was a St. Louis 
truck man and a member of the 
board of directors of the Missouri 
Bus & Truck Assn. 





--~ ~~ |Cost-of-Living Review Nears . . . 





* Escalator Contracts 
Okayed for Autos 


(Continued from Page 2) 


ask for price relief because of the 
raise. Ford, Chrysler, Nash and 


|K-F complied with the WSB regu- 
jlation to avert threatening labor 


unrest. 
+ + + 

TNDER the Capehart amendment 
in the Defense Act of 1951, 
all cost increases up to July 26 
must be considered in establishing 
price ceilings. The Capehart clause 
would appear to invalidate the 
WSB ban against using “annual 


|}improvement” raises as price-relief 


ammunition. 

Because their effective dates for 
annual raises happen to fall later 
than July 26, the OPS is not ex- 
pected to discriminate against Hud- 
son, Packard and Studebaker if 
they should request higher ceilings 
as a result of the boost in labor 


The scheduled review of in- 
dustrywide cost-of-living bonuses 
on Sept. 1 is another matter. 
Should UAW workers get their 
third bonus raise of 1951, the 
OPS will not necessarily be forced 
by the Defense Law to let auto 
makers apply the added expense 


| to prices. 


When the cost-of-living index 
brought auto workers a five-cent 
bonus raise on March 1, OPS grant- 
ed their employes a 3% percent 
hike of new-car ceilings. The June 
1 raises were unaccompanied by 


price relief except for adjustments | 


on the newly-engineered Chrysler 
V-8 series. 

The Bureau of Labor Statistics 
generally publishes its previous 
month’s index compilations about 
the 25th day of the next month. 
The June 15 reading showed a de- 
cline of 0.1 percentage points, indi- 
cating a reversal of the earlier 
inflationary price trends. 

For cost-of-living bonuses to rise 
or fall, the index must shift by 1.14 
points from the level used in the 
last quarterly review. 

* * + 
HE strike’ situation quieted 
down somewhat last week after 
representatives of the UAW inter- 
national office acted as peacemak- 
ers in locals at several restive 
plants. 

Steady progress was being report- 
ed in mediation meetings seeking 
a settlement of the “lockout strike” 
at the Hudson plant. Negotiations 
were resumed after members of 
UAW Local 154 stopped going to 
work in the mornings, charging the 
company with engaging in a lock- 
out. 

The Hudson strike climaxed six 
consecutive weeks of half-day 
work, an outgrowth of “speedup- 
slowdown” charges prompted by 
a layoff of 94 final-assembly 
workers. 

The company closed the plant 
each morning because unfinished 


lears were rolling off the line. The|sentative in charge. 


union claimed the layoff necessitat- 
ed a speedup, while the company 
retorted with a slowdown charge. 


After it appeared that the Dodge 
Main plant was in for a lengthy 
strike siege, Local 3 supporters of 
UAW President Walter P. Reu- 
ther persuaded the rank-and-file to 
return to their jobs. Anti-Reuther 
forces in the trim department had 
provoked wildcat strikes which 
closed the plant for three days the 
week before last. 

” + * 
NOTHER wildcat strike ended 
at the Ford wheel plant in 
Monroe, Mich., but a formal strike 
vote was scheduled in _ protest 
against an alleged speedup. Pro- 
longed shutdown of the Monroe 
plant would interfere with opera- 
tions at several Ford assembly 
plants. 

A strike threat reached the seri- 
ous stage at the Ford assembly 
plant in Louisville. Speedup again 
was the issue, with the suspension 
of one employe the immediate cause 
of the strike vote. 

Agreement on a five-year es- 
calator contract was reached be- 
tween the UAW and Electric 

Auto-Lite. Approximately 16,000 
workers in 16 Auto-Lite plants 
are affected. 

Local 154’s decision to shutdown 
Hudson completely was assailed by 
R. G. Waldron, industrial relations 
vice-president. 

“This strike action interrupted a 
series of joint analyses or studies 
of certain operations in which there 
have occurred disputes over the 


manpower required,” Waldron said. 
* * * 


HE Hudson executive called 
upon union officials to end the 
| walkout, declaring that “we have 
|work available and are ready to 
|resume car production operations 
| immediately.” 
| In_ reply, 
| denied that a strike was in prog- 
| ress and said Hudson workers 
| “decided, out of economic neces- 
sity, to find employment else- 
| where until such time as_ the 
company was ready to provide 
| them with work.” 

| Hudson again was accused by 
'the union of instigating production 
| stoppages by laying off workers on 
crucial operations because of sales 
|resistance to the company’s cars. 


1,000 at Paint Parleys 

| MEMPHIS.—More than 1,000 op- 
lerators of automotive paint end 
|body shops in Memphis and Union 
| City, Tenn., and Tuvelo and Green- 
|ville, Miss., and Jonesboro, Ark., 
|attended the special paint meet- 
ings held during July—sponsored 
|'by Mills-Morris Co., Memphis, and 
|Sherwin- Williams Co., Cleveland. 
|Five meetings were held with Rex 
|Hall, Sherwin-Williams Co., repre- 





Local 154 officials 











Armour Opens New Detroit Branch 
To Handle Abrasives and Curled Hair 


The Alliance, Ohio, divisions of 


Armour and Company 


have opened a new Branch House in Detroit to handle 


COATED ABRASIVES, CURLED 


Mr. Merle J. Morrison has been 


Armour brings to Detroit mo 


perience in the manufacture 


HAIR and HAIRFLEX. 


appointed manager. 


re than 50 years’ ex- 
and distribution of 


products essential to the automotive and industrial 


trade. 


A large stock of highest quality COATED ABRA- 


SIVES will be maintained at the new branch. Orders 


and inquiries for these products 
CURLED HAIR will receive prom 


and for HAIRFLEX and 


pt attention. 


ARMOUR 


AND COMPANY 


19735 Ralston Avenue 
Detroit 3, Michigan 
Tulsa 3-2200 

















Honored by Ford— 


T. D. Peffley, president and treasurer of 
T. D. and P. A. Peffley, Inc. (Ford), Dayton, 
O., is presented with the Ford Four-Letter 
award by E. F. Wiggert, zone manager. 
This is the third year in a row that the 
dealership has won the award. 





Nash S. F. Zone Wins 


Used-Car Campaign 

SAN FRANCISCO. tThe San 
Francisco Nash zone has won the 
used-car championship in Nash 
Motors “hit the ball” campaign for 
the fourth consecutive time with 
108 percent of its quota, W. E. 
Boyer, zone manager, announced. 

Boyer also announced the ap- 
pointment of Robert Hoagland as 
district manager, replacing Dan 
Thompson who has been trans- 
ferred to the Nash Denver zone as 
business management manager. 


Socony Finds New Oil 
NEW YORK.—New oil discover- 
ies by Socony-Vacuum Oil Co., Inc., 
and affiliates, are continuing at a| 
high rate during 1951, the company | 
reports. Since the first of the year, | 
five wells opened new fields and | 
two further proved and helped to) 

define fields discovered earlier. 


,|for the benefit of the dealer. 
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there is room for all three (factory, 
dealer, association), and we should 
as a unit endlessly endeavor to 
bring about and perpetuate an en- 
vironment of 


* = * 


oe | | ere the standpoint of servicing 
the association | 


the members, 


understanding and 
|democratic association. 


|dealers, both large and small, 


first to realize that the overall 
strength of the association can be 
no greater than the weakest 
member. Therefore, our objective 
in this regard is clear cut, and 
one that receives much of our 
attention and planning. 


As a rule the more successful 


must be continually programming |the most avid association apostles. 


this association, 


past two years added four addi-|ciation as 


tional services for the utilization of 


|our members. Of these, we feel the 


group insurance plan to be the 
leader in building goodwill for the 
organization and cementing dealer- 
employe relations for the partici- 
pating dealer. 


October, 1951, occasion our 


will 


| second anniversary of headquarter- 


ing in the Capitol City of our state. 
All agree that this move and the 


|many services made available to|St. 


our members thereafter were defi- 
nitely apropos, plus making us more 
generally accessible to the entire 
state. 
membership has been increased by 
42 percent, to which we attribute 
our location and the many services 
we are now in a position to make 
available due to geographical cen- 
tering in the state of Missouri. 
We have also increased our per- 
sonnel in balance with our mem- 
bers and the services rendered. 
A full-time field representative is 
the latest addition to our services. 
This traveler by pre-planned itin- 
erary completely covers the entire 
state three times each year. This 
adjunct is appreciated by the 
dealer as it serves to bring him 
closer to his prime trade associa- 
tion, in that his advice and sug- 
gestions are sought in each inter- 
view as to how we might better 
the organization as it might apply 
at his dealership. This office is 


There 2 a Herman Sody 


SUNLAND 
First Cheie 


MILK~ICE CREAM 


me 


THE HERMAN “WALK-IN” 
The easiest in and out hody on the road 


Where drivers make frequent stops, this model saves time—permits more de- 


liveries per day. 


Interior walls are straight from front to back and top to 


bottom so that inside lining, shelves and partitions may be easily inserted 


when required. WRITE, WIRE OR 


PHONE COLLECT 


HERMAN BODY COMPANY, 4400 CLAYTON, ST. LOUIS, 10, MO. 
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Auto Production Figures- 
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ALMANAC 


THE EXTRA-COMFORT SEAT CUSHIONING 
IN THE NATION'S LEADING CARS 


GEORGE P. 


AUTOMOTIVE RESTFOAM SALES.+ 19 





HOOPER 


14 FISHER BLOG MICH 


DETROIT 2 


In| The dealers in this category are as 
we have in the | much responsible for a good asso- 


is the manager. Cer- 
tainly that is true in this organiza- 
tion, and this writer is most appre- 
ciative to the many Missouri deal- 
ers who readily respond to a call 
for helpful work in behalf of the 
Missouri Automobile Dealers Assn. 
* + + 

E HAVE 89 percent NADA 

membership participation and 
two major city associations. In St. 
Louis, under the name of Greater 
Louis Automotive Assn., this 
dealer group is very capably man- 
aged by Joseph A. Schlecht, who at 
one time divided his managerial 


In the past 18 months, our| abilities with this state association 


which formerly shared his office. 
In Kansas City the Motor Car Deal- 
ers Assn. of Greater Kansas City is 
progressing most favorably under a 
newcomer to this type of work, in 
the person of William W. Egelhoff. 

We are extremely grateful to both 
of these very fine organizations and 
their managers for their coopera- 


are | 








predominating, factor in the forma- 
tion of this organization 14 years 
ago. Now that success eliminates 
the challenge, this achievement will 
save the dealers in the affected | 
area countless sales and will con- 
tribute directly to the betterment 
and preservation of Missouri’s high- | 
way system. 

In each of our 114 counties, we 
have strong representative mem- 
bership. From each of _ these 
counties, we likewise have aggres- 
sive active county chairmen rep- 
resenting both NADA and MADA. 
Certainly, a good county chair- 
man hookup serves as the struc- 
tural strength and successful 
continuation of both state and 
national associations, and the | 
maintenance of this group is of 
paramount importance. 

Dealers in Missouri are proud of 
their state association, and it is the| 
|unified hope of this trade that the 
growth and success of the Missouri 











Automobile Dealers Assn., which we 
are now enjoying, will be long-lived. | 
Believe it to be in our portfolio) 
of plans to continually better this 
organization—its services, its pur- 
poses, and future. A great, yes, 
even a tremendous future lies ahead 
for this state association; in this} 
favorable direction, the writer fore-| 
sees an association of unestimable 
value for the trade of this great 
state. From this office for our} 
dealer-members, we will accumu-| 
late, formulate and dispatch com- 
prehensive words of an educational 
nature for the betterment of all 
concerned. We will lead in every 
phase of applicable business ethics 
to the end that reputation, respect 
and confidence will be acquiescent 


tive nature to all programs either|in the minds of Missouri automo-| 


emanating from this association or 
NADA programs likewise chan- 
neled; proof that associations at all 
levels are of immeasurable value to 
the entire dealer body. 

This writer fears that too many 
dealers are not fully cognizant of 
the important role played by 
NADA in their interest. There 
are countless achievements gained 
by this national dealer service 
organization that for obvious 
and purposeful reasons are never 
brought to light. NADA with its 
various dealer-composed commit- 
tees has made tremendous strides 
for the trade as a whole in the 
past 10 years. 


ernment directives and regulations 
coming out of Washington are not 
tailored particularly for our trade, 
but I for one shudder to think 
what they might have been if 
NADA had not been in there pitch- 
ing and modifying these orders and 
directives for the dealers as a trade 


association in the world today, and 


these regulations and amendments 
thereto, preventing thorough dealer 


|of their activities promulgating ad- 
| jJustments and attainments just 
|}can’t be broadcast. However, those | 
that can be told are truly indicative 
of NADA’s necessary importance to 
the dealers of America and meri- 
torious of support from every new 





/car and truck dealer in the U.S. 


* * * 


IW=E OF Missouri feel quite close 


to our national association in 


ithat it was a concept of Missouri- 


ans, having experienced its birth 
and healthy infancy in St. Louis. 
Also, a Missourian served NADA as 
president for two consecutive terms. 


Dave E. Castles of St. Louis filled | 


this high office in your interest, 
Mr. Dealer, when the situation was 
blacker and more disparaging than 
it is at present. Even now, our 
closeness to NADA is well retained 
in that a neighbor of ours today 
leads the dealers of America 
through the planned effectiveness 
of NADA—and dealers believe in 
the sincerity, the untiring earnest- 
ness of R. D. McKay. Yes, associa- 
tions at all three levels, working 
in hand-in-glove fashion, are of in- 
trinsic value to the 
America. 

The state of Missouri, consisting 
of 114 counties, is a sovereignty 
most considerate and good to its 
people. In the legislature this ses- 
sion, a “use tax” law was enacted 
that closed a border breach which 
exposed the dealers in this perime- 
ter to a most unfair situation. This 
legislative achievement was one in 
which the association can take full 
credit as the permanency of such 
a law was the challenging, if not 


group. NADA is the largest trade 
its words must be heard. The one 
factor during the drafting stage of 


}appreciation of NADA, is that many 


dealers of | 


It’s true that many of the gov-| 





bile buyers patronizing the mem-| 
bers of the Missouri Automobile | 
Dealers Assn. We think, in many} 
| instances in the dealerships of | 
many of our members, we serve the | 
nucleus of an unseen aap. 


Excise Tax Hike | 
Fought by East’s | 
Vehicle Chiefs 


RANGELEY, Me. — Higher fed- 
eral automotive excise taxes were 
|opposed in a resolution adopted by 
the annual meeting of the East- 
ern Conference of Motor Vehicle 
Administrators, held recently here, 
\it has been announced by the 





| Maine secretary of state’s office. 
Proposed increases in federal au- 
tomotive excise taxes, the resolution 
|said, “would result in highway 
users paying approximately 40 per- 
cent of the total revenue expected 
from all new excise tax increases.” 
Asserting that the field of auto- 
motive taxation “historically and 
| rightfully belongs to the states,” the 
resolution warned that further fed- 


leral “encroachment” might inter- 
fere with state vehicle and highway 
administration. 


Also adopted was a _ resolution 
providing for the creation of a com- 
mittee to study vehicle casualty 
rates based on both fatalities and 
injuries, rather than on fatalities 
| alone. 

Another resolution adopted rec- 
ommended that all states provide li- 
cense plates of a standard size for 
| both front and rear of all vehicles. 


K-F of Israel Ships | 


Cars to Finland 

HAIFI, Israel.—The first Kaiser 
autos produced at the newly com- 
pleted plant of Kaiser-Frazer of 
Israel here have been shipped to 
Finland. The 45 units in the ship- 
ment were the first of 1,000 K-F 
cars included in a Finnish-Israel 
trade agreement under which $4,- 
500,000 in Israeli commodities are 
to be exported. 

Hickman Price jr., executive vice- 
president of K-F Export Corp., has 
said the Israel plant has orders on 
hand for production through April, 
1952. Export markets include 
France, Turkey, Norway and Brit- 
ish East Africa in addition to| 
Sweden. } 








Nicholson Storage Lot 
BUFFALO. — Nicholson Transit | 


|Co. which transports autos to Buf- 


falo from Detroit by lake freighter | 
is converting a large tract of lake- 
front property into a storage lot | 
for automobiles that are shipped | 
here. The company has leased | 
from the state 27 acres of land 
adjacent to the city piers near the 
foot of Michigan Ave., which will 
have a capacity of from 4,000 to 
4,500 cars. 


«-|\Tax Aid Granted 
Olds Parts Plant 


WASHINGTON. General Mo- 
tors won approval of a five-year 
75 percent writeoff for tax bene- 
fits on a $9,155,000 expansion pro- 
gram at the Oldsmobile air parts 
| plant in Lansing, it was announced 
|last week by DPA. 





in 


OUT OF YOUR YOUR CAR f 


WITCOTE Undercoating seals 
car floors against summer heat 
and winter winds—keeps out 
fumes and dust, and prevents 
rust. Stops vibration noise. Val- 
uable to car owners, and profit- 
able to car dealers. 


GET IT FROM YOUR JOBBER 


ASK FOR IT BY NAME- GENUINE 


Nhe 


GNDERCAR 
PROTECTION 


bid tie] 





PRODUCT OF WITCO CHEMICAL CO., 


Another Dealer 
ARTEL Ce ECL 


Carlife. 
Guaranty 
Te. 


KAISER BROS. 
Oldsmobile 


LOS ANGELES, 
CALIF. 


WRITE OR WIRE 


MCC ele) 


8827 Strathmoor 
Detroit 27, Mich. 
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NAME PLATES 





DEALERS: 


The Modern Service Identification 
Emblem—Plus Advertising Value. 


Write TODAY for eoueifal full-size 
FREE SAMPLE. Yours co keep and 


compare! 
@ NO OBLIGATION @ 
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Hot Debate Stirred by Mobilizer Wilson’ - Speech 6% 





Auto Firms Deny Layoff Charge 


|duction of capacities for auto pro-| pany. He said there had been some | 


(Continued from Page 2) 

by other Chrysler plants in the 
area and by many other Detroit 

manufacturers.” 

Ford Motor Co. declined to issue 
a statement but at least two other 
automobile manufacturers took is- 
sue with Wilson’s remarks. 

* * * 
KAISER- FRAZER spokesman 
said that Wilson’s charge 
could not apply to K-F. He said 


both of K-F’s Detroit area plants | 


are engaged in defense production. 
“One third of the plant facilities 


at Willow Run are devoted to de-| 
fense work,” he said. “Aircraft pro- | 
duction got under way June 26 and | 


required rerouting of lines and re- 





Controls 


(Continued from Page 27) 
the hoarding of materials that are 
in short supply. 

Authorizes the President to con- 
demn real property needed for the 
defense effort. 

Allows installations of govern- 
ment-owned equipment in private 
defense plants. 

Requires that price ceilings cover 
state or local gross receipts and 
income taxes that, where levied, are 
assessed against the seller. 

Adds strength to price enforce- 
ment, chiefly by eliminating the | 
ceiling on treble damages that can 
be collected for overcharges, pres- 
ently limited to the actual amount 
of the overcharge, plus $10,000; and 
by disallowing illegal payments or 
fines for violations as business ex- 
pense for income tax purposes. 

of * + 
HE prospect of higher prices for 
new cars was viewed dimly by 
most dealers. They pointed out 
that under the recently-killed credit 
terms of Regulation W, the down 
payment on a $2,100 car was $700 
with 15 monthly payments of $93.33. 

Under the new terms of the 
credit law, the down payment for 
the same car remains $700, but 
the 18 monthly payments are re- 
duced to $77.77. 

Should new-car prices go up 10 
percent, however, the price of such 
an automobile would go from $2,100 
to $2,310, while the down payment 
would jump from $700 to $770. The 
18 monthly payments would then be 
$85.55, or only $7.78 less than they 
were under the 15-month time pay- 
ment limit of Regulation W. 

If auto excise taxes are further 
raised, the difference in monthly 
payments would probably be nil. 

Used-car dealers pointed out some 
time ago that any increase in the 


price of used cars would just about | 


advantage brought 


cancel any 
18-month terms of 


about by the 
Regulation W. 


duction. Also, another aircraft con-| increase in the list of Packard sup- 
tract has substantially absorbed the! pliers but that there had been no 


K-F Detroit engine plant.” 
R. C. Mahon plant in Detroit, 


spokesman for that assembly com- 


OPS Preparing 
Order on Private 


‘Brands of Tires 


WASHINGTON. Both owners 
and manufacturers of private brand 
|tires and tubes have approved pro- 
|posals for a tailored regulation for 
their industry, and no 
meetings of their industry advisory 
committees are in prospect before 
preparation of the order, OPS offi- 
cials reported last week. 

The tentative regulation was dis- 
cussed with individual manufactur- 
ers concerned, and they indicated 
concurrence, OPS said. 

Three methods of determining 
prices were defined. OPS would fix 
certain accounting periods, and the 
tentative regulation «would allow 
negotiations between brand owners 
and manufacturers on adjustments 
for increased or decreased costs. 
| Price control would be maintained 
by freezing the manufacturer’s 
margin. 





Selection of the method of com-| 


puting the cost was described as 
the manufacturer’s responsibility, 
while selection of accounting peri- 
ods would be by agreement between 
|the manufacturer and owner. 


‘Smith to Retire 
As Top Officer 
Of U. S. Rubber 


NEW YORK.—Herbert E. Smith, 
cnairman and chief executive of- 
ficer of U.S. Rubber Co., announces 
his retirement, ef- 
fective Aug. 31, 
after 38 years 
with the com- 
pany. He will 
continue as direc- 
tor and a member 
of the _ finance 
committee. 

Smith started 
as a salesman in 
the San Fran- 
a cisco branch in 
Herbert E. Smith 1913, rose through 
|sales and managerial channels to 
a vice-presidency in 1929, succeeded 
|to the presidency in 1942 and be- 
came chairman and chief executive 
officer in 1949. 








i Mees i 





Stars and Cars at the Soap Box Derby— 


A special event of the All-American Soap Box Derby at Akron on Aug. 


the competition for the ‘Oil Can Trophy," 


their cars (its a three-man racel) are Ronald Reagan (top), 
the world's fastest jet pilot. 


Bill Bridgeman, 


pictured at upper right. And the drivers and 
Andy Devine (center) and 
The racing cars that the stars will drive 


gre shown near each contestant for the special match race. 


which Packard obtained to take} 
expanded work, was cited by a 


further | 


great dispersal of defense work. 


* * # 


| YN THE political front Michigan 

Democrats sided with Wilson 
| while Sen. Homer Ferguson, Mich- 
}igan Republican, exonerated indus- 
try. 

Sen. Blair Moody, who has 
| headed a Senate committee investi- 
jgating unemployment, said _ in 
| Washington that the defense chief's 
|speech was a “magnificent ap- 
praisal of the nation’s problems.” 

Gov. G. Mennen Williams of 
Michigan said that Wilson’s speech 
| was essentially similar to recom- 
mendations made by the state de- 
fense council “many months ago.” 

Sen. Ferguson, however, placed 
the blame for Michigan’s unem- 
ployment on snarls in the defense 
program and on the Truman 

administration. 

“We have appealed to President 
Truman and everybody else for 
an increase in tools and steel al- 
lotments for the plants,” Ferguson 
said, “but there is s only confusion.” 








Tulsa Blood Center Gets New Rambler— 


Keys to a Nash Rambler station wagon for the Tulsa county Red Cross blood center 
are turned over to Mrs. C. A. Judkins, motor service chairman of the chapter, by E. D. 
Howerton, president of Tulsa Nash, Inc., which donated the car. Looking on are W. W. 
Michaels, county Red Cross chapter chairman (second from left), and Rush Greenslade, 
voluntary chairman of the blood center. The station wagon will be used primarily for 
delivery of blood cartons from the center to the various hospitals and neighbor- 
ing towns. 

money ‘and. eliminate capital invest- 

ment. 

Capital Fleets, Inc., Alexandria, 
will provide the city with 14 spe- 


Alexandria Auto Fleet 
Converted to Leasing Plan 


ALEXANDRIA, Va.—This city cially-equipped Pontiacs for polic 
| . . : * he _ “ =e ; e 
became = first in tre U. S. tOlcars and 16 light cars for the 
convert its fleet of cars from mu-| courts, public welfare and other 


nicipal ownership to a leasing plan. 
|The move is designed to save 


departments at a monthly rate of 
about $1,500. 














Needed NOW-- 





MORE THAN EVER! 





You need this book — your salesmen 


[0 





12, will be | 


2666 Penobscot Building 





LEA 
SUA 


DMA 





need it—your department heads, too! 


‘EE 


Heavy demand has 
forced a third printing 
of John O. Munn's book, 
“A Guide to Automobile 
Selling.” 


Here is what prominent 
dealers say: 


‘‘A Guide to Automobile Sell- 
ing’ is all that the name implies! 
You have covered all of the phases 
of automobile retailing which have 
any real bearing on the subject 
and every phase is expressed in 
concise language." 

J. Saxton Lloyd, Daytona Beach, 

Fla, (Buick-Cadillac) 


“| have read your ‘A Guide to 
Automobile Selling.’ | like it. It's 
good. It's full of the things a 
salesman can get his teeth into. | 
believe it would be particularly 
helpful in these most trying times 

just ahead." 
M. G. Stevens, New Orleans, 
Lovisiana (DeSoto) 


“| have read very carefully ‘A 
Guide to Automobile Selling,’ and 
| want to sincerely compliment you, 
as you have done a fine job. There 
is no question in my mind but 
what every dealer and every sales- 
man in this business would be 
better off if they had the oppor- 
tunity of reading this book. a 


Hildemar E. Johnson, Youngstown, 
Ohio (Dodge) 


Order Your Copies Today 
$3.50 Postpaid 





BOOK DEPARTMENT 


Automotive News 


Detroit 26, Mich. 
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Auto Industry Up Slightly 
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Manufacturing Profits 


Drop as Sa 


WASHINGTON.—U. S. manufac- | 
turing corporations’ profits dropped | 
8 percent below fourth-quarter | 
1950 profits during the first quar- | 
ter of 1951, while net sales were 
reaching a new record of $53.1 bil- 
lion, according to estimates of the 
Federal Trade Commission and the 
Securities & Exchange Commission. 

The automotive industry ap- 
peared to have fared well in the} 
estimates, with a 4 percent rise in| 
profits over the fourth quarter of 
1950. 

However, compared to first 
quarter 1950 profits, the industry 
had dropped 17 percent while 


Canadian Sales 
Drop 20 Percent 
Below 750 Month 


OTTAWA.—Sales of new Cana- 
dian and American cars and trucks 
in Canada declined approximately 
20 percent during June, compared 


to the corresponding period last 
year, the Canadian government 
reported last week. 

However, sales of British-made 


vehicles dropped 80 percent during 
the same period, the report con- 
tinued. 


In June of this year, sales of new 
cars amounted to 23,025 units, the 
report said, compared with 35,231 
during June of last year. The value 
of the sales was set at $59,718,051 
for this year, and $70,038,429 last 
year. New commercial vehicle sales 
totaled 9,642 units for a drop of 10 
percent. 


In spite of this, the report said 
that total sales for the first half 
still showed a gain over last year. 
New-car sales total 181,004 for this 
year, and 166,387 last year—an in- 
crease of 9 percent. Commercial 
sales were up 22 percent in 1951’s 
half-year period. 











N.J. Vehiele Examiners 
Seeking to Join AFL 


JERSEY CITY.—New Jersey mo- 
tor vehicle examiners want to join 
the AFL as a “last ditch” measure 
to solve their problems. 

Their counsel, Raymond Cha- 
san, has filed a charter with the 
New Jersey representative and 
eastern seaboard regional repre- 
sentatives of the AFL State Em- 
ployes union. 

Chasan, who called them 





“the 


Lifting a Queen— 


Paul C. Mason (right), general manager 
of Capitol Motors (Dodge-Plymouth), In- 
dianapolis, demonstrates a new hydraulic 
lift for low-tonnage trucks which was part 
of the Indianapolis Dodge dealers’ exhibit 
at the 1951 Indiana state truck roadeo. 
Riding the hydraulic lift during the demon- 
stration are Ingrid Thrasher, queen of the 
roadeo, and Herman R. Ude, Cincinnati 
regional truck manager for Dodge. 


|quarter, 1950 
| quarter, 
|quarter, 1951 


sented a list of ills the examiners 
hope to correct through a union. 


that there are few applicants be- | 
cause 
more for mechanics. 
had to double up on jobs because 
there is a shortage of 60 examiners. 


was passed by the state legislature 
providing $1,500 
Through an error, the bill referred 
to the men as 
of “examiners.” 


receive $3,360 a year, although the} 
starting salary is * 760. | 


Truck Tax , | 
Faces Oregon Vote 


major laws of the 1951 legislature | 


—will be 
elections as a result of referendum 
petition completed this week. 


les Rise 


overall manufacturing corpora- 
tion profits were up 36 percent. 
The automotive industry figures 
for the three quarters were: first 
$322,000,000; fourth 

$255,000,000; first 
$265,000,000. 

The overall decline in profits and 
net increase of manufacturing cor- 


1950 


|poration sales indicated that costs | 


and expenses increased somewhat 
more than sales during the first 
three months of the year. 

In the automotive industry sales 
were $5,098 million compared to 


| $4,853 million in the fourth quarter 


of 1950 and $3,603 million in the 


first quarter of last year. 


Related to sales, profits after 
taxes in the first quarter, 1951, 
ranged from 10.2 cents per dollar | 
for the petroleum industry to 2.6 | 
cents for the food industry. 
The FTC and SEC estimated to- | 

tal manufacturing corporation as-| 
sets at the end of March, 1951, at} 
$131.2 billion. Current assets | 
amounted to $77.8 billion and cur-| 
rent liabilities were estimated at) 
$31.4 billion. 
Net working capital of U. S.| 
manufacturing corporations at the | 
end of the quarter amounted to | 


|$46.4 billion or about $1.4 billion | 
|more than at the end of 1950. 


The book value of inventories 
increased $1.9 billion in the first 
quarter to a level of $33.1 billion | 
and receivable increased to $18.4 
billion. 
Net property, plant and equip-| 

ment increased $1 billion to $44.8 | 
billion while stockholders’ equity | 
was $88 billion at the end of the 
quarter. 


Pa. Insurance Rate Down 

HARRISBURG, Pa. Pennsyl- 
vania employers will get estimated 
savings totaling $1,500,000 as the 
result of an average 4.4 percent} 
reduction in workmen’s compensa- | 
tion insurance rates approved by 
State Insurance Commissioner Ar- 
| temas C. Leslie. 


forgotten stepchildren” of the state | 
motor vehicle department, pre- | 


He said their pay scale is so low | 
industry and garages pay 


The men have 


In addition to inspecting the 


| tk 


| 
| 





| Winner of a Buick Special— 


GM Dealers Busy in California 


Coleen Dean, winner of the Buick Special sedan, is presented the keys by Walter 


Rueth (second from right), San Fernando 


Buick dealer. 


Metropolitan Buick Dealers of Los Angeles for the annual San Fernando (Calif.) fiesta. 





A 


recognition” 


Herb Morse sr., Oakland, Calif., 


Boas Starts Building— 


in the country, it was announced by Ben 





taxpayers’ cars, Chasan said, they 
have to double as porters, window 
washers, file clerks, bookkeepers 
and teachers of new men at the 
stations. 


Two years ago, he added a bill 
for uniforms. 
“inspectors” instead 


As a result, the 





inspectors who} 


patrol the highways and give driver 
license 
uniforms, while the examiners still | 
have to pay for their own, 


examinations received the | 


Examiners with 14 years’ service 


of the | 
| 


PORTLAND, Ore. — One 
a tax boost on trucks and buses 


held off until the 1952 


Petroleum Carrier Conference, 
Inc., filed petitions with 31,920 sig- 
natures certified by county clerks 
to refer a bill increasing the tax 
on trucks and buses. 

The truck bill referral included 
signatures obtained in every county 
except Sherman. Some 18,000 were 
garnered in Multnomah county 
(Portland). 





diana, , , . y 
effective industrial defense system. | Canada Wants Cash, Not Cars 


His proposal includes: 


will be at 2345 Geary St., 


Top Chevrolet Salesmen in N. 


Four hundred top Chevrolet salesmen—members of Chevrolet's 50 and 
Club from northern California and Nevada—were honored recently at a 
banquet sponsored by dealers in San Francisco. Pictured are (center) 
and Joe Queirola, Stockton, Calif., 
lated by W. R. Hunt, Oakland zone manager (right), and Jack Bell, Oakland regional 
promotion manager (left). Both men received 17-diamond pins to indicate 17 years | 
|of membership in the club. 


| Others shown are local civic officials of the annual affair. 


Wee tO B 
ass HET 


OF : 


Calif.— 


100-Car | 
“special 


being congratu- 





Boas, founder and president. The building 


and will occupy a lot area of 32,500 square feet. An addi- 


tional 18,000 square feet adjoining the building will be used for customer parking and 
used-car display. According to Roger Boas, general manager, the new facilities equal 


the model Pontiac retail store in Pontiac. 


house the latest equipment is Joe Balesteri. 


Heading the service department, which will 


Frisella will be in charge of the body shop. Jim Kaufman heads the sales force and 
E. J. Wagner, office manager, and Manuel Terry, parts and accessories manager, com- | Opened a new used-car lot on Dooly 


plete the roster of department heads. 


Booklet Outlines Industry Protection Steps . . . 





The car was supplied by the 





He will be assisted by Jim Sutton. Bert | 


|sites are 
|several billions of dollars worth of 


500 Séivamen 
‘Win $100,000 
In K-F Contest 


WILLOW RUN.—Nearly $100,000 
in prize money is being distributed 
to Kaiser-Frazer dealer salesmen 
'for outstanding demonstration-ride 
and new-car sales records during 
ithe company’s “Big 5” campaign 
which ended June 23. 
| Checks, based on the number of 
'demonstrations given and the num- 
|ber of sales closed, range from $30 
to a maximum of $300, and have 
|been earmarked for approximately 
1500 dealer salesmen across the 
| country. 
| Top records were run up by H. V. 
Baxley, Madray Motor Co., Jesup, 
|Ga., and Harry H. Gilliland, Collins 
Motor Co., Rolling Ford, Miss. Each 
registered 150 demonstration rides 
and closed 20 new-car sales. 

They headed a list of over a hun- 
|dred K-F salesmen who earned the 
maximum bonus for attaining at 
least 10 sales from 150 demonstra- 
tions during the five-week period. 

Runners up were James K. 
Kyser, of K-F Mobile Motors, Mo- 





bile, Ala., and Wallace Gardner, of 
Rushville Auto Sales, Rushville, 
Ind, 

In addition to the salesman 


awards, the top five dealers in each 
of the 18 K-F regions will receive 
$200 “president’s award” wrist 
watches, engraved with a message 
from — Kaiser, K-F president. 


3 States H like 


Auto Insurance 


NEW YORK.—Increases in the 
auto insurance rates for bodily in- 
|jury and property damage have 
| been put into effect in Indiana, 
|Rhode Island and Arkansas, it has 
|been announced by the National 
| Bureau of Casualty Underwriters. 
| In Rhode Island, the hikes apply 
to all private cars and commercial 
vehicles, but in Indiana and Arkan- 
sas, bodily injury rates for com- 
|mercial vehicles remain unchanged. 

William Leslie, general manager 
of the underwriters’ organization, 
said that the increases were due to 
|/mounting accident frequency, in- 
creased claim costs, inflation and 
the design | of ‘eetomeniies. 


Air Fo orce Offers 


‘Tools to Vendors 


WASHINGTON. — Government- 
owned machine tools are being 
made available for the use of Air 
Force contractors by the U.S. Air 
Force Air Materiel Command. 


The Command has invited the 
contractors to send representatives 


|to the machine tool storage sites 


at Marietta, Ga., and Omaha to se- 


: : : . 2 .. |leect machine tools needed for their 
Boas Pontiac, San Francisco Pontiac dealership, has started construction of a build- | 


ing which will make the Richmond district firm one of the largest Pontiac dealerships 


The _ storage 
had 


defense production. 
reported to have 
| high production machine tools 
stored since World War II. 





neces Lot Riad 
Montezuma (Ga.) Motor Co. has 


St. Roy Windham is manager. 


How to Thwart Saboteurs 


trol center to serve as a clearing | booklet that enemy-inspired agents, 


house for information within and| disgruntled employes, and emotion- 
|ally unstable individuals are a men- 


WASHINGTON.—Steps by indus- 
try and defense officials for com- 
batting sabotage are outlined in a 
|new publication of the U. S. Cham- 
ber of Commerce. 

The booklet, “Sabotage and 
Plant Protection,” combines ad- 
dresses on the subject delivered at 
a special session of the chamber’s 
recent annual meeting. 

Frank V. Marinek, assistant vice- 
president of Standard Oil of In- 
lists steps in setting up an 


1. Alerting top management of 


every American industrial plant of | 


the current danger. 


2. Taking immediate steps to or- | 


ganize defense procedures. 


8. Inclusion of a top executive 
committee on sabotage and espio- 
nage in every plant. 


4, Establishment of a plant con- 


outside the company. 
5. Organization and training of | 
volunteer groups in rescue, first 
aid, radiological monitoring and 
other activities. 
Maj.-Gen. Francis H. Griswold, | 
Munitions’ Board’s military 


tor of ‘production, warns in the 


| OTTAWA.—Canada’s income tax 
|department won’t take cars or 
trucks for payment of taxes. It 
|}wants the currency. This was the 
response to an offer by one dealer 
of a new car in payment of income 
tax. However, if a Canadian can- 
not pay taxes in cash, he can sell 
chattels or property and use the 
cash to pay off the debt. 


| 


direc- | 


|}ace to the defense effort. 


Other contributors to the book- 
let include Alex C. Davidson, la- 
bor relations supervisor for 
American Steel & Wire Co., who 
discusses plant protection and 
preparation of a plant protection 
manual. 


U. S. Sen. Richard M. Nixon, 


|California Republican, calls for a 


strong education program to in- 
form Americans of Russia’s inten- 
tions. 


Also in the publication is a sum- 
mary of discussions on: Protection 
of classified information; principles 
of plant protection; handling of 
saboteurs; disloyal employes; train- 
ing facilities; Russia’s atomic bomb; 
employe screening and finger- 
printing, and where plant protec~ 
tion responsibility lies, 
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3 Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U, S. PRODUCTION ONLY) 


Week Week dan. 1 Jan. 1 
Ended Same Ended Total to to 
Aug. 4, Week, duly 28, duly, Aug. 5, Aug. 4, 
1951 1950 1951* 1951 1950* 1951* 
CHRYSLER 23,508 37,263 19,494 86,106 550,952 809,746 
Chrysler 3,556 5,116 3,114 13,708 76,496 112,208 
DeSoto 2,440 3,730 2,221 9,492 56,781 75,019 
Dodge . 5,884 10,019 2,733 20,245 154,726 215,279 
Plymouth 11,628 18,398 11,426 42,661 262,949 407,240 
FORD . 20,825 30,592 21,404 87,122 957,603 772,983 
Ford 16,090 23,354 16,641 67,138 738,979 599,153 
Lincoln ; 553 750 565 2,200 21,115 17,918 
Mercury ..... ses 4,182 6,488 4,198 17,784 197,509 155,912 
GENERAL MOTORS... 34,4138 64,522 44,846 177,733 1,812,067 1,484,774 
IE Seats seh eenessivey vada 3,168 11,303 7,539 30,095 326,332 263,952 
Cadillac .............. . 2,050 3,009 2,047 8,578 60,560 65,946 
Chevrolet 23,742 31,614 23,716 90,737 908,664 744,516 
Oldsmobile 2,455 8,310 5,237 21,854 236,775 186,647 
Pontiac ...... a 2,998 10,286 6,307 26,469 279,736 223,713 
KAISER-FRAZER 1,027 4,072 1,061 4,250 57,646 72,546 
Frazer 3 - pas 9,955 .... 
Kaiser ee 1,027 4,072 1,061 4,250 47,691 72,546 
CROSLEY ..... 60 189 V7 286 4,035 3,600 
HUDSON ...... sisvieiecsedenivien 2,861 80 1,221 91,562 74,460 
NASH ...... Shinde 2,188 3,564 2,174 5,574 126,408 99,045 
PACKARD .... i oan 320 3,975 32,261 50,086 
STUDEBAKER. ........ 4,665 6,364 4,678 15,866 174,051 146,049 
WILLYS-OVERLAND+ 453 ; 457 1,008 20,491 18,100 
Total Cars, U. S... 87,1389 149,747 94,271 383,141 3,827,076 3,531,389 
+Includes station wagons and Jeepsters. *Revised. 


COMMERCIAL CARS 
(U, S. PRODUCTION ONLY) 


Week Week Jan, 1 Jan. 1 
Ended Same Ended Total to to 
Aug. 4, Week, July 28, duly, Aug. 5, Aug. 4, 
1951 1950 1951* 1951 1950* 1951* 
CHEVROLET ‘ 11,122 9,789 9,610 37,232 300,088 293,931 
CROSLEY .. ; 15 4 15 52 236 440 
DIAMOND T.... a 150 151 178 593 3,533 5,043 
4), ee si 94 117 100 341 2,706 2,836 
DODGE ; 3,822 3,892 3,339 14,322 52,615 104,476 
FEDERAL 35 29 82 305 1,000 1,483 
FORD ..... on 6,142 7,330 6,270 25,098 213,873 210,259 
GMC ..... siveivaveiee is 478 1,795 2,546 9,027 64,822 78,896 
INTERNATIONAL ...... 3,104 3,386 2,869 12,617 74,030 101,703 
MACK ..... asisilvveais 300 167 363 1,229 6,435 10,096 
REO sh 298 260 284 1,124 2,972 9,299 
STUDEBAKER ...... 1,100 1,036 1,160 4,550 30,568 29,077 
EI sscscigsnncisseusarviesss 325 977 7,617 9,304 
WILLYS-OVERLAND 2,414 ; 2,499 5,737 23,409 51,862 
MISCELLANEOUS ...... 358 187 358 1,504 5,820 9,573 
Total Trucks, U. S..... 29,757 28,143 29,673 114,708 789,724 918,778 


Total Cars, Trucks, 


kp Tb Sistcrons 116,896 177, 
Total Cars, Trucks, 

Canada. .................. ss 7,981 7, 
Grand Total 


Cars and Trucks, 
U. S. and Canada 


*Kevised. Miscellaneous includes Autocar, 
Drive, Sterling, Nash, etc. 


124,877 185,007 131,511 


890 123,944 497,849 4,616,800 4,450,167 


117 7,567 31,594 232,719 276,911 


529,443 4,849,519 4,727,078 
Corbitt, Marmon H., Brockway, Four-Wheel 





Output Off Only Slightly 
Despite Shutdowns 


(Continued 


could be attributed to sluggish op- 
erations at independent car makers. 
* * + 


NLY Studebaker came close to 
building 33% percent of its 
third quarter quota during July. 

Using 33% percent as a yardstick, 
independent plants as a group dur- 
ing July built less than half the 
cars permitted under NPA regula- 
tions. 

GM and Ford built slightly over 
their quotas, while Chrysler was 
almost exactly on the pace. Of 
those three, it appears that a pro- 
duction upturn in August is likely 
only at Chrysler. GM and Ford 
schedules are likely to hold at 
July levels. 


However, the independents should | 


be stronger performers in August. 


Nash was down for vacation during | 


the first two weeks of July, but its 
schedules were at NPA levels when 
a truck strike halted assembly 
again later in the month. 
* + + 
ASH returned to 
again last Wednesday 
1), and should succeed this month 


production 


in making up for some of the 7,500 | + 


more cars it might have built in 
July. 

At presstime Thursday, there 
were indications that Hudson 
might get back into production 
today (Aug. 6). At any rate, it 
was learned that Hudson’s re- 
sumption plans call for 480 cars 
daily, or 160 more than last 
month. 

A reliable source reported that 
Hudson has ample materials in in- 
ventory to complete the 14,649 jobs 
left in its 1951-model run and get 


(Aug. | 


from Page 1) 


ja good start on a 1952 line. 

The same source said Hudson 
will drop the Drivemaster on 1952 
|models, and instead offer Hydra- 
Matic on all Hudson cars for 1952 
‘including the Pacemaker. 

x * * 
PACKARD is definitely slated to 

resume output today (Aug. 6), 

following a two-week shutdown be- 
cause of parts shortages. Packard 
|should make an appreciably better 
|showing this month. 
Strikes at Briggs, its body sup- 
|plier, hit Packard hard in July, 
|and copper is becoming an increas- 
|ingly serious problem for the com- 
pany. 

For that matter, copper is a 
serious problem for all makers 
and some of them are already in- 
stalling steel radiators in cars. 

A further cut in steel usage, an- 
|other 5 percent for a total of 40 
|percent, starting Oct. 1, came as a 
shock to car makers. However, 
| many still hold the hope that the 
| steel situation may be brighter in 
| September. 





* * * 


IN ‘-ANLY FLEISCHMANN, DPA 

administrator, said that mount- 
ing defense requirements made the 
additional cut necessary. Auto mak- 
ers recalled that only two weeks 
before Fleischmann had been quot- 
ed as saying that civilian produc- 
tion would be able to continue at 
third-quarter levels through the 
rest of the year. 

Fleischmann said that car 
makers could use foreign steel in 
the fourth quarter of this year, 
but only to build up to a quota 
slightly higher than _ 1,100,000 
cars. 
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| New Law Gives Factories Relief... 


10% Car Price Hike Possible 


(Continued from Page 1) 


| 
has been shooting for an Oct. 1) 
effective date on new excise and in- | 
come taxes. 

With the new Defense Act, it be- 
came certain that OPS would 
change its pricing approach to new 
cars. Against industry protests, new | 
cars have been priced under regu- 
lations entirely separate from those 
used for other manufactured com- 
modities. 

The Capehart amendment, how- 
ever, covers all products with its 

cost - plus formula. Moreover, 
some new-car producers may not 
desire to raise their wholesale 
prices by the maximum allowed 
in the new controls law. 
The give-and-take of the 
Congressional conference on the 
Defense Act cost two other pro- 
posals which would have benefitted 
the auto industry: Rep. Herlong’s 
plan to divorce ceiling price for- 
mulas from profits standards, and 
the recommendation of West Coast 
dealers that additional loan payoff 
time be given purchasers in areas 
where freight costs are high. 

The conference committee, fi- 
nal arbiter of the House and 
Senate measures, rephrased the 
Herlong discount amendment 
somewhat. The amendment as 
adopted by the House applied to 
markup margins of “individual” 
retailers and wholesalers, but 
came out of conference with “in- 
dividuals” changed to “groups.” 


The semantic maneuvers of the 


increases which had to be can- 
celled. 

Virtually to a man, auto builders 
have described the March 2 price 
boost of 3's percent as “inadequate” 
to meet higher costs. Ford stated in 
June that the 3' percent rise re- 


covered only $40 of the $128 ad- 
vance in post-Korean costs on a 
Ford car. 


The Ford statement said mate- 


OPS Threatens 
To Indict 68 


|U pstate N. Y. Lots 


SYRACUSE, N. Y.—The Syracuse 


joint | otice of OPS hinted last week that 
|federal proceedings would be insti- 


tuted against at least 68 used-car 
dealers in northern New York. 

St. Lawrence county had _ the 
j}most offenders, 36, while Oswego 
had 17, Jefferson 11 and Lewis four 
officials said. 

George G. Moore, district direc- 
jtor, and Ben Wiles jr., chief OPS 
enforcement attorney, said 100 deal- 
ers in the 16-county area had been 
notified they were violating federal 
regulations and that their names 
would be forwarded to the Depart- 
ment of Justice for injunctive pro- 
ceedings. 

Altogether 217 dealers were found 
not to have complied with regula- 
tions. Each was contacted person- 
ally by OPS representatives, and 
117 were found not to be violators, 





Senate-House conference group 


evidently will require OPS to use| 


the average margins in each trade 
during the period between May 24- 
June 24, 1950. 


* + * 


1 Herlong clause makes it plain 
that OPS cannot repeat the 
March discount move, under which 
dealers were barred from applying 
their historic markup percentages 
to the higher wholesale prices. 
That, in effect, constituted a dis- 
count reduction of one percentage 
point across the board. 

As late as July 10, the Passen- 
ger-Car Manufacturers Industry 
Advisory committee appealed to 
OPS for application of the CPR 
30 machinery formula to new 
cars. 

Until Congress moved the cost 
“cut-off” date ahead to July 26, 
CPR 30 set expenses “cut-off” dates 
of Dec. 31 for materials and March 
15 for labor. Affected by CPR 30 


were new trucks, auto parts and| 


related items, while tires were cov- 
ered by the similar CPR 22. 


The new-car makers’ committee | 


told OPS a month ago that the 
CPR 30 plan would enable them to 
use the same pre-Korean-plus-cost 


| because they had filed with the New 
York city regional offices, closed 
their business or had other logical 
| reasons, 

There are 1,200 used-car dealers 
|in the Syracuse district. 


| a sae 


Prices on Austin 


Go Up 6 Pet. 


| 


| LONDON. — Price boosts averag- 
|ing 6 percent were put into effect 
last week by Austin Motor. They 
jcover the entire line and are at- 
| tributed to the continued upward 
|trend in the cost of supplies. The 
|increases apply to both home and 
|export markets. 
| In contrast, the Rootes Group re- 
|cently announced price cuts on the 
|Hillman Minx and a $200 decrease 
|in the four-door Humber sedan. In- 
creased sales in the U. S. market 
| prompted its action, Rootes said. 





| Camden (N. J.) Price War 
‘Ended by Picket Threat 


CAMDEN, N. J.—The gasoline 


| price war has ended here. It is 
| thought that the price-cutters were 


system adopted for trucks and|!brought into line by the combina- 
parts. | tion of the New Jersey Retail Gaso- 
> -* »* |line Dealers Assn. and the newly- 


ua argued it would also tend | formed AFL group in the area, by 
to equalize prices thrown out/|threat of picketing. 

of line by the CPR 1 price freeze-| 
and-rollback, which found some as- | 
semblers with price hikes already 
in effect and others with planned | 





It is reported that the Philadel- 
phia dealers are also ending a sim- 
ilar conflict there, and gas prices 
are returning to normal. 


Steiner Hosts National Cherry Queen— 


During Detroit's 250th birthday celebrat 
Steiner Co. (Ford), 16901 Mack Ave., 


ion, Alfred F. Steiner, owner of Alfred F. 


Detroit, with the assistance of Mrs. Steiner, 


played chaperone to Mary Lonn Trapp, national cherry queen, and her court. During 
the week, the queen and her court were Steiner's guests ct the Ford Festival television 


show, put on in Detroit Masonic Temple. F 


rom left to right are: Steiner, Mrs. Steiner, 


three members of the queen's court, the queen herself and two more members of her 


court. 


rials expenses had risen 12 percent 
and labor cost 14 percent between 
June 25, 1950, and June 2, 1951. 
Included in the labor costs for all 
makers was the two-pronged raise 
of June 1, when _ cost-of-living 
bonuses rose at the same time the 
“annual improvement factor” was 
granted. 

“None of these cost increases,” 
Ford said, “takes into account ex- 
pensive materials substitutions 
required by government regula- 
tions or increased costs rising 
from government orders which 
have seriously reduced the vol- 
ume of our civilian production.” 
Auto makers also were wondering 
whether they would be allowed to 
make pricing allowances for addi- 
tional costs subsequent to July 26. 
Original-equipment parts makers 
are entitled to include their own 
direct costs through July 26 in 
prices to assemblers, but OPS may 
not approve the higher costs to the 
ear factories until later in August, 
too late for the July 26 “cut-off” 
deadline. 

Thus, according to company ex- 
ecutives, auto plants may be forced 
to absorb increased “indirect” costs 
in spite of the fact that all changes 
emanate from the July 26 provision. 

* * + 

HEN, another review of the 

cost-of-living bonus clause in 
auto escalator contracts is sched- 
uled for Sept. 1. The 1951 Defense 
Law makes no provision for a con- 
tinuing cost-price escalator, al- 
though all higher expenses before 
July 26 must now be recognized by 
OPS. 

The Capehart amendment de- 
tails the costs to be used, includ- 
ing boosts in expenditures for 
advertising, sales and general ad- 
ministrative programs. OPS had 
refused to acknowledge these 
costs previously. 

Rejection of the Herlong amend- 
ment on profits standards leaves 
intact the Johnston dictum forbid- 
ding ceiling price increases if an in- 
dustry as a whole demonstrates net 
profits 85 percent or more above 
the average of the best three years 
between 1946 and 1949. 


Canada 3 Tightens 
Rules to Curb 
Credit Evaders 


OTTAWA.—Changes in Canadian 
law to stop evasion of consumer 
credit regulations through private 
sales of automobiles, and through 
the practice of “renting” vehicles, 
were announced last week by the 
Canadian government. 

In private auto sales, the law now 
states that only two persons can 
be involved in a transaction in or- 
der to be exempt from the credit 
regulations. If a third party enters 
the sale for the purpose of financ- 
ing the transaction, the credit regu- 
lations must be carried out. 

It was learned also that a prac- 
tice of “renting” vehicles has been 
carried on here, where the user 
pays for the use of the vehicle by 
the month without making a down- 
payment. The vehicle becomes the 
property of the user when the 
value of the vehicle has been paid 
off in rental. 





| that 





The new law, however, states 
if the unit is rented on this 
basis, rental agreements cannot be 
made to exceed six months without 
the renter making a downpayment 
representing 50 percent of the 
value of the vehicle. The downpay- 
ment will be returned to the renter 








following expiration of the  six- 
month contract. 
Auto Stocks 
Aug. duly 1951 
1 25 High Low 
Chrysler 6734 685% 8234 65% 
Crosley 2% 2% 5% 25% 
GM 47% 48% 534 46 
' | Hudson 1334 133%, 203% 12% 
| K-F 5 4% 8% 4% 
| Nash 11% 18 22% 175% 
Packard 4% 4% 6% 4% 
Stude. 2634 26%, 35% #25% 
Willys 93% 8% 12 1% 
Average 21.54 21.79 


Compiled from reports of trading on the 
N. Y. Curb and N. Y, Stock Exchange. 
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Obituaries 





Laz, 57, Founder 


Of Aurora Assn. 

AURORA, IIll.— Joseph Laz, 57, 
founder of the Aurora Automobile 
Dealers Assn. and general manager 
of the Felz Motor Co. (Dodge-Plym- 
outh) for the past 15 years, died 
here July 28. 

In addition to his widow, he is 
survived by three sons, including 
Lee, sales manager of the firm; 
Don, Big Ten pole vault champion 
and football star from the Univer- 
sity of Illinois, and William. 

* + ° 


Ray W. Morris 
LENOIR, N. C.—Ray W. Morris, 49, 
owner and manager of one automobile deal- 
ership here and secretary-treasurer of an- 
other, was found dead in bed July 23. 
Death was attributed to a heart attack. 
* i * 


Theodore P. Marks 
EL DORADO, Ark.—Theodore P. Marks, 
74, owner of T. P. Marks Motor Co. 
(Ford), died in a local hospital July 20. 
* * * 


Clifton H. Carlisle 


TORONTO. —-Clifton H. Carlisle, Sl, 
founder of Goodyear Tire and Rubber Co. 
of Canada, died on July 27. Mr. Carlisle 
formed the company in Canada in 1910, 

t * * 
August H. Klocke 

CREWE, Va.-—-Funeral services were 

held July 26 for August H, Klocke, 72, 


automobile dealer here and president of the 
National Bank of Crewe. Mr. Klocke was 
a former member of the Crewe town 


council. 
* * 


* 
Ivan R. Redinger 
LOGANSPORT, Ind.-—Ivan R,. Redinger, 
72, former Cadillac dealer and co-founder 
of R-B-M Mfg. Co, and Switches, Inc., 
died July 28 at Nashville, Tenn 
* * * 


Halleck E. Hoffman 
PASADENA, Calif.—Halleck E, Hoff- 
man, head of Standard Record Mfg. Co. 
and brother of Paul G. Hoffman, presi- 
dent of the Ford Foundation, died July 23 
of a heart attack, A graduate of Stanford 
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The Defense Question Box— 


This is the Business Inquiry room in the old General Accounting Office building in 
Washington where .businessmen and manufacturers are assisted with their defense 
production questions. There are about a hundred callers a day whose problems range 
from interpretations of NPA orders to procurement of defense orders. 






Auto Tax F 


(Continued 


of a new $2,000 automobile. He 
said new-car prices would rise an 
average of $50 if the federal ex- 
cise is raised to 10 percent. 
Freed, Salt Lake City dealer, 
backed up Barit’s proposal by 
warning that if the present trend 
continues, “the automobile will be 
returned to its early day status as 
a product only for the wealthy.” 
Freed said automobile owners 
are paying the states as much in 
taxes as they derived from all taxes 
just a decade ago. He said the fam- 
ily car is already the most heavily 


and a veteran of World War I, he had|taxed possession of the average 
made his home in Pasadena for 40 years. American 
* * - 
* * # 
i" r 
en eres Evers Whyte ( THER witnesses before the 
GLENDALE, Calif, Charles’ Evers . 
Whyte, president of the Whyte Advertising committee included Charles G. 
Agency, died July 27 of a heart ailment.|Collins, for the AAA, Earl Ray- 
* * . 


Gilbert T. Farrell 
DAYTONA BEACH, Fla.—Gilbert T. Far- 
rell, 50, Daytona Beach automobile dealer, 
drowned in Fisheating creek near Lakeport 


when his automobile left State Road 
and plunged into the creek. 
* * * 


Lucius C. Glenny 
NEW ORLEANS.—Lucius Charles Glenny, 
74, who was widely known in automobile 
circles and at one time head of Glenny 
Buick Co., died here July 29. After leaving 
the automobile business, Mr. Glenny was 
special representative of the Gulf Refining 

Co, here for the past 16 years 

* * * 


Clifford O. Poole 

JACKSONVILLE, Ill.-—Clifford O. Poole, 
owner of Poole Motor Co. here, died early 
this week after a short illness. He was 
taken: ill while returning from a trip to 
Florida. Mr. Poole has been owner of a 
dealership and garage here for 15 years. 

* * * 


William C. Johnson 
MILWAUKEE.—William C. Johnson, 49, 
executive vice-president of Allis-Chalmers 
Mfg. Co.. died July 26. He was a mem- 
ber of the firm's board of directors and 
also a member of the executive committee 


of the board. In addition 
* * * 
Sam Watkins 
EL PASO, Tex.—Sam Watkins, 61, 
pioneer El Paso automobile dealer and 


president of Watkins Motor Co., 
W. San Antonio St., 
here July 16. 


Inc., 415 
died at his ranch near 


* * * 


Clyde A. Morris 
ALBEMARLE, N. C.—Clyde A. Morris, 
58, for many years operator of a Buick 
dealership here, died July 23 in the Baptist 


hospital in Winston-Salem, after a long 
illness. 
* * * 
A. E. Kull 
OKLAHOMA CITY.—A. E. Kull, retired 
vice-president of Reo, died here July 30, 
following an operation. Mr. Kull, who had 
also served as national sales promotion 
manager for Reo Motor, staged the first 


tractor show in Oklahoma City and subse- 


quent to his retirement was active in 
political affairs 
* * * 
Stanley P. Irvin 

BUFFALO.—Stanley P. Irvin, 58, vice- 
president of Batten, Barton, Durstine & 
Osborn, New York advertising firm, died 
here July 31. Mr. Irvin, with Goodyear 
Tire and Rubber Co, from 1916 to 1921 


as a salesman and later in the advertising 
department, was also vice-president and 
director of Plasti-Liner Co., Inc 


More Cadmi 


WASHINGTON.—The government last week authorized an increase 
in the use of cadmium in less essential civilian products, including 
automotive replacement parts and paint pigments. 

The NPA said that the action was possible due to the fact that 
inventories of the metal have been piling up. Producers of pigments 
and coloring were authorized to increase their use of cadmium to 60 


percent of their average monthly 


mond for the Trailer Coach Manu- 
facturers Assn., H. L. Bollum for 
the American Transit Association, 
and Edgar S. Idol for the American 


78) Trucking Assns. 


Collins opposed both the automo- 
bile excise tax increase and a pro- 
posed 1%-cent increase in gasoline 
excise, also included in the House 
bill. 

He charged the new taxes 
would visit hardship on low in- 
come groups dependent on cars 
for transportation. He also out- 
lined the AAA policy of opposi- 
tion to Federal automotive excise 
taxes. He said this source of 
revenue should be left to the 
states. 

Raymond recommended outright 
repeal of the excise tax on trailer 
coaches which he said “are in 
reality mobile homes.” The House 
bill exempted them from the auto- 
mobile tax increase. 

Bollum said that the 


Needles Heads Up 
Goodrich-Canada 


KITCHENER, Ont.—Ira G. 
Needles, vice-president of B. F. 
Goodrich Rubber Co., of Canada, 
Ltd., since 1945 
has been elected 
company presi- 
dent, it is an- 
nounced by John 
L. Collyer, chair- 
man of the board. 
Needles succeeds 
George W. Sawin, 
president since 
1941, who re- 
signed on June 30 
for reasons of 

Ira G. Needles health. 

Needles joined B. F. Goodrich in 
1916 and in 1925 became a member 
of B. F. Goodrich of Canada. 


American 





um for Parts | 





use in the first half of 1950, and 


they can now exceed the present 30-day inventory limits to a reason- 


able degree. 


The Automobile Manufacturers Assn. said that the metal is used 
principally in parts where metal comes in contact with gasoline. It 
is used in producing fuel pumps, and in other parts where rust re- 


sistance is required. 


Additional uses are in strengthening low melting-point alloys and 
in some cast iron casings, AMA said. 





jus what you think we should know about 
your qualifications for this assignment. 





ight Pressed 


Barit Urges 5% General Manufacturer’s Levy; 
NADA’s Freed Sees $50 Hike Per Car 


from Page 1) 


|Transit Assn. was opposed to tax 
increases on new buses, auto parts 
‘or gasoline. 

| Idol charged that gas and diesel 
tax proposals are projected only 
because they promise to be easy to 
collect and not because they are 
fair. He said there was no justifica- 
tion for new federal taxes on high- 
way users. 


Seen 30% Off 





New-Car Sales for August 


50 Peak 


‘Continued from Page 1) 


given the market last year at 
this time by scare buying as a re- 
sult of the Korean war. 

Juae, July and August of last 
year brought a succession of “all- 
time monthly records” as a conse- 


quence of the buying hysteria set | 


off by the outbreak of the Korean 
war. 

That hysteria subsided long ago, 
and new-car sales for the past four 
months have been more similar to 


the 1949 level than to the lofty 1950 | 


marks. 
. * . 

HIS is readily apparent in sales 

reports from two Ohio cities. 
Summit county (Akron) new-car 
sales in the first three weeks of 
July total 1,095 units, against 1,750 
in the same 1950 period—a decline 
of 655 units or 37 percent. 

In Franklin county (Columbus), 
Ohio, sales in the first half of July 
amounted to 619 new cars, com- 
pared with 1,136 in the first half of 


July, 1950—a drop of 517 units or 45 | 


percent. 

The abrupt decline of new-car 
sales in July is also mirrored in 
a report from Washington. New- 
car sales in the nation’s capital 
during the week ended July 14 
totaled 487 units. In the week 
ended July 21, they slipped to 272 


in the week ended 
160 


| units, while 
July 28, the total was only 
units. 
* * * 
ALES in the month were esti- 
mated to be near the June to- 
tal, figured at 449,677 units, based 
'on reports from 34 states which 
normally account for 57.89 percent 
|of national registrations. 

The projected June total of 449- 
677 new-car registrations would 
be about 23 percent below the 
583,922 new cars sold in June, 1950. 


New-car sales in July, 1950, 
|amounted to 609,926, while the total 
|for August of last year reached 
| 683,995. In 1949, June sales totaled 
432,470, while July’s total was 448,- 
477 and August’s, 478,556. 


Dodge Deal in Calif. 
Taken by G. 1. Smith 


DOWNEY, Calif.—G. I. Smith, 
former assistant sales manager 
for Chevrolet and former Chev- 
| rolet dealer in Los Angeles, has 
been appointed a Dodge-Plym- 
outh dealer here, it was an- 
nounced last week. 
| The new firm will be called 
| Smith, Widger & Davis, it was 
reported. 


| 
} 











CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 100,000 readers engaged in all branches of the automotive industry from Maine to 


California. Low Rates: EIGHTEEN 


CENTS (18c) 


PER WORD for each insertion. Cash in advance. Position 


Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing read- 
ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and address 


at regular rates, but if signed “Box No. ...... . in care of Automotive News, Detroit 26, Mich.'’ add One Dol- 
COMmOSOM M Ctei- UM ie eee forwarded, unopened, the same day 


received. Display Ads: $9.80 per 
WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, 








Kindly Acknowledge 
Advertisers availing themselves of this | 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 








HELP WANTED 





NEW CAR SALES MANAGER, experienced 
in Oldsmobile price range. Age 30-45. 
Must be sober, hard worker, qualified to 
do volume job, train and work salesmen. 
For the right man, a chance to make 
more money than you have ever earned 
before. Ours is an old establishment in an 
ideal set up, located in a fast growing, 
good business city, with ideal year around 
climate. Present sales manager taking his 


own deal after having been with us 
eleven (11) years. Send small photo with 
application. Steel City Oldsmobile Co., 
Inc., Birmingham, Ala. 

THE RIGHT USED car manager can write 
his own future in a large Columbus, 
Ohio, dealership, handling popular low 
priced new car providing he can main- 


tain 30 day turnover dollar inventory and 
is familiar with and can operate daily, | 


all phases—appraising, reconditioning, 
advertising and selling, Attractive salary 
and bonus plan will pay producer over 
$10,000 yearly. All replies confidential. 
Send photograph, experience details and 
availability for interview with applica- 
tion, Write Box 5307, c/o Automotive 
News, Detroit 26 | 





Opportunity for Happiness 
Good Salary Included... 


ASSISTANT SALES PROMOTION MANA- 
AGER will find a pleasant association with 
this independent motor car manufacturer. 
He will be required to do his own creative 
planning and follow through with details, 
sharing the work load of a busy depart- 
ment. He should have experience in the au- 
tomotive field, and preferably some used 
car experience. Initial salary $8,000. Tell 


Write Box 5322 
c/o Automotive News, Detroit 26 








AUTOMOTIVE NEWS 
WANT ADS 


reach an estimated 100,000 
readers weekly! 








inch, per insertion. 





HELP WANTED | 


SERVICE MANAGER—Age 30 to 45. Must 
be qualified to handle complete service 
operation of one of the largest and oldest 
Buick dealers in the midwest. New build- 
ing; one of the largest and finest. Pres- 
ent service manager employed ten years 
compelled to change climate for wife’s 
health. Allen Motor Co., Cedar Rapids, 
Iowa 





TRAILER DESIGN ENGINEER 


Thoroughly familiar with all types of trailer 
equipment. Capable of developing necessary 
design as required by the sales department. 
Must have knowledge of modern processing 
methods on aluminum and steel. This man 
will take charge of the engineering depart- 
ment. Company located in the middie west, 
now producing one of the leading makes of 
trailers in the industry. Salary commensurate 
with ability. 


BOX 5324 
c/o AUTOMOTIVE NEWS, DETROIT 26 





BUSINESS MANAGER-Accountant, Los 
Angeles area volume new car dealer. 
Permanent position to man with auto 
experience, capable of handling insur- 
ance, financing, collections, etc., in addi- 


tion to regular office supervision and 
accounting, Write particulars, including 
references, to Box 5295, c/o Automotive 


News, Detroit 26. 


SERVICE SALESMAN | 


Excellent opportunity with large NYC General 
Motors dealer. Must have top experience esti- 


mating all types of repairs. Previous super- 
visory | experience essential. Excellent salary 
plus incentive bonus. Our staff has been 


informed of this ad. Please write full details 
first letter. 
_Box 5323 c/o Automotive News, Detroit 26 













POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
Insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 














SALES MANAGER or assistant. Thorough 
knowledge sales training, selling (new 
and used car departments), appraisals, 


financing, advertising, 
management, Presently employed for 
Packard dealer in Los Angeles (six 
years). Desire position in San Francisco- 
Oakland area with G.M., Ford or Chrys- 
ler dealer. Require position that assures 
advancement after qualifications are 
guaranteed. Box 5302, c/o Automotive 
News, Detroit 26. 


MANAGER or ASSISTANT, 
sponsible position in small dealership in 
south or west. Single, draft-exempt and 
under thirty. Four years’ successful fac- 
tory executive experience, 1% years suc- 
cessful management small ‘‘Big Three’’ 
dealership in tough market area. Profit- 
ably merchandise new and used cars and 
trucks, Can sell personally or direct oth- 
ers, Can assume full responsibility. Top 
references. Box 5308, c/o Automotive 
News, Detroit 26 


reconditioning and 





or other re- 





eda B 


POSITION WANTED 


GENERAL MANAGER. Over twenty years’ 
volume dealership experience. Have been 
general manager of a large operation. 
Have managed sales of new cars, used 
cars and trucks. Considered to be truck 
expert. Have wide truck and fleet fol- 
lowing. Interested in position anywhere 
which offers opportunity to buy interest 
out of earnings. Prefer Chevrolet, Ford 
or Dodge. Box 5301, c/o Automotive 
News, Detroit 26. 





TRUCKS—Foreign cars, Do you want al- 
ready established dealers in South Caro- 
lina and/or Georgia to handle your lines? 
If so, I have connection you need. Box 
5320, c/o Automotive News, Detroit 26. 


GENERAL MANAGER or sales manager. 
Experienced sales manager for former 
400 car Buick dealer in metropolitan 
area, desires to locate in N.Y.C., Bronx, 
Westchester or Long Island. May consider 
other locations. Familiar with all phases 
of operation. Age 26, married, draft ex- 
empt. Box 5280, c/o Automotive News, 
Detroit 26. 


BUSINESS MANAGER-Assistant General 
Manager. Big Three experience, young, 
aggressive, family man, Can organize all 
departments, trim expenses, increase net 
profits, cut receivables, streamline your 
operation. Available, 2 weeks. Will in- 
vest money and services, Box 5309, c/o 
Automotive News, Detroit 26. 

SERVICE MANAGER with more _ than 
twenty years experience as Cadillac fac- 
tory service representative, Cadillac-Olds 
mobile and Lincoln-Mercury service man 
ager. Box 5281, c/o Automotive News, 
Detroit 26. 





DEALERSHIP AVAILABLE 
ASSOCIATE “now 





AGENCY, handling 
Dodge, located in north Missouri county 
seat town. Modern plant, good trade ter- 
ritory with large volume. Stock and 
equipment at inventory, Will sell or 


lease building. Box 5303, c/o Automotive 
News, Detroit 26. 


EXCLUSIVE DEALERSHIP, now handling 
Hudson, in Texas city of about 100,000 
population, Will inventory for about 
$22,000. Will sell for $17,500, Business 
is making good money and has nice 
building for reasonable lease. Box 5304, 
c/o Automotive News, Detroit 26 

DEALERSHIP, now handling Hudson 
Suburban city, 25 miles to Los Angeles 
Excellent physical setup with body shop, 
large territory, heavily populated and 
growing rapidly. Parts plus fixtures and 
equipment, approximately $15,000. Box 
5314, c/o Automotive News, Detroit 26. 


NOW HANDLING DODGE-PLYMOUTH, 
central western Ohio county seat town 
(population 7,000). Price $25,000 with 
five year lease. Good profit maker. Box 


5315, c/o Automotive News, Detroit 26. 


AUTO AGENCY—New and used car and 
property, 50 miles from heart of Detroit 
on M-16; population of city 10,000. Con- 
crete block building, 74x96, consists of 
showroom, 2 offices, parts department, 
gas station, garage 74x40. Box 5321, 
c/o Automotive News, Detroit 26. 

DEALERSHIP, now handling Ford—120 
unit franchise. Southern Michigan. Good 
farming and small industrial community 
of 3,000; trade area 10,000, Box 5293, 
c/o Automotive News, Detroit 26. 
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DEALERSHIP AVAILABLE DEALER SERVICES USED CARS FOR SALE PARTS FOR SALE PARTS WANTED 
DEALERSHIP, now handling Packard, WANTED FOUR (4) tires and tubes 34x4. 


Hudson and Crosley, in one os — INVENTORY SERVICE | ATTENTION DEALERS ! ! Reed’s Garage, Bent Mountain, Va. 
tral Florida's fastest growing sma Parts and Accessories Depts. SPECIALIZING IN THE SALE Oldsmobile 7RUGES FOR SALE 


an ee, pe oa ae ees Full-time experts. No pickup, part-time help; GAR CONVOYS FOR SALE. 1948 Dodge 
ghways, one annual payro one over : . Q » Pa ‘ CA § ; odge 
a million dollars. Will sell business or | eas Geka caret Gears OF EX-TAXIS truck, 2% ton, model B1J with 1947 Dunn 
will sell half interest to aggressive party onan ee oe Excellent Bodies—Good Motors P. | car carrier trailer, 825x20 tires. 1950 
with sales experience and some capitai. | organization —in business since 1939. Free 1 to 500 arts | Dodge truck, 2% ton, model B2J, low 
In business since 1919, dealer has other | booklet on Parts Department operation sent mileage, with 1948 Dunn car carrier 
interests. A wonderful opportunity for | 0M request. Cail or write for service details. | Plymouths-Fords-Chevrolets trailer, 825x20 tires—practically new. 
the right man to step into a going busi-| Automotive Inventory Service Co. | Buy Now At Low Prices 24-HOUR DELIVERY SERVICE 1950 Dodge truck, 2% ton, model B2J, 
ness in ideal community, Must be able | 9900 Freeland, Detroit 27, Mich. WE 3-6449 | low mileage, with 1950 Delevan car car- 
to qualify with factory. Replies confi- | THE R. A. AGENCY = rier trailer, 825x20 tires, practically new. 
dential. Box 5316, c/o Automotive News, | 54th and Lindbergh Boulevard Harbold’s Garage, Dillsburg, Penn. 


Detroit 26, INVENTORY SERVICE for all auto deal- | SS 
ers—our crews consist of parts man in- (Below Woodland Avenue) SPECIAL EQUIPPED tool sales truck. Lee 


"aoe damien’ aaa ae a aeectaee ventory specialists for your kind of fran- Philadelphia 43, Pennsylvanio WRITE — PHONE — WIRE Braxton, Whiteville, N. C. 
06 Angeles metropolitan area. & ; chise. Our inventories are unbiased and MORRIS FREEDMAN, M 
in center of automobile trading district) seq to buy or sell dealerships. We are » Mgr. for USED CARS BUSES FOR SALE 
with immediate territory population of nationally recognized for fine workman- | Sqratoga 7-2300 Sherwood 7-1700 | 7—i0hT AMIDEDAICER achonl bun 4a nea. 
150,000, Excellent used car location and| hip. Phone. wire, write Bill Talbot, Tal- tog 1—1951 ee ee school = 48 ~~ 
market. Existing lease on ae build- | pot's Automobile Dealers Inventory Serv- | Herbert J. Cole WHOLESALE omaeea a wae Geni ae 
ing completely redecorated. Vill sell| joe 424 South Woodward, Birmingham, | Evergreen 2-0400 | , Ss oe t >. 108 re 
parts inventory at net cost; equipment Michigan, or 4690 Newport, Detroit. | | Late Model +T Bi aoe 2 ane ie a 
Sendo etee eu ae St | Phone Miawene 43s, sed oo eae Eg Sy 
—— oo —S re BUSINESS OPPORTUNITIES | Locations ate delivery. National Bus Sales Co., 
DEALERSHIP, now handling oe Fast FOR SALE: MODERN BOWLING ALLEY | Inc., 101 N. 33rd St., Philadelphia 4, 
growing oil, ranch and agricultural town, 10 lanes, Chrysler air-conditioned. Large _ A U T O ‘nie Gage & Drummy Inc Pa. BAring 2-7605. 
southeast Texas. 1950 volume two hun- concessions, beer and wine permit, new | ' ° cecineiiltnipnanclaemanaitaaiamainainesanasttiaaaaamnatiaitinteaiiaaaee 
dred seventy-five thousand dollars. High| j, 1948. All Deluxe Brunswick equip- |BUSES FOR SALE. Late model used and 
net. Well located, good building, lease ment. Does large year-around business. A U ] T | @) N 21710 WOODWARD AVENUE new school buses, 36, 48, 54 and 60 pas- 
hundred ten dollars per month. Salable Building 80x200 ft. No competition. Lo- DETROIT 20, MICHIGAN senger. National Bus Sales Co., Inc., 101 
assets inventory less than ten thousand.| cated in Tampa, Fla., best part of city. | | JORDAN 4.6332 | N. 33rd St., Philadelphia 4, Pa. BaAring 
Inspection of books will prove less than Show excellent ’ profit. Write or phone entice 2-7605. 


one year payout. Buyer must qualify with Barlow Motor Sales Dod 
A me ‘i 3 § 8, ge-Plymouth, | . 7 — 
Buick Motor Division, Ned Hays, Hays | Rockville. Conn. Tel 5-4637. | SHOP EQUIPMENT FOR SALE 


Buick Co., Yoakum, Texas. | DYNAMOMETER—Clayton. Used very lit- 


COMPLETE MOTOR rebuilding machine 
DEALERSHIP now handling popular inde-| shop. This shop is equipped with every HORSEHEADS, NEW YORK tle. Rare bargain. O. A. Birr Motors, 
Inc., 833 N, Meridian St., Indianapolis, 


pendent make located in prosperous Mid- tool and piece of equipment necessary | 
west agricultural town of about 8,000. to rebuild motors. including metalizing | EVERY FRIDAY | PONTIAC PARTS Ind. 


1950 gross business $360,000. oo equipment. Cost $15,000, will sell for | 
lease. $7.500 plus cost inventory. start- $7,500, Write Box 5317, c/o Automotive 

ed this business from scratch five years| News, Detroit 26. STRONG WOOD BOXES 
ago and am now ready for a much big- | OWNER WANTS to retire and will sell TRY US FOR ALL GM PARTS 22x12x8 — 40c¢ each 


ger deal. Address Box 5289, c/o Auto- | 49% interest in a 100 car dealershi 
; | ’ Pp (one . 
motive News, Detroit 26. | soot “Big 3°’), located in city of 10,000 | DANVILLE, PENNA. Shipped Anywhere | Sine, Ghdives, Shingles 


DEALERSHIP, located on seacoast in New population, central Michigan, to a man a a . 
England, 50 miles from Boston. Handling | Who can qualify to operate it. Excellent EVERY WEDNESDAY Write Phone Wire O'CONNOR BOX CO 
Chrysler-Plymouth—over 100 car fran- opportunity for the right person. Will R 
chise, Public storage and parking lo-| take about $20,000 to handle. Do not : A 1816 W. Sist Pl. Chicago, Ill. 
cated in center of city of 19.000 which answer unless you can arrange a per-|]| You will always find real action at F kli WwW b Pp ti 
within the next two years will grow to sonal visit, as no information will be both these auctions. rankiin eder onrTtiac 
30,000. Shopping area served—50,000. given by mail. Box 5318, c/o Automotive 
This is a real proposition. Gross sales— News, Detroit 26. ‘ | NEW LINES WANTED 
$500,000. Must qualify with factory. |FOR SALE or LEASE. Modern building R. D. WEST, PROP. 6161-25 N. Clark St., Chicago 26, U1. | —-sssssssseeeeieee=sgreennepaeeenyainenaent 

: a a | MANUFACTURERS. Manufacturer's repre- 
Principals only address Box 5305, c/o| in Marion, Indiana—10,000 square feet. J E. Johnson Tex Rickard 5 | sentative, calling on all new car dealers 
Automotive News, Detroit 26. Suitable for automobile dealership or wae Ss Direct Phone Ambassador 2-7117 | in Washington and Oregon, now in posi- 

| 


























: a facturing company. Reasonable. Auctioneers «@ 
DEALERSHIP AVAILABLE in Alabama a. | tion to add few quality lines. Excellent 
Write: J. Friedman, 1018 N. Meridian clientele. Results assured. Reply Box 


city—-25.000 population, now have Nash | . 
franchise, Now handling approximately | _St.. 'ndianapolis Ind. | 5319, c/o Automotive News, Detroit 26. 


100 units annually, this is definitely a USED CARS WANTED 


growing business. Located in downtown |iNTERESTED IN PURCHASING _ three | KEN SCHAEFER'S WILL TRADE 
business district with good reasonable} (3) 1949 or 1950 Cadillacs; model 75, The Only Indiana FORD BODY PARTS NOTICE—Cadillac Dealers. Will trade my 


lease. Large parts inventory can be re- & passenger sedans—very clean. R. M. OUR SPECIALTY. W 1948 Stinson, 4 place Voyager with only 
duced and entire deal handled for $10,- Casselberry, 2537 Tulane Ave., New AUTO AUCTION PHONE —— 135 hours, very clean, for new 1951 
000. Owner must sell because of other Orleans, La. in Continuous Operation Since 1943 r P Cadillac Fleetwood, For further informa- 


business interests. Box 5306, c/o Auto-|————fepp GARS FOR SALE EVERY THURSDAY tion write P. O. Box 965, Wausau, Wis. 
motive News, Detroit 26. | ____USED CARS FOR SALE Dealers Meet at the Cross-Roads of America NORWOOD AUTO SALES CO. $$ 


a INDIANAPOLIS, INDIANA 5050 Montgomery Rd. ANTIQUE CARS FOR SALE 


SMALL DEALERSHIP in the fabulous ____— ANTIQUE CARS FOR SALE 
southwest, one of the ‘‘Big Three.’’ Good WE NEED THE ROOM Art Grandi, Auctioneer CINCINNATI 12, OHIO i911 FORD RUNABOUT, 1911 McLaugh- 
business, good year around climate. 915 N. Illinois St. Phone Lincoln 5383 Me 4460 lin-Buick touring, Miller, West Topsham, 


Gross $350.000—-1950. Box 5311, c/o} NO REASONABLE }__Vt. 


Automotive News, Detroit 26. MISCELLANEOUS 


120 UNIT CONTRACT, in midwest, now | OFFER REFUSED —_ ACCESSORIES WANTED __s| TUCKER CARS and parts. Frame body | GAp-ALLARD K-2 sports car, Cadillac 
and front and rear hoods. $300 motors. : Firestone racing tires 


handlin Dodge and Plymouth. Books eee 

show it will ony out in a years. Owner MUST SELL high frequency coils 5,000 R.P.M. Schlipf a engine, 

taking larger contract. Box 5312, c/o| Auto Sales, Metamora. IIl Never used in competition. see 
m : F F . i ‘ream and black paint. Price $3,500. 

Automotive News, Detroit 26. | 0 0 We Pay D. Boone, 2330 ne Meridian, Indianapo- 


DEALERSHIP WANTED lis, Ind, 








PE Eaten ae Deva, Fes || 1950 Ford 2-Doors SPOT CASH BUICK PARTS * 5c tad palin same manne 


land, Southern Jersey or Delaware. Ford, 
Chevrolet, Pontiac, Buick or Oldsmobile; | 8 Cylinder “WORLD'S LARGEST DEALER Motor Co., Inc., 800 Commerce S&t., 


100 to 300 units. Have experience and | Lynchburg, Virginia. 


factory approval, in these makes: ade | Good solid bodies, A-1_ mechanicolly OF GENUINE BUICK PARTS” 


plies held in strict confidence and will be Formerly used as police cars for surplus Wholesalers: We are aay FOR SALE 


fare Bae 875, ‘c/o, Automotive News, | else CHRYSLER PARTS, ENGINES, |) Shippers of All General Motors’ 


Detroit 26, Parts . . . Same Day Service : 
GASH FOR YOUR Chevrolet or Ford deal- 100 & ACCESSORIES On Mail Orders and Inquiries. ee ee 


on we Ford desl All Shipment .0.D. 
Saletan ge sear anata Waster; 1948 Plymouth 4-Doors FOR Plymouth, Dodge Pon 69 SS, Soe Crocker-Wheeler electric motor, D.C., 
’ ’ 


approval assured, Eleven years’ experi- ROBERTSON BUICK Co. 1 H.P., 230 volt, 4.1 amperes, 1675 


ence in management of large dealership. | Good bodies, motors and clean hae 


selling 200 new cars and trucks monthly. interiors. DeSoto & Chr sler Cars “EDGE OF THE LOOP" 
Replies strict! confidential. Complete ° 2 
selumenees Sarnlahed promptly. Box 5288. Formerly used as taxi cabs y 1000 S. Wabash Avenue D.C., % H.P., 110 volt, 60 cycle 


c/o Automotive News, Detroit 26. DISNEY MOTOR SALES, INC. ACT UICKLY it CHICAGO 5, ILL. Write S. PINKIS 
Nee erie tee cet cena eg ene || 13607 St. Cloir Ave. Cleveland, Ohio 9 All Phones WAbash 2-1030 310 Marquette Bida. Detroit 26 


men want to invest capital and time. Both | 

have proven sales records in new and | DEXTER MOTORS 
used cars and trucks. Any make or loca- 
tion considered. Presently with large New PARTS DEPT. 


Tal Boe Stone eyo: Autometive "News, | THE TUESDAY SALE — 11:30 A.M. |] t6¢ Ave. & 98th St. N.Y. CNY. Maney Motor Co. Auto Auctions 
Detroit 26. F Oo R T Ww A Y N E cramento 2- pasiaes cour 


DEALERSHIP WANTED | AUTO AUCTION $a FOR ALE Always a Buyer for Your Car 


FORD OR G.M. —DEALERS ONLY— | PONTIAG. Hard-to-get body and fender Knoxville, Tenn. Murfreesboro, Tenn. Huntsville, Ala. 


200 OR MORE UNITS parts for Pontiac and related GM cars. ; 
(In the Heart of the Nation) | Immediate shipment anywhere. Call Every Tuesday—Phone Every Thursday Every Friday 


Cash or one-half interest for retiring owner. Trenton 4-5194, Stacy Trent Pontiac, : : a 
950-506 W Sanever, Trenton, Xt. 3. Lenoir City (Tenn.) 9143 Phone 111 Phone 3188-J 


Factory Approval. | -1254 | Sewtaee io Mees See Se we 
pl Phones: E 5; | FOR SALE 1—666375 rear axle housing for 11 A. M. 


Box 5300, c/o Automotive News, Detroit 26 | 
, . Studebaker two ton truck, special dis- 
Open all night, Monday night count. Reed’s Garage, Bent Mountain, Va. Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 


ONE QF THE BIG THREE in Midwest No Reservations ee eecanat 
or Southwest. Factory approval assured. 


Ample capital available. Four partners| WEBSTER-MARKER MOTORS, INC. CROSLEY PARTS Ceeig es eee Ree Rec a pee Cer eee 
thoroughly experienced in all phases of 324 W. Main St. Ft. Wayne, Ind. | Shipped Anywhere. Cali—Write—Phone | 


the automobile industry. Replies confi- e e 
dential. Write Box 5270, c/o Automotive SERVICE MOTORS 
News, Detroit 26. 

“LARGEST CROSLEY DIST. IN THE EAST" 


Se eerie 
WANT TO BUY small ‘‘Big Three’’ dealer- | } 
ship, Florida West Coast or center of AUTO AUCTION | 


aad : , z 581 Hempstead Turnpike Elmont, L. I., N.Y. 
ee eer eee ae, core Se ae TIM ANSPACH Floral Park 4-3300 Send Automotive News to Address Below 


Box 5310, c/o Automotive News, De- "Midway", Stop 20 
ae 5 | Albany-Schenectady Road for One Year $8 [_] or Two Years $14 [_] 


WANTED TO BUY—150 up “Big Three’ | ALBANY, N.Y. 

dealership in Illinois or North Missouri. (For Dealers Only) i i i 

dealership in Illinois or North Missour!. evar ee Oat. SEATS FOR EVERY KIND OF CAR for which check is attached [—] or send bill [—] 
ment of larger place in good town. Box Member of N.U.C.D.A. and N.A.A.P.A. (except 1951 models) 


5298. c/o Automotive News, Detroit 26 
WANTED: FORD DEALERSHIP fifty to | $35.00 AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


one hundred miles of Chicago, city of | ie 
10,000 to 25,000. Give details. Box 5286, | Transmissions $35 each, guaranteed 


c/o Automotive News, Detroit 26. | USED CARS Rear Ends $12 each, guaranteed 


DEALER SERVICES rs Freight paid on prepaid deliveries 
at 


INVENTORY SERVICE | WHOLESALE CLARKS sure Nenaumne co. 


Parts Accessories 
Large and Small Dealerships Since 1926 
Sevestorten, fohen, press gbantes = a 
marize t . Expert partsme 
- the work. Accurate, eaenee ane ae SAM DIXON 
ential. Inventories accepte y all account- 
ants and by the government. MOTOR SALES, INC. 
ALLIED INVENTORY CO., INC. 











Genuine Oldsmobile Parts 


ii parts wholesalers in the middle west. TRADE CONNECTION: 
Shipments made promptly. Car Dealer (— Truck Dealer [) Manufacturer [] 
| 


6750 Stony Island Avenue, Chicago 49, Illinois Pontiac-Cadillac GREBE OLDS Insurance () Financial [) Supplier () 
seum 4-3500 ee 
3400 S. Kingshighway 
224 E. 38th St., New York 16, N. Y. CELINA, OHIO } 3 
Murray Hill 2-0064 Fi. 0800 St. Louis 9, Mo. 








‘Dhow days people are looking 


for cars that will last a long, long 


time. No other type of seat 
cushioning is so durable — and so 
comfortable — as AIRFOAM. This 
long-lasting comfort is a big 
selling point today that is helping 


many dealers clinch sales. 


Here’s why AIRFOAM is 
a greater selling feature today 
than ever before 


Long Life—keeps its shape, won’t lump up or mat down. 

Superb Comfort—molds itself to the body, provides firm, uniformly restful support. 
Protects Upholstery—wear on fabrics is greatly reduced. 

Stays Cool in Summer—ArrFoam is self-ventilating; stays cool in stickiest 
weather. 

Bigger Resale Value—after years of use, cushions still look new, enhancing resale 
value of car. 

National Advertising — big full-color national ads are helping stimulate the 
demand for this wonder cushioning. 


_ Yhiyfoame 


SUPER-CUSHIONING BY 


GOODFYEAR 


THE GREATEST NAME IN RUBBER 
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